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with 


(6 milligrams per cwt.) 


For making quality feeds with greater economy than 
ever before—Blatchford’s now offer you, on specifica- 
tion, Vitadine with A.P.F. added. 


Scientific research tends to prove that adding A.P.F. 


to a vegetable protein gives the same results as though 
an animal protein was used. Vitadine with A.P.F. 
makes it possible to use greater quantities of these 
less expensive proteins and save the difference. 

In addition, Vitadine provides in exact quantities the 
essential hard-to-mix ingredients and requires only 
one simple mixing operation. Eliminates guesswork or 
waste in mixing. Reduce inventories. No wonder Vita- 
dine mixers are satisfied users and that feeders become 
repeat customers. 


write direct... 


2105 


Sp On your next order specify 
Vitadine with A.P.F.-through 
your Blatchford distributor or 
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WAUKEGAN. 
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Build Efficiency and 
Economy In Your Plant 


with 


IT Equipment 


Triple 
Action 
Dry Feed 


Mixer 


This horizontal mixer with its ribbon 
agitator is the most positive mixing de- 
vice in existence and will outmix any 
other type. Not one out of 400 sacks 
showed any variation in the mix in a re- 
cent test. 


Write for full particulars 


Aluminum 
Feeder 
Scalper 

and 
Magnetic 
Separator 


‘The fact that over 700 of them are in 
constant operation is conclusive proof of 
their efficiency. It takes up a very small 
amount of space and will improve grinder 
operation in any plant. 


Write for complete details 


Hammer Feed Grinder 


WITH INDEPENDENT FEED BLOWER 
NEW--but not radical in design. Different than 


—plus. In a class by itself. 


Write for complete information 


other. Better in performance. Has all proven advantages 


amy 


SPOUTING.. . All Kinds, Standard or Special 
BELTING.. . All Kinds 


ALS 


ELEVATOR HEADS and BOOTS... Screw Conveyors 
Everything Jor Every Mill, Elevator 
and Feed Plant 


he 
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PURINA 


Savage Tags—the “tags that talk” — speak for more than 400 brands 
of feed. No wonder! Savage has been the biggest feed tag producer 
for nearly a quarter of a century. Why? Because our capacity is meas- 
ured in millions. We give you better tags for less money. They're 
stronger. You can “grab a tag and pull a bag” c-o-n-f-i-d-e-n-t-l-y! 
Ingenious, exclusive design and color combinations eliminate need 
to read. You can tell what is in any bag from as far away as you 
can see the tag. Special processing (not printing) on special stock 
eliminates glare. Design and color signals always look the same 
in sunlight, spotlight, daylight or dimlight. Inquiries welcomed 


for thousand lots or million lots. What are your requirements? 


_ Tell us with samples of your present tags. Mark quantity used on 


each tag. In return, we'll send you a free “Batch of Samples” of 
“tags that talk” and suggestions for tags to talk your language at 


a price that will delight you on deliveries that will amaze you. 


ESTABLISHED 1919 
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WRITE, PHONE OR WIRE US TODAY! 


Telephone: Cleveland 0913 
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— New Equipment Builds Business 
CLAIRE L. ONSGARD Feed Sales Jump After New Installation at Goodhue (Minn.) Elevator 


Editor : It Pays to Sell Feed for Cash 
ELDON H. ROESLER Cash Policy Works Well for Carter Milling Co., Lewiston, Maine 


Business Manager Illinois Feed Dealers to Meet Sept. 12-13 
ALLEN E. BELL i Outstanding Program Planned for Sixth Annual Convention at Peoria 


Circulation Manager i Cash Policy Boosts Sales 
La Grange (Mo.) Elevator & Feed Co. Endorses Pay-As-You-Go Plan 


Successful City Feed Selling 
Farmers Hatchery & Supply Co., Evansville, Ind. Does Big Business 


Plan Second National Feed Industry Show 
New Milwaukee Arena Will be Site of Next Exposition in June, 1951 


All-Family Feed Team Prospers 
"Do It Yourself" Motto Guides Wardle & Sons, Wheatridge, Colo. 


Consideration Pays For Itself 
Extra Courtesies Make Many Friends for Webers of Lakeville, Minn. 


The Challenge of Communism 
Senator Karl Mundt Strikes at World Conspiracy in Milwaukee Address 


King Size Helping of Service 
Personal Contacts are Stressed by King's Inc., of Charles City, lowa 


Story of a Second-Hand Truck ' 
ON THE COVER—This photo Bidwell Tillman, Wilton, Wis., Started His Feed Business on a Shoestring 


is not a view of a strange 
New Twist Given to an Old Idea 


closeup of ripening grain, sym- J. E. Luckett, Jackson, Miss., Designs Unique Dispenser for Bulk Feeds 
bol of the agricultural pros- 
perity of the United States. 
Although quality and yields 


are less than expected, the Feed for Thought.................... 19 Happy Birthday ...................- 


nation will have an amole sup- 

| In the Mill 25 Seed News 

[Photo by Leon Cantrell) Nutrition Digest .................... 41 Coming Events 
Kracked Korn 56 Secretaries’ Circle ........ 


Business Clinic 61 Custom Mix 


i Fish Solubles in Poultry Rations 
| Primary Values is For Growth and Hatchability Ci W. Carrick Declares 


PUBLISHED MONTHLY by the Editorial Service Co., Inc., 1712 West St. Paul avenue, Milwaukee 3, Wis., U. S. A. 
David K. Steenbergh, President and Treasurer; Eldon H. Roesler, Vice President; Claire L. Onsgard, Secretary. 
Entered as second class matter March 13, 1940, at the post office at Milwaukee, Wis., under the act of March 3, 1879. 


SUBSCRIPTION RATES: Single copy, 25 cents; $2.00 per year; $3.00 for two years; $5.00 for five years in United States 
and possessions. Elsewhere $1.00 additional per year. Subscribers changing addresses should notify The Feed Bag 
circulation department at least 30 days before the change is to take effect. Be sure to give your old address as 
well as the new one. 


ADVERTISING RATES on request. Changes in advertising copy may be submitted up to the 25th of the month 
preceding date of issue. 


MANUSCRIPTS and photographs submitted for publication should be addressed to The Feed Bag editorial department, 
1712 West St. Paul avenue, Milwaukee 3, Wis., and must be accompanied by postage if their return is desired 
in the event of non-purchase. No responsibility will be assumed for loss or damage of unsolicited material. 
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Your Cheapest Insurance 
of a Satisfied Customer 


Why take chances with borderline deficiencies? 


Silmo’s VIT-AD gives your 807TH STABILIZED: VIT-D for 12 months after 


customers sure protection. manufacture; VIT-A for 6 months after manufacture. 

‘Vitamin A (natural, from shark liver oil) 1000 IN A DRY CARRIER - EASY TO MIX - 
U.S. P. units per gram or 454,000 per pound. ECONOMICAL AND CONVENIENT. SHIPPED 
Vitamin D3 (the effective Vitamin D for poultry) in) DATED DRUMS. 


400 AOAC chick units per gram or 181,600 per Ib. 
CORPOR 
siLmo cH Main Office and Laboratory, VINELAND, N. J. 


There is a SILMO dry supplement or fortified feeding oil to satisfy every requirement for Vitamins A&D 
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PROCESSED FEEDS can 


The signs point the way to greater 


profits for you through repeat 


sales of Kellogg’s Processed Feeds. 


Farmers know that Kellogg 


Feeds build better farm stock -- 


help increase profits for them 


. . « Kellogg Feeds will do it for you. 


A full line of feed ingredients. 


When in the market contact us. 


GENERAL 
MINNEAPOLIS, 
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NEURALSER 


LUCK 
CHICKS 


- Its foundation is the a 


in T hay 
He didn’t have many dollars 8 years ago... oF ay busines? Sxtremely fons 
only 140 in all. But he was a dependable young the deaprot itable pis due “td eel that mcs 
man... hard working ...and determined to the farmer, both 
better himself. Publ adverts, 

So Howard C. Hinish decided to invest that haces. Ful “PS, has 
$140—and some more he borrowed—in a Ful- customers m 

Competition in the feed business around month? 120-159% 28s 
Everett, Pennsylvania, in 1940 was pretty tough. : dee SPlendig 


There were several good dealers in the com- 
‘munity. But Howard had faith in quality prod- : 
ucts for building a successful business. Hinish 


He went to farmers and told them about the 
uniformity and dependability of Ful-O-Pep Feeds. 
He pointed out that only Ful-O-Pep provided 
Concentrated Spring Range*, with its valuable 


benefits. He showed them sound feeding plans . . 
You, too, may build a more successful business 


how these plans would help them get top pro- with the Ful-0-Pep Dealership 
duction in meat, milk and eggs. 


Yes, the Ful-O-Pep Dealership offers you great profit opportunity! 


He sold several farmers on Ful-O-Pep. Their For Ful-O-Pep builds a quality feed for every type of poultry and 
good results and good words helped sell their livestock . . . feeds that are backed by consistent, hard-selling adver- 
neighbors. Now he keeps 2 trucks on the road tising. Ful-O-Pep offers you merchandising helps FREE .. . dealer 
every day, delivering Ful-O-Pep Feeds to his newspaper service, too. And Ful-O-Pep salesmen are trained to 


help you build a successful feed business. 


papi diesen Th ill localities where the Ful-O-Pep Dealership is avail 
a ere are sti ocalities where the rul-O-Pep alership is avall- 

His volume runs 120-150 tons of Ful-O-Pep able. So for more information about the opportunity in your com- 

a month ...an increase of about 800% over his munity, write NOW to The Quaker Oats Company, Dept. H-16, 


first year’s tonnage. Chicago 4, Illinois. *Reg. U.S. Pat. Off. 


THE QUAKER OATS COMPANY 


CHICAGO 4, ILLINOIS 
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Chas. Pfizer & Co., Inc., is proud to announce the major nutritional advance of the 
year... Bi-Con APF-6...a guaranteed analysis animal protein factor supplement 


which promises to revolutionize poultry nutrition. 


What it is ...... Bi-Con APF-6 is the Animal Protein Factor supplied as a biologi- 
eal concentrate whose principal active ingredient is the essential 
vitamin B,». It is a stable powder, having a guaranteed analysis 


of 6.0 milligrams of vitamin B2 activity per Ib. (L.L. assay). 


What it’s for... The inclusion of Animal Protein Factor has three essential 


functions: 

1. For greater hatchability of eggs. 

2. To overcome high chick mortality. 

3. For optimum growth of chicks and hogs. 


What it willdo... Cuts production costs by allowing you to substitute the more 
economical vegetable protein material. Be sure of the vitamin B,2 
content of your feeds by the addition of Bi-Con APF-6. The use 
of 2 Ibs. of Bi-Con APF-6 per ton of feed will permit you to reduce 
by 4 the quantity of expensive animal protein supplements, 


often in short supply. 


You'll render a better feed service and save money with Pfizer Bi-Con APF-6. 
Write today for prices and information. Chas. Pfizer & Co., Inc., 630 Flushing 


Avenue, Brooklyn 6, N. Y.; 425 North Michigan Avenue, Chicago 11, IIl.; 605 
Third Street, San Francisco 7, Calif. 
““Bi-Con” is a trade-mark of Chas. Pfizer & Co., Inc. 


Manufacluring Chemishs 1849 


THE FEED BAG — August, 1949 ege 


3 : 
al \ Nutr 
d nc 
majo BI-CON 
: ANIMAL PROTEIN FACTOR = 
| 
| 


DREW VITAMINS 


vitAND 
Vitamin A & D Feeding Oils for 
poultry and animal feeds 


VITAND-STRAIGHT D 
FEEDING OILS 
for poultry and turkey feeds 


VITAND EMULSIONS 
Vitamin Oil Emulsions for poultry 
and animal feeds 


VITANDRY 
Vitamin D3 in powder form for 
poultry and animal feeds 


VITANDRY D, 
Irradiated Yeast Sterols in pow- 
der form for four footed animals 


VITANDRY A 
Vitamin A in powder form for 
poultry and animal feeds 


Also CO-RA-ZONE 
Nitrofurazone compound stops 
losses from coccidiosis and 
pullorum 


Farm Feed 


Dacilities: 


Research: 


In farm feeds, vitamins are literally more precious than gold—in 
the trough! These miraculous substances are vital to the sound, 
normal growth of poultry and farm animals. That’s why vitamin 
quality is so important to your customers. 

With DreEw, quality is a scientific fact. Standing solidly behind 
every gram of DREW VITAMINS are... 


Eaperience: 


E. F. Drew & Co., Inc. is one of America’s leading 
refiners of Edible Oil Products, with over 40 
years’ experience. 

Our manufacturing, refining and processing facili- 
ties—covering more than 180 acres—are available 
to meet all vitamin requirements. 


DREw vitamin research is a by-word in the science 
of nutrition. The maintenance of feeding stations, 


- close cooperation with feed manufacturers, experi- 


mental stations, and Drew research into the 
future, will continue to contribute to the science 
of feeding. 


Exacting laboratory and biological controls safe- 
guard Drew VITAMINS—and provide you and 
your customers with complete assurance of vita- 
min potency and quality. 


DREw representatives are experienced technicians, 
trained to give you prompt, efficient, and thor- 
ough assistance. Warehouses are strategically lo- 
cated to render quick and complete service. 


A Drew representative will be glad to tell you more about DREW 
QUALITY and DREW VITAMINS. 


E. F. DREW & CO., INC. 


° 2» FACTORY AND LABORATORIES: BOONTON, N. J. 
OFFICES: 
NEW YORK BOSTON CHICAGO 
€ GREENVILLE, S. C. MONTREAL, CAN. 
e . . RIO DE JANEIRO, BRAZIL BUENOS AIRES, ARGENTINA 
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Installed by 
H. F. Rieser’s Sons 
West Leesport, Pa. 


...marks steady progress down 
through the years 


In 1760, almost 200 years ago, the first water-wheeled Rieser Mill swung 
into action, From this original stone structure flour was prepared for 
Washington’s Continental Army at Valley Forge. Later, sturdy pioneers 
loaded prairie schooners with Rieser’s buhr-milled flour for their west- 
ward trek across the Appalachians. 


Through the intervening years, the Rieser Family has kept pace with 
the times, progressing with each generation. It’s small wonder that their 
mill still stands as an active landmark for “good milling services”. Today 
it’s a completely modern electrified feed plant . . . geared in every respect 
to meet the needs of an industrious, thriving community. 


Designed and equipped by Sprout-Waldron, this new mill is truly 
a happy combination of service to the community and service to industry. 
And .. . we are justly proud of the part played by Sprout-Waldron in its 
design and operation . .. thankful for the almost one-hundred years 
we have been privileged to serve the cereal processing industry. 


“The Finest In 
Milling Equipment 
Since 1866” 


MUNCY PENNSYLVANIA 
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To stay in the feed business year 
after year (like _Rieser’s) you 
must manufacture a good product 
and render a real service . .. at 
a fair price for a fair profit.: 


No matter how keen or sincere 
your desire to follow this se- 
quence of a successful bpsiness 
enterprise, first and foremost is _ 
modern equipment and adequate _ 
facilities to properly do the job. — 


Fortunately, this doesn’t neces- 
sarily require large scale expen- 
ditures—even for the mill opera- _ 
tor who is building from the © 
ground up. As did Reiser’s, hun- _ 
dreds of high-capacity, stream- _ 
lined feed plants today had a very | 
conservative start ... with just | 
one batch mixer or grinder at | 
their disposal. 


Of course, the manufacture of 
feed is no longer in its infancy. 
Radical trends ... new feed 
formulas ... more and better 
equipment and methods — these 
are the reasons why you should 
always consult before acting. It’s 
the business of companies like 
Sprout-Waldron, who are 
equipped through long experience 
and engineering facilities, to help - 
you stay in line with modern, | 
profitable feed milling practices. _ 
There’s no obligation in these — 
contacts, and they so often save | 
you many dollars. 


Would you like to receive Pointers to 
Profits regularly? This is g periodic — 
Sprout-Waldron publication issued in the _ 
interests of more profitable milling 
everywhere. W-R-I-T-E 


Sprout-Waldron & Co. 
= 22 Waldron St. 
Muncy, Pa. 
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FRANKE GRAIN CO. 


ESTABLISHED 1892 


Jobbers of ... 
Feed Barley 
Mealiing Barley 
Wheat Bran 
Rye Middlings 
Malt Sprouts 
Brewers Grains 
Linseed Meal 
Soybean Meal 
Oatfeed 


GRAIN EXCHANGE 


MILWAUKEE 


Announcing... 
. the appointment of 


RILEY FEED CO. 


(J. H. RILEY AND JESSE FAULCONER) 
310 Board of Trade 


Kansas City 6, Missouri 
Phones: Harrison 4431 or Victor 0766 


as the new Representative 
for 


Shellbuilder 


Eastern Kansas 


Co. 
HOUSTON, TEXAS 


THE KIND OF SERVICE 
YOU CAN DEPEND UPON 


4 Ark Valley Alfalfa Mills are the kind of people who 
want to serve you—promptly as per your instructions. 
Ark Valley can be depended upon to satisfy your 
every need. 


Let ARK VALLEY be your source for Dehydrated 
Alfalfa Meal . . . always uniform. Ask for quotations 
on 17% Blended with Guaranteed Vitamin "A' Con- 
tent . 4. or 17% old crop meal. ARK VALLEY Sun- 
cured Alfalfa Meal, 13% and 15% Protein... any 
grind you need. 


‘Hi-grade Baled Alfalfa Hay. 
AIR MAIL... WIRE... WRITE 


‘THE ARK VALLEY ALFALFA MILLS, INC. 


Hutchinson, Kansas 


MEMBER 


NEW IMPROVED 
Sot- 0O-TWeeno 
NOW AVAILABLE 


Containg “APFAC” 
A VITAMIN B,, and 
ANIMAL PROTEIN 
FACTORS CONCENTRATE 


in guaranteed levels 


dry free flowing 


Condensed Fish Soluble 
Supplement for Turkey, 
Poultry and Hog Feeds 


Used Pound for Pound Against 
Wet Solubles 


W.C. PRATT COMPANY 


20 NORTH WACKER DRIVE 
CHICAGO 6, ILL. 


Warehouse Stocks at 
Grain Products Company New Century Co. 
St. James, Minnesota 3939 S. Union ave., Chicago, !!!. 
Wertz Feed Products Co. Security Supply Co. 
Sioux City, la. 629 S. Concord, S. St. Paul, Minn. 
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$340 PROFIT OVER FEED COST from one cow alone, as shown 
by D.H.I.A. records, is typical of Ed’s “Brae Meads Guernsey Farm” 
herd. The 10 head averaged 410 Ibs. butterfat last year. Feeding the 
Wayne Way (15% protein ration made with his own grains and 
Wayne 32% Dairy Feed) he got more butterfat, more milk and realized 
more profit with fewer cows than the year before! 


How Ed and Rosalie Farmer 
CUT PRODUCTION COSTS: 
INCREASED NET PROFITS 

. THE WAYNE WAY 


Ed and Rosalie Farmer do a “big” job of farming on their “little 
farm” of some 170 acres near Rockford, Ohio. They feel, how- 
ever, that perhaps the days of high farm prices are about over. 
So they’re wisely using the tools of sound planning, management 
and feeding to cut production costs, increase efficiency and step-up 
their net profits. 


USES FARM RECORDS 


Firm believer in farm records, Ed knows his costs and net income 
figures down to the penny. He aims for high net income by hitting 
high markets and getting maximum production per animal unit. 
50 to 60 pigs saved each year from his 6 to 7 sows, as well as 
the butterfat and egg production records shown above, are strong 
proof that his business-like methods (which includes the Wayne 
Way of feeding) pay off substantially. 


TIMES MARKETING 


Ed times his spring and fall farrowings so his pigs hit 220 to 
230 lbs. in 6 months for the profitable early September and early 
March markets. Rosalie has plenty of good-sized eggs to sell during 
early fall high egg prices, too. 

Ed and Rosalie sum it up this way: “We bought this farm in 
1947 when land prices were high, and rent 56 acres. We decided 
if we were going to get it paid for we'd better make every hen, 
pig and cow a money-maker. We do just that by good management, 
low operating costs and balanced feeding. We get fast. law -- 
production by following the Wayne Feedi-~ ~ 
recommended. It pays off in -+- 
comfortable 


store 
buyers tO pays. 
for No obligatio™- 


ALLIED MILLS, INC. 


Executive Offices: Chicago, Ill. Service Offices: Ft. Wayne, Ind. 
ONE OF AMERICA'S OLDEST AND LARGEST 
MANUFACTURERS OF FEED... EXCLUSIVELY 
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85% EGG PRODUCTION ALL FALL AND WINTER from her 106 
hens proves Rosalie is right in her feeding plan. She gets 100 two- 
week-old sexed pullets and 100 straight-fun chicks into her brooder 
house by March 1. Roosters are eaten as fryers; pullets thrive on the 
Wayne Program, producing Ist eggs early in August. Birds are culled 
and housed before September 1 for early fall egg production. 


GROWING THEIR OWN REPLACEMENT HEIFERS is slow but 
sure, the Farmers find. Here Johnny strokes a day-old heifer calf 
getting colostrum milk from its mother. In a couple of days, it goes 
on nipple-pail feeding, until 4 weeks old, and from then on, Wayne 
Calf Pellets, shelled corn and oats will be substituted for milk. That 
means up to 1,000 lbs. more milk to sell! 


| 
FEE of the 
new, hae ayne Deale now to: 2 Cd; 
helping 5, Its 4 Write today 
stomers- 3°. Vere 
merchane®  mpaigns .. 
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FEEDERS: It means more pounds of 
premium grade meal—produced quickly by 
fewer pounds of Arcady Quality Feeds. 


DEALERS: it means... More Cus- 
tomers—More Tonnage—More Profit. 


As a Dealer or User of Feed, it will pay you to learn 
more about the story of Arcady Extra-Quality. 
Write today for full details. Address Dept. 193-C, 


ARCADY FARM S MILLING COMPANY 


223 West Jackson = Chicago 6, Illinois 


A Feed and Feeding Program for Every Farm Need 
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e IT is practical for poultry rations 
to consist largely of corn and soybean 
oil meal in many sections of this coun- 
try. When corn and soybean oil meal 
are supplemented with calcium, phos- 
phorous, iodized salt, manganese, ribo- 
flavin, pantothenic acid, niacin, cho- 
line, vitamins A and D, and the amino 
acid methioinne, excellent growth can 
be obtained from young chicks. The 
addition of the other known vitamins 
to this kind of ration has not given 
any further increase in growth. When 
2 to 3 per cent of condensed fish solu- 
bles is included in this corn and soy- 
bean meal ration, the growth rate is 
increased to a significant extent. It is 
evident that fish solubles adds some 
unidentified factor not adequately sup- 
plied by the other ingredients. 

This unknown growth factor for 
chicks does not appear to be one or 
more amino acids, because extracts of 
fish solubles which are practically free 
from protein also increase growth. The 
evidence now available indicates that 
it is vitamin in nature. It is sometimes 
referred to as the “animal protein fac- 
tor’, but this same effect can be ob- 
tained from products which are en- 
tirely of vegetable origin. It is also 
referred to as vitamin By». 

Strangely enough about one per 
cent of condensed fish solubles usually 
gives as much growth increase in fe- 
male chicks as larger amounts, while 
about three per cent is necessary for 
maxinum growth response in male 
chicks, with the corn and soybean 
meal ration. 

When using a purified diet (con- 


"An aldress presented at the fourth annual con- 


hi of the National Fisheries Institute held 
i 


at Chicago, Ill 
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Fish Solubles Poultry Feeds 


Encourage Early Growth and High Hatchability 


By C. W. CARRICK* 
Purdue University 


sisting of refined corn sugar, casein, 
gelatin, methionine, various mineral 
salts, and all the known vitamins), the 
addition of fish solubles gives an in- 
creased rate of growth in male chicks, 
but not in female chicks, while corn 
distillers’ solubles increases the growth 
rate in both male and female chicks. 
Probably we have more than one uni- 
dentified growth factor with which to 
deal. It remains for the chemists to 
determine the number and chemical 
composition of these factors. 

Results from the Ohio experiment 
station have shown that fish solubles 
also has the unidentified hatchability 
factor found in animal products and 
pasturage, but inadequately supplied 
by grain and soybean meal rations. 
Whether this is the same factor as the 
unidentified growth factor remains to 
be seen. 

Fish solubles also has what is known 
as “methyl donor” value. With a corn 
and soybean meal ration supplemented 
only with riboflavin, vitamins A and 
D, and minerals a marked increase in 
growth results, when 3 per cent of 
solubles is included. A similar increase 
in growth results when synthetic cho- 
line and methionine are included. The 
amount of choline and methionine 
contributed by the fish solubles is 
only about one-tenth the amount of 
these methyl donors required in syn- 
thetic forms. Hence it would appear 
that in some way fish solubles gives 
the same effect. 

After rapidly grown chickens are 6 
or 8 weeks old the addition of fish 
solubles, or other carriers of the uni- 


dentified growth factor, —— to 
have little or no effect on growth!rate, 
when a corn and soybean meal ration 
is fed. These results suggest that the 
requirements for this unidentified fac- 
tor may be less as age increases, and 
that the corn and soybean meal may 
supply adequate amounts. Apparently 
fish solubles or other animal products 
are unnecessary for high egg produc- 
tion, although either such products or 
pasture appear to be essential for high 
hatchability. The practical place for 
fish solubles in poultry rations would 
therefore appear to be primarily for 
early growth and for high hatchability. 


The question often arises as to how 
much variation there is in various 
samples of fish solubles. Recently we 
have begun a study in which various 
samples of solubles are being compared 
at suboptimum levels on a suitable test 
ration for bringing out differences. 
Thus far the limited comparisons do 
not show marked differences. It is 
probable that the raw materials and 
processing methods may cause some 
differences. It is likely that the greater 
the proportion of viscera included the 


“more valuable the product will be. 


Lassen and associates have shown that 
the time elapsing before the press 
water is condensed has considerable 
effect upon the amino acid value of 
the solubles. Whether the unknown 
growth factor is affected has not been 
reported. 

In our laboratory we have compared 
samples of solubles kept in a garage 
and a refrigerator for two years with 
a new sample. There was no evidence 
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For generations, our animals and fowls have received 
iodine through plants and seeds in organic com- 
pound. Nature constructed their digestive system to 
break down and assimilate iodine in this form. 


Deficient areas and intensive farming have caused 
much of our feedstuffs to lack sufficient quantities 
of organic iodine. As time progresses, this condition 
becomes more acute. 


Livestock and poultry are being pushed for greater 
production and better offspring. This calls for better 
metabolism, increasing the iodine requirement. 


You can meet this increased need for iodine in an 


n SUPPLIES “PROTEIN-BOUND” IODINE 


that’s easily assimilated—and in larger quantities, too! 


economical manner by adding Tra-min to your feeds! 


Tra-min contains “protein-bound” (organic) 
iodine—the form natural to the digestive systems of 
animals and poultry. At no time could a feed formu- 
lated from natural feedstuffs supply as much iodine 
into the blood stream, as your feed when supple- 
mented with Tra-min! 


Iodize your feeds with Tra-min. Get the benefits 
of 100% stabilized “protein-bound” iodine, as well 
as the other essential trace minerals — manganese, cop- 
per, cobalt, zinc and iron! Investigate! Write today 
for our free “Facts on Tra-min”. Address Dept. 7B-8 


TEXAS 
Hannsz Supply 


WISCONSIN 
- Western Lime & Cement Co. 
Milwaukee 1, Wisc. 
WEST COAST 
Maciver-Purdur, 


Grandone, Needham, Mass. 
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e IS it good business for a feed con- 
cern to make a heavy investment in 
new machinery and equipment in 
order to render a superior service to 
feed customers? Will farmers show 
their cooperation by purchasing more 
feedstuffs? 

Ask those questions of John Angus, 
manager of the Goodhue Elevator 
Mercantile association, Goodhue, 
Minn., and he'll give you a prompt 
reply in the affirmative. Mr. Angus 
became manager in 1941 when the 
stock company’s annual report showed 
sles of only $147,996. The year be- 
fore the firm’s sales had been $133,434. 
However, the last published statement 
of operations showed that sales had 
cdimbed to $925,658.06, a gain of al- 
most 600 per cent. 

The feed business at the Goodhue 
plant was practically non-existent when 
Mr. Angus became manager. He came 
t0) Goodhue from Kasson, Minn., 
where he had been associated with an 
elevator and feed plant. 

One of his first moves in his new 
job was to sell his directors on the 
merits of building a small mill. He 
pointed out that farmers preferred to 
deal with an elevator that could sup- 
ply them with feed in addition to 
purchasing their grain. The directors 
egreed with him and a small attrition 
mill was set up during Mr. Angus’ 
frst year at Goodhue. The feed busi- 
ness quickly grew to such an extent 
that a larger plant became necessary 
and this was constructed three years ago. 

Along with the custom grinding 
business, Mr. Angus decided that a 
xed cleaning and treating service 
should be offered to farmers in the 
Goodhue area. Like the feed mill this 
was too small from the start and the 
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New Equipment Builds Business 


Sales Jump 600 Per Cent After New Installation 


firm had to build a much larger one. 
The original is now used only in case 
of emergencies. The elevator was re- 
modeled and new equipment, includ- 
ing several cleaners, was installed, as 
were new elevator legs, a complete 
new wiring job and new distributors. 
A spanking new office was constructed 
a year ago. 

“I think that the directors agree 
with me that you have to spend money 
on good equipment to make money,” 
Mr. Angus asserts. “We're only a 
short distance from two towns with 
up-to-date feed mills and feed stores. 
The roads in this area are excellent 
and it’s not too much of a chore for a 
farmer to run over to those towns if 
he is convinced that he can get better 
service at a competitive feed firm. How- 
ever, they would just as soon trade at 
Goodhue if—and I would capitalize 
that IF—we can give them service to 
match that at the other locations.” 


Today, the Goodhue elevator and 
feed plant compares favorably with 
the best in any small town in the state. 
The set-up was arranged so that with 
a minimum of help the needs of farm- 
ers could be met in the shortest pos- 
sible time. The office is equipped with 
two sets of scales so that wagons or 
trucks can be driven up to be weighed 
two at a time. 


The feed business has grown from 
practically nothing to the point where 
it adds a sizeable sum to the total re- 
ceipts. Mr. Angus does custom grind- 
ing and mixing for farmers who prefer 
to use their own formulas and in addi- 
tion offers formulas approved by Uni- 
versity of Minnesota experts. A com- 
plete line of poultry, swine and dairy 
feeds is manufactured under the brand 
name of “Goodhue’s Best” and com- 
mercial feeds are carried too. 

Although Mr. Angus is convinced 
that the best way to attract business is 
to render prompt and efficient service, 
he doesn’t overlook the value of radio 
and newspaper advertising. He has 
used spot announcements over both 
stations KDHL at Faribault and 
KAAA at Red Wing and also does a 
certain amount of advertising in the 
local newspaper. In addition, he sends 


YOU have to spend money on 
good equipment to make 
money in the feed business in 
the opinion of John Angus, 
manager of the Goodhue 
(Minn.) Elevator. He is shown 
(center) above with Therese 
O'Reilly, bookkeeper, and John 
Morseth, a customer. An exte- 
rior view of the plant is shown 
at lower left. 


out post cards to a large group of 
farmers whenever he has something 
special to offer them. 

Along with feed, the Goodhue ele- 
vator has developed a good business 
in such sidelines as fertilizers, seed and 
coal. The concern had yet to sell its 
first pound of fertilizer when Mr. An- 
gus assumed charge but now this has 
developed into a profitable sideline. 
He points out that farmers in this rich 
and prosperous section of Minnesota 
formerly were of the opinion that their 
soil was sufficiently fertile to keep on 
growing bumper crops of hay, corn 
and grain without fertilizing. Then a 
few pioneering farmers, aided and 
abetted by University of Minnesota 
specialists, began to experiment with 
potash and superphosphate. The gains 
that resulted from even moderate ap- 
plications of commercial fertilizers 
came as a shock. 

“Tl venture to state that before too 
many years have passed, the majority 
of farmers will be using commercial 
fertilizer just as they do in the South- 
east,’ Mr. Angus declares. “It’s grati- 
fying to note how quickly farmers in 
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You can 


TRACE 


your feeds 


FOR LESS THAN A PENNY A BAG! 


Economy as sound as this is the reason why alert feed 
manufacturers all over the country are taking advantage 
of the efficient and economical CCC Trace Mineralizing 
Program—to insure top performance of their feeds. 


Learn more about the CCC Plan. Write us today. If you 
haven't already received your free copy of our factual 
presentation on Trace Mineralizing be sure to ask for it. 


CCC QUALITY PRODUCTS 


Trace Mineral Premixes Pellet Machine Calcium 
lodized-Manganesed Calcium Regular (plain) Calcium 

(any desired level) Dustless (plain) Calcium 
Manganesed Calcium Shellmaker Calcium Grit 

(any desired level) Arrow-Head Insoluble Flint Grit 
Electro (free-flowing) Calcium G-220 Riboflavin Supplement 


WEST ADAMS STREET @© CHICAGO 6, ILLINOIS 


325 WOODMEN OF THE WORLD BLDG., OMAHA, NEBRASKA @ BOX 409, CARTHAGE, MISSOUR! 
e1gse 
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THE FUNDAMENTAL Month after month, with few exceptions, this page is 
PROBLEM devoted to a discussion of feed industry problems. This 

month is one of the exceptions—or is it—for we are 
writing about communism and according to Senator Karl E. Mundt: 


“The fundamental problem of communism outreaches and outstretches any con- 
sideration of whether we are going to have prosperity or a depression. I believe we 
could solve all our other problems if we would pay attention to whether or not we 
are going to have in America for the next 10 years a political and economic climate 
in which we are permitted to function as free enterprisers at all.” 


Senator Mundt spoke at the 24th annual convention of the Central Retail Feed 
association and the directors of that organization considered his conclusions so 
important that they have published his address in booklet form. The Feed Bag, 
following, is also publishing his address and you will find the first of two install- 
ments beginning on page 47. 


’ What we like about Senator Mundt’s address is that he tells us what we as feed 
men, as citizens, can do to help stop communism—to preserve free enterprise, the 
profit system, the American way of life. His suggestions are: 


(1) Organize in your town, as part of the Association of Commerce, Rotary, 
Kiwanis, or what have you, an American Enterprise committee with only one objec- 
tive—“To promote and protect those two great pillars of our freedom, political 
independence and private enterprise.” 


(2) Be sure that the schools in your town teach Americanism— what is right, 
not wrong, with our way of life. Get all Communists off the school payrolls. 


(3) Promote a Know Your America Week. During that week, sell America— 
the American way of life—from the pulpit, in schools, in theaters, with displays in 
all business establishments, with parades, etc. 


Senator Mundt has other suggestions. Read his complete address in The Feed Bag 
and buy copies of his address from the Central Retail Feed association to distribute 
to your customers and other influential members of your community. Remember, the 
things in life which are worth having are worth protecting. Do something about 
it—Now! 


Bane 
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Ultra-Life Laboratories, Inc. 

East St. Louis, Ill. 

Please send me full information about your plan for 
helping me serve my customers better. 

Please send me full information about Ultra-Way 
(formerly Eamesway) Poultry Inspection Service. 
Please send me enrollment blank for next Ultra-Way 

(formerly Eamesway) School. 


(Signed) 


COMPANY. 


ADDRESS. 


that counts .., 


(us LITTLE LADY may be a prize winner in any 
beauty contest, but beauty alone is no guarantee of a 
happy married life later. Beauty may be an asset, but any 
man will tell you that it’s the practical side that counts. 

So it is with feeds. Dress them up in extravagant 
claims, make alluring promises about their perform- 
ance, but it’s still the practical side that counts. 


BIOLOGIC TESTING 

ague theories, unsupported claims have no place in 
the program of Ultra-Life Laboratories and the hun- 
dreds of manufacturers of Ultra-Lifed Feeds. Ultra- 
Life’s testing facilities, already among the most exten- 
sive maintained by any feed manufacturer, are being 
further expanded by the construction of an entire new 
building in the main Ultra-Life plant in East St. Louis. 


NEW PRODUCT DEVELOPMENT 

Thorough biological testing of new nutritional devel- 
opments has led to the discovery of two new and sensa- 
tional Ultra-Life products, Meat-Gro and Pig-Gro. 
Tested against numerous feeds, Meat-Gro and Pig-Gro 
showed results little short of spectacular. Broiler men, 
turkey raisers, and hog raisers in many parts of the 
country are verifying this fact in their own feeding 
experience. 


MANUFACTURE THESE FEEDS 
UNDER YOUR OWN BRAND NAME 

Like all Ultra-Lifed Feeds, Meat-Gro and Pig-Gro 
are manufactured by leading feed manufacturers for 
their respective territories. Ultra-Life Laboratories 
supply the vitamin fortification as convenient, easy-to- 
use concentrates, which are used together with locally- 
obtained ingredients by manufacturers of finished 


feeds in accordance with tested formulas supplied by 
Ultra-Life. 


THE COMPLETE ULTRA-LIFE PROGRAM 
Merchandising, advertising, customer-service are all 
part of the Ultra-Life program for feed manufacturers. 
We can supply you with the names of feed manufac- 
turers right in your own state who are showing a con- 
stant and healthy increase in sales because 
they have coupled this comprehensive Ultra- 
Life program to their own initiative to build 

a successful feed business. 


GET THE FACTS 

No matter how well satisfied you are with 
your present set-up, you will always find 
room for improvement. It costs you nothing 
to get the facts about what Ultra-Life can 
do for you. 


-Ultra-Life Laboratories, | 


Main Office and Plant East St. Louis, Ilia 
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e A CAREFULLY planned, far- 
sighted business program, based in 
fixed principles, has proved its worth 
for Kennard A. Carter, owner of the 
Carter Milling Co., Lewiston, Maine. 
During 1948, the Lewiston mill and 
store and branch retail stores at Fair- 
field, Gardiner, Bangor and West Far- 
mington grossed almost $1,000,000 in 
sales. 

After many years of experience as 
a feed mill employe, feed salesman and 
feed store manager, Mr. Roberts had 
formulated a number of basic business 
principles for himself when he pur- 
chased the old Sawyer Grain Co. of 
Lewiston in July, 1947. He put them 
to work immediately. 

Owner identification meant a great 
deal in business relations, he believed, 
so one of his first moves was to change 
the name of the firm to the Carter 
Milling Co. He followed this up also in 
the product line. The brand name of 
the firm’s products became “Carter's 
Three Square Feeds.” 

Knowing that what's in the bag is 
even more important than what’s on 
the bag, Mr. Carter went to a great 
deal of expense and effort to obtain 
the finest formulas and ingredients for 
his feed mill products. 

Business policy was an important 
matter and without hesitation, the 
Lewiston dealer instituted a strictly 
cash sales system. The policy has 
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Pays Sell Feed For Cash 


Cash System Works Well for Carter Milling Co. 


worked without a hitch since it was 

put into effect and Mr. Carter has 

much to say about its advantages. 
“Working on a strictly cash basis 


eliminates collection problems,” he 
stated. “Collection of old debts is a 
painful headache for many feed deal- 
ers who are too easy-going for their 
own good. 

“Also less bookkeeping is needed 
in a cash business and savings made 
in that line can be passed along to the 
farmer. I operate more economically 
and efficiently when I demand pay- 
ment at the time of delivery and this 
holds true in all my five outlets, re- 
gardless of size or location.” 

At the time that Mr. Carter took 
over the business, the firm had only 
one delivery truck which worked out 
of the Lewiston store. He decided to 
keep that arrangement because most 


farmers had transportation of their’ 


own and because he had concluded 
from his experience that the business 
value of free delivery was doubtful. 

The fourth and last business prin- 
ciple applied was that of equal courtesy 
to all. He stressed cordiality to all cus- 


STICKING to a strictly cash 
basis effects savings for both 
the customer and the company 
according to Kennard A. Car- 
ter, left, owner of five busy 
feed stores in the state of 
Maine. A view of the main 
plant at Lewiston is shown 
above. 


tomers, whether large or small buyers, 
in talks to his managers and employes. 
One of the best ways to build up cus- 
tomer good and will and speed service, 
he told them, was through quick cur- 
teous service at the platform. 

“Putting this whole program in- 
to immediate operation was easily 
accomplished,” Mr, Carter recalled. 
‘Through long association with the 
old Sawyer firm, I had come to know 
employes and managers well and the 
principles of operation of the company 
were nearly as fixed as my own. 


“The only major change was the 
rebranding of feeds; the other phases 
of the program we were all aware of. 
However, I did make a point of stress- 
ing these principles much more than 
had been done formerly. Constant re- 
petition was necessary to insure con- 
tinued good business.” 


The Carter Co. has excellent loca- 
tion advantages. The Lewiston plant 
and store, for instance, is situated on 
the main Lewiston-Augusta highway 
and is passed daily by thousands of 
motorists. The branch stores are also 
strategically located close to well-tra- 
veled highways and are easily access- 
ible to automobiles and motor trucks. 
All stores have spacious driveways and 
wide platforms. 

Rail service is fully utilized for bulk 


(Continued on page 88) 
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en you help Mrs. Farmer to do 

her chores more easily , you make 

a friend—and an important one. 

For, often it’s the farmer’s wife (or young- 
sters) who feed the poultry and other stock 
—and a bulky 100-lb. bag is just too heavy. 
That’s why the St. Regis 50-lb. Multiwall 


Feed Bag is a “natural’”—combining ex- 
clusive advantages that only paper offers. 
Lightweight, easy-to-handle, it lessens the 
risk of physical injury. 

It’s smart to package your feed in the bag 
that puts “women and children first”— 
the St. Regis 50-lb. Multiwall Paper Bag. 


1. 


2. 4. 


Full Weight—No 
loss of feed 
through sifting 
or reiention. 
(Muttiwalls empty 
clean.) 


Product Protection 
—St. Regis 
Multiwalls 

deliver feed 

intop condition... 
clean, dry, uncon- 
taminated. That's 
important in the 
protection of stock 
against disease. 


Convenience— 
Multiwalls are easy 
to lift, handle, 
ship and stack; 
take less storage 
space. 


Economy— 

St. Regis 
Multiwalls cost you 
less than fabric 


bags. 


Strength— 

St. Regis Multiwalls 
are rugged; stand 
up under tough 
treatment in 
handling and 
shipping. 


SALES SUBSIDIARY OF ST. REGIS PAPER COMPANY 


ST. REGIS 


SALES CORPORATION 
230 PARK AVENUE NEW YORK 17,N. Y. 


you BUY PROTECTION WHEN YOU BUY MULTIWALLS 


Allentown, Pa. ° Atlante 
Baltimore * Biimingham 
Boston * Chicavc 
Cleveland * Desver 
Detroit * Hous!» 
Kansas City, Mo. * Los Angel 
Louisville * Mixneapolis 
New York * Occla, Fla. 
San Francisco * Seattle 
In Canoca: 
St. Regis Paper Company 
(Con.) Ltd., Montreal 
Hamilton Ycncouver 
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DR. L. E. CARD 


@ AN outstanding panel of speakers, 
including ranking members of industry 
and educational circles, will highlight 
the sixth annual convention of the 
Illinois Feed association scheduled for 
Sept. 12-13 at the Abraham Lincoln 
hotel, Springfield, II. 

Registration will start at 8 a.m. on 
the morning of Sept. 12 and the first 
session will get under way at 10 a.m. 
with the annual address of the pres- 
ident, Richard Meissner, Meissner 
Bros., Breeze. 

He will be followed by Walter Ber- 
ger, president, American Feed Manu- 
facturers association, Chicago, who 
will speak on “Keeping Pace.” Other 
speakers at the morning session will 
include Roy Young, Illinois secretary 
of agriculture, Springfield, and J. O. 
McClintock, executive vice president, 
Chicago Board of Trade. The WLS 
Dinnerbell program will be broadcast 
direct from the convention hall at 
12:30 p.m. to wind up the morning 
activities. 

The first order of business at the 
afternoon session will be the annual 
business meeting of the association, 
followed by an address by Dr. L. E. 
Card, head of the animal science 
department, University of Illinois, 
Urbana. 

“The Feed Industry as Seen Through 
the Eyes of Illinois Veterinarians” will 
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Plan Illinois Feed Convention 


To Hold Annual Meeting at Peoria, Sept. 12-13 


E. F. DICKEY 


be the topic of Dr. C. D. Van Houw- 
eling, director of public relations, 
American Veterinary Medical asso- 
ciation, Chicago. 

Ed F. Dickey, sales manager, feed & 
milling division, Honeggers’ & Co., 
Fairbury, and immediate past-secretary 
of the Illinois association, will discuss 
the importance of county feed club 
organizations. 

The closing speaker will be Ray B. 
Bowden, executive vice president, 
Grain & Feed Dealers National asso- 
ciation, Washington, D. C. whose sub- 
ject will be “Looking Ahead.” 

The annual banquet will be held at 
7 p.m. Monday evening. The guest 
speaker is scheduled to be Everett 
Dirkson, former congressman from 
Pekin, IIl. 


On Tuesday morning the activities 


will open with the salesmen’s “eye-” 


opener” breakfast at 8 a.m. at. which 
Lyman Peck, Chicago feed consultant, 
will discuss public relations on a local 
level as an industry problem. 

The regular convention session will 
convene at 10 a.m. at which time a 
panel of six prominent Illinois feed 
dealers will speak on various phases of 
feed advertising, sales, service and 
management problems. The speakers 
and their subjects are as follows: 

“Profitable Use of Displays’—John 
Cripe, Cripe Milling Co., Centralia. 


RICHARD MEISSNER 


“Servicing Your Feed Customers”— 
V. M. Stakemiller, Rockford Farm 
Supply, Rockford. 


“Showmanship in Selling Feed”— 
Richard Meissner, Meissner Bros., 
Breeze. 

“Effective Feed Advertising’—Os- 
car Hoerr, George Hoerr Feed Store, 
Peoria. 

“Product Knowledge and Dealers’ 
Responsibility” — Paul Zimmerman, 
Illinois Grain Corp., Graymont. 

“Proper Handling of Credit” — 
Charles Rasmussen, Paynes Point 
Store, Oregon. 


The convention will adjourn at 
noon but a meeting of the board of 
directors is scheduled for 2 p.m. at 
which time the board will elect new 
officers for the coming year. 


Present officers of the association 
in addition to Mr. Meissner are A. J. 
McLoughlin, Arcady Farms Milling 
Co., Chicago, vice president; Mr. 
Hoerr, treasurer; and Dean M. Clark, 
Grain & Feed Journals, Chicago, ex- 
ecutive secretary. 

Directors include Mr. Cripe, Mr. 
Stakemiller, Mr. Zimmerman, A. D. 
De Woll, Forreston Grain €& Feed 
Mill, Forreston; Luther Burpo, Burpo 
Feed Store, West Frankfort; and L. 
W. Keller, McMillen Feed Mills, 
Decatur. 


NO GUESSWORK 


No sir, there is no guessing about the grade of Small’s 
Dehydrated Alfalfa Meal. Each shipment of Small’s 
Dehydrated Alfalfa Meal is precision blended, under 


laboratory control, assuring you of the exact grade 


purchased. This requires the maintenance of six 
laboratories, which is justified by the knowledge that 
we are protecting the quality of one of the most 


important ingredients in your feeds. 
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by Congressman LAWRENCE H. SMITH 


Washington, D. C. 


August 8, 1949 
CONGRESSIONAL INACTION 


Congressmen are literally sweating out this first session of the “eighty- 
worst" Congress in heat that is almost unbearable outside of air-cooled build- 
ings. No time has been fixed for adjournment. In the House the program is about 
concluded but the Senate is floundering without effective direction. The latest 
report is that it will be mid-October before its work is over. Only one impor- 
_tant appropriation bill has been passed by that body, and we are already five 

weeks into a new fiscal year. Mr. Truman does not have much to crow about “his” 
congress which has a considerable majority in the House and Senate. 


'A GLANCE AT THE RECORD 


The Truman battle-cry in the last election campaign was: "Give us a Democrat 


congress." The voters did. Now take a look at the accomplishments on promises 
he made: 


Vigorous action against monopoly. - No action. 

Taft-Hartley repeal. - Democrats in Senate and House have rejected 
the President's demand for repeal, 

‘Equal pay for equal work regardless of sex. - No action. 

Federal aid to education. - No House action. None is expected. 

Development St. Lawrence seaway. - No action. 

Expansion of social security. - No action. 

Socialized medicine or health program. - No action. 

Anti-lynching bill. - No action. 

Anti-poll tax bill. - Passed House. No action in Senate. 

Rent control. - Modified and passed. Now declared unsatisfactory. 


HOUSING GOES SOCIALISTIC 


We shudder to think that socialism might replace a free economy in this 
country. By a "free economy" I mean doing business without interference or con- 
trol by the government. Yet, when Congress passed the housing bill last month, 
which is now the law, the people took a long stride down the road to socialism. 


It is said, however, there is a big difference between Moscow and Wash- 
ington. Is there? You answer the question. Here are a few facts. If all goes 
according to plan, our government will be the landlord for more than one million 
families in the next year. Already it has more than 500,000 families on its 
‘hands. The estimate is made 6% million people will have the benefit of subsidized 
low-rent housing at the expense of every taxpayer and perhaps in exchange for 
their votes. Who knows? At least one million landlords will compete with Uncle 
Sam for rental business. Local municipal taxes must be increased to provide 
Schools, and local services and all government housing projects require exemptions 
from local taxation. This whole program is now hopelessly tied to politics, but | 
the die is cast and it will be difficult to retrace our steps. As we see it 


here, the people are not aware of the deep significance of moves into socialism, — 
but it is definite and certain. 


TARIFF AND SUBSIDIES 


Last week the House passed a bill to support the price of tung nut oil at 
90 per cent of parity. The argument was made that the producers are entitled to’ 


(Continued on page 81) 
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New Ground 


by CLYDE HENDRIX 


President, Feed and Soy Division 


Pillsbury Mills, Inc. 


I have decided to put my neck out. 
In my opinion, livestock feeding 
is still in its covered-wagon days. 

I predict that during the next 
twenty-five years the scientific feed- 
ing of poultry and animals will make 
greater strides than any other one 
phase of our agricultural economy. 

The same goes for the next ten 
years—and the next five. 

Here’s why I think so: 

As a nation we are in the first 
stages of what the nutritionists call 
a “‘protein cycle.”’ It is a world-wide movement, 
recognized by everybody up and down the line, 
including the government. 

As you know, “protein’”’ is a 50-cent word for 
‘‘most important,” and protein, in its most com- 
plete form, comes in meat, poultry, eggs, milk, 
cheese and fish. 

Animal protein and vegetable or cereal pro- 
tein work together to produce the best results. 

My doctor friends tell me that one of the 
most nutritious of all foods is a ham sandwich, 
in which the protein and vitamins of the meat 
combine with the protein and vitamins of the 
bread to make an almost perfect combination. 
Add a glass of milk and you’ve really got it! 

Every time you look out of the kitchen win- 
dow at these cows, hens, steers, pigs or turkeys 
you can think to yourself, ‘““There is something 
that is going to help children to grow, and every- 
body to lead a healthier life.’ 

The country wants and needs more and more 
protein. Markets will fluctuate with conditions, 
but the trend is up—up—up. (For example, 
the U. S. Department of Agriculture says we 
need 173 pounds of meat per capita per year as 
compared with the 145 pounds that the average 
American got last year.) 


Clinton, Iowa 


Many farmers who are sold up to 
the hilt on modern machinery, good 
breeding, scientific crop rotation, 
soil analysis, conservation, restora- 
tion, and hybrid seed are just be- 
ginning to realize that a balanced 
feeding program is a faster, less ex- 
pensive way to produce a dozen 
eggs, a hundred pounds of milk, 
beef, pork or poultry. Better qual- 
ity. Less death losses. More profit. 

Farmers whose feeding programs 
have been governed largely by their 
cash balance and the amount of home grain on 
hand or in prospect are learning that one pound 
of high-nutrition feed will replace several pounds 
of grain and make better use of the acres of 
pasturage that are required to produce a given 
amount of meat, poultry, eggs and milk. 

_ Thousands who were “‘in-and-outers”’ are now 
on a year-round program of balanced feeding — 
only for one reason, because it pays. 

Like every other business, there are all kinds 
of standards among the 6,000 companies that 
operate in our industry. 

I just want to go on record with our custom- 
ers and prospective customers that we are not 
in this business just to sell a few million sacks of 
feed, but to render a genuine service with the 
highest possible quality standards. 

The other day I asked our head nutritionist 
if we could truthfully make this statement 
about our chick starter and growing mash: 


“Pillsbury’s Best Chick Starter contains every 
necessary element for growing healthy chicks 
as recommended by the National Research 
Council.” 


He laughed and said, “You can go further 


THE FEED BAG — August, 1749 


| 
| 
| 
| 
| 
| 
| 
i 


than that. You can say that Pillsbury’s Best 
Chick Feeds have additional elements that have 
resulted in as much as 32% greater growth. You 
can say that although Pillsbury’s Best Feeds 
may cost as much as $5 per ton more than feeds 
recognized as standard, they have produced as 
much as $40 more return per ton of feed fed.” 

That illustrates the point I am trying to make. 

You probably know about some of our recent 
developments such as our “Bite-Size” feed, 
which gives chicks and poults their feed the 
way they like to eat it instead of the way some 
wise guy thinks they should have it. 

—our NO-MIX system of feeding turkeys 
and chickens, which gives the birds free choice 
of corn, oats, No-Mix concentrate and grit. 

These are just a couple of examples. There 
are lots of others, and we have more on the fire 
—not only for poultry but for every kind of 
“protein-producer,” from rabbits to steers. 

Take it from me, Pillsbury is definitely a 
“growth company.” 

We hope you will get acquainted with our 
Pillsbury’s Best feed salesman in your locality. 
He has some mighty interesting and worth- 
while information for you. 

We also hope you will visit any of our ten 
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feed mills and see how we do it. These are not 
rigged up as show places; they are the real thing 
where you can see exactly what goes in and 
what comes out. 


I like to feel that we are all in this feed busi- 
ness together, that it is a socially desirable busi- 
ness with a great future. We will do our part! 

A letter from you on any feed selling and pro- 
motion ideas you have found that would be of 
help in advancing the better use and under- 
standing of commercial feed would be of the 
utmost interest to me. 


We have a little sign that is going 
the rounds these days. It’s the 
sign of the 4-X’s that appear in 
our famous Pillsbury’s Best trade- 
mark, and this is our means of 
bringing them to life. They stand 
for 80 years’ experience in mak- 
ing quality products for American 
homes and farms—the Pillsbury 
pledge of supreme quality in feeds 
as in all other Pillsbury products. 


©P.M.L 
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Aiken and Kline to Talk 
At National Convention 


Senator George Aiken of Vermont and 
Allan B. Kline, president of the American 
Farm Bureau federation will be two of the 
headline speakers at the 53rd annual con- 
vention of the Grain & Feed Dealers’ Na- 
tional association, Oct. 9-11, at French Lick, 
Ind. The announcement that these two men 
prominent in farm legislation had accepted 
speaking invitations was made by Don 
Clark, secretary of the association. 

Senator Aiken is co-author of the farm 
legislation now in force, the Hope-Aiken 
act which has been in contest with the Bran- 
nan plan in Congress this year. Mr. Kline is 
one of the most influential farm leaders in 
the nation and his farm group takes a per- 
sonal interest in all legislation for agriculture 

Officers and committees will meet at 
French Lick, Oct. 9, for routine business 
meetings. Secretaries of the 43 state and 
regional associations affiliated with the Na- 
tional association will also meet that day 
and the regular convention sessions will 
open on Oct. 10. 

A session of this year’s convention will be 


devoted to airing the ideas of the younger 
men in the industry. Four men prominent 
in the trade and still in their early 30’s have 
been asked to discuss their ideas of the 
future of the country elevator business, ter- 
minal elevator business, and feed distribu- 
tion. Three have already accepted. 


Thompson to Head Pfizer 


New Feed Sales Division 


J. J. (Jerry) Thompson has been named 
manager of the newly-formed food, bever- 
age & feed sales division of Charles Pfizer 
& Co., Brooklyn, N. Y., according to an 
announcement by Fred J. Stock, vice presi- 
dent in charge of sales. 

Mr. Thompson has been active in the 
food field for 22 years, most of the time 
with Pillsbury Mills, Inc. He was associated 
with the firm in field sales management 
work and later held the positions of product 
sales manager and sales promotion manager 
successively. 


@ A. B. TURNELY, Plain Dealing, La., 
has been elected president of the newly in- 
corporated Lartex Feed & Farm Supply Co. 


Rounds Out 60 Years in Feed Business 


William N. Knauf of Chilton, Wis., be- 
lieves that a man is as young as he feels. 
Proof of how young Bill feels is the picture 
above taken as he sat down at his desk in 
the office of Knauf & Tesch Co., a feed 
firm, on July 5. It marked the start of his 
Glst year in the feed business. 

He started work with the firm as book- 
keeper on July 5, 1889 when it was known 
as Knauf, Juckem & Berger Co. and today 
is doing a vigorous job as president. In his 
time, he has seen the firm change names 
several times and Chilton progress from a 
backwoods settlement to a small modern city. 

Mr. Knauf’s father, Nicholas, a pioneer 
Calumet county merchant, was the founder 
of the business, a combination grain, seed 
and general supply dealership. In time, the 
general line was dropped and the modern 


company limits itself to grain, seed, and 
feed. 

Long connected with the Central Retail 
Feed association, Mr. Knauf served two 
terms as president of the organization and 
keeps up a lively interest in its affairs and 
in national problems affecting the grain and 
feed trade. He has taken part in every civic 
project in his community since the turn of 
the century. 

Presently associated with Mr. Knauf in 
the business is R. C. Tesch, commonly 
known as “Chick”. Mr. Tesch is also a past 
president of the Central Retail Feed asso- 
ciation and is an outstanding leader in feed 
trade activities. Thus the firm of Knauf & 
Tesch boasts the unusual distinction of 
having two past presidents on its staff. 


Start Drive for Memorial 
In Honor of James Rice 


A drive to erect a memorial poultry ]j- 
brary at Cornell university, Ithaca, N. Y,, 
in honor of James E. Rice, known through. 
out the industry as “Dean of Poultrymen,” 
took concrete form at a dinner, July 19, in 
St. Louis, Mo., during the International 
Baby Chick convention when $2,000 of a 
$25,000 goal was subscribed by poultrymen 
present. 

The movement was started by friends of 
“Jimmy” Rice almost a year ago and the 
IBCA convention appeal was preceded by 
committee meetings, with Earl W. Benja- 
man. The proposed library would be erecied 
on the Cornell campus and would in time 
be one of the most complete libraries on the 
subject in the world. Existing poultry books 
from the Cornell library would be trans 
ferred to the Rice Memorial and the col- 
lection would be augmented with donations 
from private libraries. Professor G. F. Heu- 
ser of Cornell indicated that all overhead 
expenses would be borne by the Cornell 
library. 


General Mills Reports on 
Second Best Sales Year 


The second best earnings year in com- 
pany history and a new high year in pay- 
ments to employes was reported by Gen- 
eral Mills, Inc., Minneapolis, Minn., in 
their 21st annual report to stockholders 
and employes. Total sales were $410,646, 
564 compared with $458,473,576 during 
the preceding year. Earnings were $11, 
654,036 compared with the last year’s $13, 
068,057 and wages and salaries, including 
retirement benefits, were $43,722,495, an 
increase of $1,555,696 over the preceding 
year. 

Dividends to the approximately 13,000 
stockholders were paid on all classes of 
stocks at the same amounts per share as a 
year ago. Total dividend payments were 
$5,934,019. Earnings reinvested in the busi- 
ness were $5,720,017. 

Henry A. Bullis, chairman of the board, 
and Leslie N. Perrin, president, in an intro- 
duction to the report emphasized the rein- 
vestment figure. They revealed that Gen- 
eral Mills had spent $25,500,000: during the 
past three fiscal years for expansion and 
improvement of facilities. 

@ GENE AUBUSHON, Red Cloud, Neb., 
is in charge of the new feed store opened 


by the Red Cloud Grain Co. 
@ HAROLD R. BOYD, Fresno, Calif., as 


established a new feed business. 
NEW MELLO VICE PRESIDENT 

R. F. Goslin, formerly associated with 
Puritan Laboratories, Des Moines, Iowa, has 
joined Mello Products, Inc., Seneca, Kan., 
as vice president in charge of the agricul- 
tural division, according to an announce: 
ment by H. A. Higbee, president. In his 
new post, Mr. Goslin will be in charge of 
development and promotion of the firm's 
specialty feed products. 
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MAX PACITY 
ELEVATORS 


L. Totally enclosed, fan-cooled or explosion-proof Gearmotor, 
mounted either front or back. 


» Roller Chain Drive with cut tooth sprockets keyed to ball- 
bearing head shaft. 


» Channel and Angle Iron Frame on heads for rigidity. 


3 
4, Split Head for easy access to pulley and buckets. Square-to- 
round Discharge Spout furnished with all heads. 


5. Double-seamed Legging with angle iron flanges for quick 
assembly. 


6. Dust Vent with Cover, for connection to Dust Collecting Sys- 
tem when desired. 


Rubber Elevator Belt, bolt holes pre-punched to your re- 
quirements. 


8. Hi-Speed, heavy Steel Buckets of new design, with maxi- 
mum-load-capacity. 
4 


« Steel-frame, ball-bearing Take-ups for proper alignment 
and belt tension at all times. 


Heavy Steel Boot construction, bolted to permit easy removal 
of end plates. 


LL. Clean-out Slides to facilitate cleaning when grains are 
changed. 


12. Inspection Doors. Sliding doors with shatter-proof glass win- 
dows located for easy access at opposite sides of elevator 


"MAX-i-PACITY” Grain Elevators are pre- 
fabricated throughout from heavy steel, 
come equipped with flanged legging, 
steel-split pulleys, ball-bearing head- 
shaft and take-ups. Rubber Belting is 


pre-punched, ready for the bolting of 
» «0, the Hi-Speed Steel Buckets. Furnished 


COMPLETE MILL SERVICE 


netic Starters and Push-Buttons (explo- 
sion-proof, Class Il, Group G, Underwrit- 
er-approved, if desired). Extended heavy 
steel channel supports on head provide 
mounting for Gearmotor, complete with 
roller-chain drive. 


SHANZER CO., 

5 Bluxome Street, 

BUSHEL CAPACITY PER HOUR San Francisco 7, Calif. 
; . Without obligation, send prices and detailed information regard- 

ing your ‘‘MAX-i-PACITY"' Grain Elevators. 


Bu. per br. capacity State type of product 
to be h 


Send folder on BERICO Grain Driers ( ) 
Send folder on BERICO Grain Cleaners ( ) 
NAME 
ADDRESS. 
CITY 


FB-498 
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Test-Proved Individual Wormer 


Cloro-Caps 


ALSBURYS 


FOR. THE REMOVAL OF TAPEWORMS* 


LARGE ROUNDWORMS, AND CECAL | 
WORMS FROM CHICKENS 


EACH TABLET CONTAINS 


Genus 


... large roundworms 
and cecal worms 


500 me 


NICOTINE (Expressed 50 mp 


from chickens 


R. Tetragona, Echinobothrida 
and Cesticillus, the most common and 
most damaging of all tapeworms. 


Extensive field and laboratory tests prove the effectiveness 
= of this modern wormer. It removes “hard-to-get” worms 
~ due to the amazing drug, Hexachlorophene. Recommend 
“Improved and Proved” Cloro-Caps. For better egg production, 

worm before birds are placed in laying house. Available in 50, 100, 300 and 
1000 tablet packages. 


A Complete Line of Nationally Advertised Poultry Wormers 
> DR. SALSBURY’S Rota-Caps 


Individual wormer. “Won't knock egg production” Removes large roundworms and 
intestinal capillaria worms. Available in 50, 100, 200 and 500 tablet packages. 


> DR. SALSBURY'S Wormix 


Flock wormer. Removes large roundworms and cecal worms. Just hand-mix in 
bucket,—and sprinkle on feed. Available in 100, 250, 500 and 3000 bird packages. 


Be prepared for the big fall demand. Order these popular poultry wormers 
today. Profitable dealer discounts. 


DR. SALSBURY’S LABORATORIES * Charles City, towa 


e320 e 


a complete line of poultry medicines 
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e LIVING concrete proof that a cash 
lasis for business encourages growth 
isthe La Grange Elevator & Feed Co., 
perched on the west bank of the Mis- 
jsippi River at La Grange, Mo. 

“When our stockholders organized 
in 1929,” recalled manager Wayne 

Murphy, “we had 
400 members and 
stock on which in- 
terest had to be 
met. The annual 
volume at that 
time ran to about 
$100,000.” 

By economical 
operation and re- 
fusing to buy any- 
thing not demand- 
ed by good business, this practical out- 
fit paid the stockholders off and 
emerged debt-free. 

“It's not the most fancy feed firm 
operating,” Mr. Murphy pointed out 
a he exhibited a large room where 
rmodeling is going on, “but we are 
improving all the time.” 

This is another way of saying that 
their expansion is being paid for as 
profits accumulate. The men who run 
the La Grange Co. don’t believe in 
erecting high-cost buildings on a mort- 
sage the interest of which would have 
to be added to the cost of operation. 
They keep in mind that the higher 
their overhead runs the higher their 
feed prices would have to go. 

Proof of the effectiveness of the 
payas‘you-go policy is reflected in 
the 600 per cent growth of the firm. 
Cash volume during 1948 amounted 
to $562,000. 

In addition to the Missouri Farmer's 
Assn. feed sold under the MFA 
brand, Mr. Murphy also grinds, mixes 
and sells VICTORY MIX his own 
brand of feed. Mr. Murphy had oper- 
ated a farm before coming here as 
manager in 1939 and this new brand 
of feed is a result of experiments he 
carried out while farming. 

Believing that the soil is our basic 
wealth, he spends much time encour- 
‘ging farmers to make use of fertil- 
vers, phosphates and lime. These three 
sidelines make up a substantial amount 
of the firm’s annual volume. 


Wayne Murphy 
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Cash Basis Policy Boosts Sales 


La Grange Firm Endorses Pay-As-You-Go Plan 


“We do an enormous amount of 
custom grinding and mixing,” Mr. 
Murphy pointed out. “Our grinder is 
a 50 h.p. Papec and the mixer a 1-ton 
Brower. Grains high in feed value but 
lower than top market grades are thus 
made good use of by our customers. 

“We have three trucks, one a 14- 
ton tracto-trailer job, fitted with both 
2 livestock bed and a grain-tight bed. 
We also have a one-ton and a two-ton 
truck with grain-tight beds.” 

This progressive firm finds it highly 
profitable to keep these trucks busy 
hauling in cribbed grain and deliver- 
ing feed to the many farms in the area. 
Choosing a large truck rather than 
many smaller ones cuts down on the 
number of drivers required and is a 
worthwhile saving in payroll overhead. 

To quickly fill this huge grain bed, 
they take along a portable elevator 
and the load is on in 15 minutes. Mr. 
Murphy is a firm believer in using 
modern machinery to save time and 
drudgery. 

The company recently acquired a 
John Deere corn sheller which they 
have mounted on another heavy-duty 
dual-wheeled truck. This outfit is 
moved from farm to farm for custom 
shelling as required. Or, if the ear 
corn is sold outright and the customer 
wants to keep the corn cobs for fertil- 
izer or fuel, the sheller is used and 
another deal made possible. Mr. Mur- 
phy holds that you have to advertise 
and go right out after your customers. 

Another means of contact is a Far- 
rell seed cleaner mounted so that it 
can be taken right to the farm if neces- 
sary. This saves the customer the 
trouble of sacking or loading his seed, 
and much good will is built up. Then 
too, while the farmer is glowing from 
this good service he is apt to be more 
receptive to a talk on the advantages 
of commercial feeds. 

Mr. Murphy promotes all feed lines 
at once, not forgetting that poultry 


ESTABLISHMENT of a cash 
basis policy has boosted sales 
600 per cent at the La Grange 
Elevator & Feed Co. according 
to Manager Wayne Murphy. 
Shown right is an exterior view 
of the plant where an expan- 
"sion program is now underway. 


feed plays an important part in the 
yearly volume. Knowing that many 
feeders still like to use plain cracked 
cern, he has installed a Big Chief 
cracker for the purpose. But he has 
so located it that the customer must 
walk down the very center of the 
feed room to get at it. While the job 
is being done he sees the huge stock- 
piles of formula feeds and knows that 
a lot of other people are using bagged ° 
feed while he still clings to cracked 
corn. It’s just one more step in con- 
verting him to ready-mixed feed. 

The La Grange Elevator & Feed 
Co. also has the agency for a line of 
farm implements, and farm wagons, 
and in addition handles refrigerators, 
deep freezers and electric ranges. Since 
rural electrification is on the march in 
Missouri, these major appliances draw 
quite a heavy floor traffic to the store. 
Often curiosity seekers pick up smaller 
items and feed whether they sign up 
for a major unit right then or not. 

A diversified selection of sidelines 
is pulling in hundreds of urban and 
rural prospects, many of whom be- 
come buyers of feed. These sidelines 
include a complete line of Glidden 
paints, brushes and supplies, steel 
posts, woven wire, fence, metal and 
asphalt roofing, tractor sprayers, rub- 
ber footwear and tires. 


“Our policy is cash, or the next 
thing to it,’ Manager Murphy said. 
“Those that want to pay up every two 
weeks to coincide with the creamery 
pay-days can do so. Otherwise, they 
must pay cash.” 


Thus, pay-as-you-go works both 
ways and in the end everybody comes 
out ahead. The interest has to be paid, 
this firm believes, whether it is on a 
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City Feed Sellin 


Evansville Firm Prospers with Full Pet Line 


@ “CITY feed trade is a profitable 
business,” comments Al G. Livers, 
head of the Farmers Hatchery & Sup- 
ply Co., Evansville, Ind. “It’s a big 
business here and has many angles. 
Our store caters to many customers 
who buy rabbit feed, dog food and 
backlot laying mash. Evansville peo- 
ple are dog fanciers and there are a 
good many fine specimens of various 
breeds hereabouts.” 

Evansville is a growing industrial 
city of more than 100,000 population. 
A few years ago, most communities in 
the nearby townships, Boonville, New- 
burgh, Princeton and Mount Vernon 
were devoted to general farming. Now 
they are cut up into city lots, acre 
farmettes, small poultry and dairy 
farms, 

This trend has completely revolu- 
tionized the feed business in the Evans- 
ville area. Where one feed store was 
sufficient to handle the trade 15 years 
ago, it takes three to do the job today. 
Just when the shift was most pro- 
nounced, the Farmers Hatchery & 
Supply Co. opened for business. It 
now has branches in other Indiana 
towns: Martinsville, Paoli and Bloom- 
ington. It also operates a hatchery-feed 
store in Bentonville, Ark. 

“We are pleased with the city spe- 
cialty feed trade,” says Mr. Livers, 
“‘so we strive to please, to make new 
friends and to make loyal boosters out 
of casual customers. I think our best 


magnet is the attractive window dis- 
play we use. The all-glass front of our 
modern store makes display easy and 
interesting displays bring definite re- 
sults. Good lighting is also essential.” 

Mr. Livers believes in the highly- 
focused commercial feed appeal. In all 
of his various retail outlets, only one 
brand, Purina, is sold. In sanitation 
products, he handles both Purina and 
the Lederle line. He employs the dou- 
ble standard in poultry equipment 
also, selling both the Purina and the 
Jamesway line. As sidelines, he stocks 
fencing, automatic light switches, and 
other equipment that a poultry farm- 
er needs. 

“There is, of course, a danger in 
our policy of selling only one line of 
goods,” Mr. Livers admits. “We're in 
the position of putting all our eggs in 
one basket. But we have found that 
there is little danger so long as you 
realize your responsibilities and have 
confidence in the saleability of that 
product, 

“There are advantages too. You 
rate extra customer importance in the 
manufacturer's eye if you stock his 
line exclusively. By cooperating closely 
with that one manufacturer, you have 
every assurance that you will be taken 
care of when favors are being passed 
around. Our feed manufacturer treats 
us fine; we appreciate it and strive to 
be worthy of the line.” 

The Evansville feed dealer appre- 


CITY feed trade can be a 
profitable business according 
to Al G. Livers (above) head 
of the Farmers Hatchery & 
Supply Co. Below is a night 
view of the attractive, ultra- 
modern store at Evansville, Ind. 


ciates the importance of having the 
vast power of his manufacturer: his 
advertising, field and sale sources be- 
hind him. 

“On our own initiative, we like to 
carry the feed message to our entire 
potential territory,” Mr. Livers went 
on to say. “We hold frequent educa- 
tional meetings in various communities. 
In every way, through talks, motion 
pictures, distribution of advertising 
and by demonstration, we work to put 
across the modern value of feeding 
and sanitation.” 

Three things appear to be highly 
essential in building up a good feed 
trade in a city area, according to the 
dealer. 

“You must first of all create an 
impression of sound and aggressive 
leadership,” he states, “City people 
are avid newspaper readers. A name 
featured in the newspapers sticks in 
their minds. When in need of feed 
and allied products, they naturally 
think of a name in connection with 
what they have read in the papers. 

“That means more than just clas 


(Continued on page 72) 
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* the Brewers’ Councit will by well 
without charge, a copy of “Growth and Feed Efft- 
elency with Broilers-—— The replacement of livermes! 
in the Connecticut Broiler ration’ as written and re- 
leased by Hl, Agr. Exp. Station, Div. of Pouliry Hus- 


Replacement for 
livermeal in broiler 
rations .. 


bandry. Send your request fo Brewers’ Yeast Council, ae 


In their constant study to produce a 
“balanced broiler ration”... Feed Indus- 
try Research has developed a formula 
with Brewers’ Dried Yeast as a successful 
replacement of livermeal. In their report, 
5 broiler mash formulas recommend 3% 
of Brewers’ Dried Yeast and by its use 


have established the fact that Brewers’ 
Dried Yeast contains unidentified factors 
which have the same values similar to 
livermeal in broiler rations. This proven 
replacement, with its lower cost and in- 
creasing availability, has found a ready 
market as a satisfactory feed ingredient. 


impoves feed formulas 


Brewers’ Yeast Council, 
Inc., 314 North Broadway, 
St. Louis 2, Mo. 


Please send your FREE 
booklet, “Better Feeds 


with Brewers’ 


Yeast.” 


Dried 


Also, name and 


address of processing 


members. 
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announces the winners 


Prize WINNER 


wae. James Zehr 
225 East Oak Street, Ohio 
oe a Kodak tourist camera with field case and 
‘FROM 59 10 1407, fash holder 
UNITS PER LB. 
Pt] Prize WINNER 
Howard Barnes 


Berlin, Wisconsin 
Emerson Portable Radio 


PRIZE WINNER 


G. H. Coons 
207 E. Michigan Street, Milwaukee, Wisconsin 
Porker 51 pen and pencil set 


Vitamin D Hay Guessing Contest Exhibit, 
National Feed Industry Show, Milwaukee, Wis. 


You have been awaiting the announcement of the wide variation in vitamin D content—from 59 to 
winners of the VITAMIN D HAY GUESSING 1407 units per pound. So, if you guessed wrong 
CONTEST. You will find their names above. it is not surprising. 

Congratulations to all three. 


In light of present knowledge, the vitamin D con- 
The prizes were awarded on the basis of the low- tent of any hay is unpredictable and apparently 


est total error in scoring. There were many depends upon factors in addition to sunshine. 
entries, and one significant fact was evident. Very 


few of the contestants guessed even close to the 
| right potency of the four hay samples. _ 


That is one reason so many feed manufacturers 
play safe and fortify their feeds with vitamin D. 
They know the uncertainty of natural sources of 
These hays were selected from: a number of vitamin D. They also know the low cost of 
samples of sun-cured hays grown in different making sure that there is adequate vitamin D in 
areas of the United States. The samples showed their formulas through the use of FIDY. 


FLEISCHMANN’S IRRADIATED DRY YEAST 
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Check your answers with 


HOW 


SAMPLE 2 | timothy) U. S$. No. 3. Swath 4 


Grass Hay (redtop — clover — 


days—heavy rain—weathered 


SAMPLE 3° —clover). Sunshine 2 days 


Mixed Hay (timothy — alfalfa 


—light shower 


Vitamin D content 
of Sun-Cured Hay 
found widely variable 


If you did not enter the vitamin D hay guessing 
contest—if you haven’t had the fun of checking 
your own judgment, pencil in your guesses on 
the above chart. If you want to know how closely 
you have guessed, you will find the correct 
answers below. 


You, too, probably will conclude that conditions 
other than the extent of sunshine exposure or 
species of plant have a material significance in 
determining vitamin D content of roughages. 


Samples 1 and 2 in the above chart were part of a 
recent nation-wide survey of the vitamin D con- 
tent of roughages conducted by Standard Brands 
with the cooperation of ten agricultural colleges 


SAMPLE 4* —clover). Sunshine 2% days 


*Samples No. 3 and 4 from same field —successive years” 


Mixed Hay (timothy — alfalfa 


$ 


and experiment stations. Assays of the other 
roughage samples and the complete story will be 
available sometime in the future. When this in- 
formation is released, if you would like a copy 
for your files, fill in and mail the coupon. 


Correct answers to chart above 


1. Sample one — 281 units per pound 
2. Sample two — 1362 units per pound 
3. Sample three— 216 units per pound 
4. Sample four — 862 units per pound 


STANDARD BRANDS INCORPORATED 

Desk FB-8, Agricultural Department 

595 Madison Ave., New York 22, N. Y. 

Please send, when released, results of the recent nation-wide 


survey of the Vitamin D Content of Roughages. 
COMBO 
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Plan Second National Feed Show 


Set 1951 Date in Response to Industry Demand 


@ THE second National Feed Industry 
Show will be held June 4, 5 and 6, 
1951 at the new Milwaukee Arena in 
Milwaukee, Wis., according to an an- 
nouncement by David K. Steenbergh 
and Eldon H. Roesler, co-managers. 
The 1951 date was selected despite the 
fact that many who attended the first 
show urged holding such an event 
every year. 


However, it had been previously an- 
nounced that no show would be held 
in 1950 so the managers refused to 
repeat the event in successive years. 
The first show, held June 6-8, 1949, 
drew an official registered attendance 
of 1,854 but actually well over 2,000 
were in attendance because many did 
not register. Exhibitors and those who 
attended were high in their praise re- 
garding the event and the facilities 
Milwaukee has to offer. 


Some consideration was given to 
holding the show some place other 
than Milwaukee, but after weighing 
the various arguments it was decided 
to repeat in the beer city. Milwaukee 
is easily accessible by air and rail and 
is large enough to handle the largest 
crowds. Yet, because it is a medium- 
sized town, the people in attendance 
are easily found and not spread out all 
over the city as in Chicago and New 
York. It is also the hub of the great- 
est feeding belt. 


Another factor which played heavily 
in Milwaukee's favor is the new Mil- 
waukee Arena which will be available 
next year. This structure is especially 
designed for exhibits such as the Na- 
tional Feed Industry Show and is con- 
nected with the Milwaukee Audi- 
torium. The new structure will pro- 
vide more than 60,000 square feet of 
space on one level making it ideal for 
such a show. In addition space will be 
available in the Milwaukee Audi- 
torium, where the show was held in 
1949, if needed. 


While no space for the show will be 
sold until later in 1950, National Feed 
Industry Show headquarters at The 
Feed Bag is already busy getting out 
publicity and planning special promo- 
tions for the event. It is expected that 
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the second National Feed Industry 
Show will be greatly expanded and 
attendance will be substantially higher 
because of the success of the first show. 

In deciding on 1951 as the year for 
a second feed show, survey cards sent 
in by those who attended the first 
show were a governing factor. Most 
cards indicated that such an event 
should be held each year but this was 
not considered practical because of the 
fact that firms who exhibit might not 
have enough new material to exhibit 
each year. However, with a two-year 
lapse, practically all exhibitors will 
have something new to put on display 
thereby increasing interest in the show. 

The survey card referred to was in- 
cluded in the first National Feed In- 
dustry Show directory of exhibits. 
Hundreds of persons returned these 
cards giving the show managers a good 
cross section of industry sentiment. A 
few of the comments which express 
industry feeling regarding the show 
follow: 

“Just want to send a note of congratula- 
tions on the splendid job you people did at 
the Auditorium this year. Ed Cashman and 
I, as well as our other representatives, en- 
joyed seeing the displays and seeing our 
friends. We think you did a very good job.” 

Paul H. Ray, vice president 
Doughboy Industries, Inc., New 


Richmond, Wis. 
* * 
“We feel the entire show was a success 
—we were well pleased.” 
Earl Sallee 
The Borden Co., New York City 


THE FEED BAG 


"Don't feel too badly about losing first 
prize, Edgar—you're still a gorgeous hunk 
of ham to me!" 


“You are to be congratulated on your 
achievement in the show and for the con- 
vention.” 

Fred K. Sale, secretary, 
Indiana Grain & Feed Dealers 
Association, Indianapolis, Ind. 
* * 

“A good show and well run.” 

Dexter Obenhaus, Sandwich, Ill. 
* 

“The feed show was a good start in the 
right direction. I think it should be re 
peated every two or three years. I’m sure 
those who exhibited did quite a nice bit 
cf business.” 

C. W. Sievert 
C. W. Sievert & Associates, Blue 
Island, Iil. 

“TI liked the idea very much that a re- 
tailer could sit down with a supplier in a 
business surrounding rather than in a hotel 
room with a glass.” 


W. U. Baker 
Shaw €& Baker, Union, II. 
* * & 


“Shows of this type make for better con- 
ventions. Believe it could be limited to 
two days.” 

Harry R. Hilgendorf 
Monroe Feed & Seed Co., Mon- 
roe, Wis. 

“Convention well conducted. Speakers ex- 
cellent—exhibits instructive. A grand get- 
together.” 

Herbert R. Zilly 
McHenry County Co-op Associa: 
tion, Crystal Lake, Il. 


“You are to be congratulated on your 
Feed Industry Show. Such a project should 
be continued and more people will be in 
attendance. 

Lloyd §S. Larson 
Lloyd Larson €& Associates, Inc., 
Chicago, Ill. 
« 
“Enjoyed the show. Should be held every 
two years.” 
Willis Sauder 
Sauder’s Feed Service, Tremont, 
Ill. 
2 

“T want to congratulate you on the splen- 
did convention and industry show that you 
held. It was a big success and I think such 
a show should be held again in two or three 
years.” 

Mark G. Thornburg, Secretary 
Western Grain & Feed association, 
Des Moines, Ia. 
@ RALPH WIBRIGHT, Plain City, Ohio, 
is the new assistant manager of the Max 
Latham Grain Co.'s elevator at Unionville 
Center. 
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How the Purina sales partner works with dealer 


and customer to help them both make more money 


“The Purina Franchise for Manning and vicinity gives 
me the opportunity of providing a community serv- 
ice at a profit,’’ says Dealer Arlo Hodne of Manning, 
Iowa, ‘and the service is needed indeed.” 


Above you see Mr. Hodne and his Purina sales 
partner, Fred McKee, practicing what he preaches in 
a personal call on one of Manning’s leading feeders. 
When the call was completed, the customer had valu- 
able information on how to market better livestock 
early ...and at low feeding cost. Dealer Hodne had 
an order for Purina Chows. Everybody concerned 
had profited! 


Making sales calls on key customers is only one of 
the valuable aids the Purina sales partner gives Purina 
Dealers throughout the United States and Canada. 
It is typical of the help you will get when you have a 
Purina Franchise. 


Purina sales partners have, at their finger tips, the 
business know-how built up in 55 years of Purina 
leadership. They are ready to help you with business- 


The Purina Franchise 
in your community... 
to a prosperous, 
productive career... 
serving rural America 


building promotions ... employe training... sales 
to your biggest local prospects ...money-manage- 
ment methods and inventory controls that plug profit 
leaks. Briefly, they will help you make the most of 
all your profit opportunities. 


A few protected Purina Franchises still open to 
men with moderate capital! 


A Purina Franchise is one of the few protected fran- 
chises still open to men with moderate capital. The 
Purina Franchise costs you nothing, even though it 
gives you the help of a hard-working sales partner 
who will bring you tools and experience that you 
can’t buy at any price. 


If you live in one of the few Purina territories in 
which franchises still are available, it will pay you to 
look into the opportunities a dealership holds for you. 


Investigate today.. This may be the greatest oppor- 
tunity of your lifetime. Fill in and mail the coupon 
for details. Mail it now! 


RALSTON PURINA COMPANY 
Dept. C, Checkerboard Sq., St. Lovis 2, Mo. 


RALSTON PURINA COMPANY, Dept. C 
1601 Checkerboard Square, St. Louis 2, Missourl 


Franchise might open up for me. 


| would like to know more about the opportunities a Purina 


City. State. 


a 
q 
ah 
. 
Address 
37 


“They're back again for 
more poultry 
Dried Cheese 


They want those extra values* 


This smart feed mixer knows how to boost his 
repeat sales! He’s adding Kraco Dried Cheese 
Whey to his poultry feeds to give them valu- 
able nutrients from milk. Like hundreds of 
other progressive mixers, he knows Kraco does 
an economical job. Its important milk 
nutrients help promote fast, thrifty growth, 
sturdy deep bodies and bigger egg yield—all 
on less grain. Of course, when customers get 
economical results, they come back again and 
again! 


*“Kraco puts four big plusses 
in your poultry feeds! 


Kraco Dried Cheese Whey, made from highest 
quality Swiss and American cheeses, adds 
four important plus factors to feeds: 

1. Milk Protein—Mainly lactal- 

bumin, one of nature’s most effi- 

cient growth elements. Helps put 


other feed to work for fast, economical gains— 
lower feed costs! 


2. 70% Lactose—The milk sugar energy food 
for needed nourishment. Also, lactose helps 
maintain intestinal health. 


3. Milk Minerals— Milk calcium, phosphorus 
to help develop deep frames and better egg 
producing qualities. 


4. Vitamins—Kraco is a natural source of 
riboflavin and other B-G complex vitamins. 


Important in coccidiosis control! 


Under proper sanitary conditions, a special 
flushing mash containing Kraco aids in the con- 
trol of coccidiosis (because of Kraco’s rich 
lactose content). 


Industrial Products, KRAFT 
FOODS COMPANY, General Offices: 
500 Peshtigo Court, Chicago 90, Ill. 
New York « Minneapolis « Atlanta 
San Francisco « Garland, Texas 
Branches in all principal cities 
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All-Family Feed Team Prospers 


‘Do it Yourself’ Motto Guides Wardle Feed Co. 


e@ STRICT observance of the motto, 
“Do It Yourself,” has proved a sound 
operating guide for the Wardle & Sons 
Feed Co. of Wheatridge, Colo. 

Located on busy Wadsworth ave. 
in the center of the Wheatridge farm- 
ing area adjoining Denver, Mr. War- 
dle and his three sons have built their 
business into one of the best in the 
suburb since the firm was founded in 
1937. 

The Wardles retail grain, hay, and 
coal in their well-tended mill and 
store. 

“We believe in handling as much of 
the business as we can ourselves,” Mr. 
Wardle says. “By doing our own haul- 
ing of the coal we sell, from the mines 
about 15 miles north of here, we save 
paying the charges demanded by com- 
mercial haulers.” 

Wardle & Sons also handle moun- 
tain hay and alfalfa, and they make a 
tidy reduction in expenditures here, 
too, by carrying it all from the farms 
and ranches to the mill in their own 
trucks. Maintenance of the trucks 
owned by this firm also comes under 
the “Do It Yourself” motto. Mr. 
Wardle’s sons are the mechanics who 
keep the trucks on the road. 

The same do-it-yourself procedure 
—an additional saving—is adhered to 
by hauling the corn and grain to the 
mill for grinding and mixing. 

“It’s surprising how much trucking 
costs for the amount of hauling we 
do would add to our expenses if we 
hired others to do it,” Mr. Wardle 
added. “We do it ourselves, and we 
save plenty. 

“We have been mixing and grind- 
ing our own brand—the AI-Rite feeds 
--since we built and opened the busi- 
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ness in 1937, Our Al-Rite brand has 
been the backbone of our success. We 
also carry the Nutrena and Amerco 
lines to supplement our own mix and 
to supply customers with some types 
of feed that we don’t process our- 
selves. This is an added convenience 
for our customers, but by and large, 
we depend on our own brand,” Mr. 
Wardle stated. 

This firm also does custom grind- 
ing for the feeders and dairymen of 
the area. An International grinder, a 
mixer, and a cracker were installed 
when Mr. Wardle started the busi- 
ness. The mixer is an original creation 
of the Wardle sons, and Mr. Wardle 
says that as far as he knows, it is 
the only one of its kind in operation. 

“Good equipment is a must for a 
successful business of this kind,” Mr. 
Wardle says. “It makes it possible 
for the company to be more than just 
an outlet for retailing national brands. 
Without having our own machinery, 
we could have never processed and 
registered Al-Rite, and there are many 
services which can be afforded our 
customers because we do have our 
own plant. This proves to be a profit 
device in many ways as the customer 
is assured that all of his needs can be 
taken care of in one stop at Wardle 
& Sons.” 

Mr. Wardle feels that one of the 
main factors in his success is his un- 
derstanding of the problems of his 
customers, 

“IT used to be a rancher and farmer 
myself before I decided to try the 
retail end of the feed business, and 
it has been of great help to me. I am 
better fitted to serve my customers 
because I have faced their difficul- 
ties. I would say that knowing what 
the buyer needs is a must; one gets 
a great deal of personal satisfaction 
out of knowing the buyer’s problems, 
and customers who feel that I am 
interested in their problems and am 
capable of helping them are likely to 
get the habit of coming to us for all 
of their feeding needs.” 

The Wardles do most of their ad- 
vertising in the two county papers, 
both of which have a wide circula- 


GOOD equipment is a must 
for a successful feed business 
today according to Mr. Wardle 
shown (right) above with two 
of his three sons. Pictured at 
lower left is an exterior view 
of the Wardle & Sons Feed 
Co., at Wheatridge, Colo. 


tion among the county’s rural popu- 
lation. 

“We find that keeping our name 
before the public has a definite ef- 
fect on our sales, We get a lot of 
customers who buy on impulse, and 
many of them have become steady 
patronizers of our store. Of course, 
the best advertising is satisfactory 
service; you can’t fool the public,” 
Mr. Wardle advocates. “They will 
buy where the price is right.” 


A belief in the idea of maximum 
service led the Wardles to install two 
gasoline pumps shortly after they 
opened for business. They sell gas 
and oil strictly as a convenience to 
the customer. It saves an extra stop 
during trips to the shopping centers, 
and although the profit is a small por- 
tion of the total, the good will cre- 
ated among customers grateful for the 
service makes it an excellent invest- 
ment. The Wardle family also provides 
free delivery service and furnishes 
calendars annually to all customers. 

The Wardle Co, has a near perfect 


(Continued on page 92) 
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Chase 
Multiwall 
Paper Bags 


Chase 
Topmill 
Burlap Bags 


Chase 
Lilipack 
Paper Bags 


Chase Sax- 
olin Open 
Mesh Bags 


kets bring this 
into ToCUs ... On your 


Mailing Bags, Spi- 
ral Tubing, Twines 


products... 


ssi in terms of Chase Bags, means that your 
products are packed in containers that are backed 
by more than a century of improvement. Result: you 
get GOOD LOOKS, POSITIVE PROTECTION, DEPEND- 
ABILITY! 

Furthermore, you also get a container designed 
to your specific needs. 

Your Chase Salesman will be glad to give com- 
plete details. He is a packaging expert who 
knows his business . . . and who knows how to 
best apply it to Your Business. 

Check on this important subject—your inquiry 
will receive prompt attention. 


Chase Lined Chase Chase Liners— 
and Com- Pretty Print Crinkled and 
bined Bags Cotton Bags Pleated 


A S E B A G Cc Oo. GENERAL SALES OFFICES, 309 WEST JACKSON BLVD., CHICAGO 6, ILL. 


BOISE * DALLAS * TOLEDO * DENVER © DETROIT * MEMPHIS © BUFFALO ¢ ST.LOUIS * NEW YORK ¢ CLEVELAND ¢ MILWAUKEE 
PITTSBURGH KANSASCITY LOS ANGELES * MINNEAPOLIS * GOSHEN, IND. PHILADELPHIA * NEW ORLEANS ¢ ORLANDO, FLA. ¢ SALT LAKE CITY 
OKLAHOMA CITY © PORTLAND, ORE. © REIDSVILLE,N.C. © HARLINGEN, TEXAS © CHAGRIN FALLS,O. ¢ HUTCHINSON, KAN. © CROSSETT, ARK. 
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C. W. Sievert 


By C. W. SIEVERT and DR. B. W. FAIRBANKS 


The abstracts and digests of current animal nutrition literature appearing on this page 
are prepared expressly for The Feed Bag by C. W. Sievert, Chicago feed consultant, and 
Dr. B. W. Fairbanks, noted animal nutritionist. An unusual and interesting feature of these 
digests are the comments as to the commercial importance and significance of the work. 
Readers should note that the opinions expressed are those of the authors and are not 
necessarily shared by the publishers of The Feed Bag. 


B. W. Fairbanks 


Title: Relation of Iodine to the Goitrogenic 
Properties of Soybeans. 

Authors: A.W. Halverson, Marie Zepplin 
and E. B. Hart (University of Wisconsin) 
Publication: Journal of Nutrition, Vol. 38 
(June 1948), pp. 115-127. 

Digest: It has been variously reported that 
raw or heated soybeans contain an agent 
which brings about thyroid enlargement, 
which can be overcome by using iodine. 

In this experiment, rats were the experi- 
mental animals. “The thyroid enlargement 
cbtained with rations containing 10 to 30 
per cent of raw or heated soybeans was ef- 
fectively prevented with 1 to 2 micrograms 
of iodine per rat per day. The iodine re- 
quirements of rats was slightly greater on 
soybean containing rations than on the basal 
ration employed. 

“The reduced thyroid enlargement result- 
ing from heat treatment indicates that the 
goitrogenic property of soybeans is partially 
heat labile. 

“Since small amounts of iodine effectively 
correct the mild goitrogenic property of 
soybeans, no harmful effects should result 
from the use of soybeans in practical rations.” 
Comment: The above quotations tell the 
story. So long as you use a little iodine in 
your feeds, go right ahead and use soybean 
products as much as you would like. You 
won't need to worry; the feed will be good. 

Title: The Utilization of Lactose by the 
Mature Fowl. 
Authors: J. R. Couch, V. H. Barkhi, M. L. 
Sunde, W. W. Cravens and C. A. Elvehjem, 
(University of Wisconsin). 
Publication: Journal of Nutrition, Vol. 38 
(June 1949) pp. 105-113. 
Digest: Using large amounts of lactose in 
a hen’s diet containing very little fat has 
been shown to be deleterious so far as egg 
production is concerned. In this experiment 
a diet containing 63 per cent lactose, when 
fed to caged layers (wire screen bottoms), 
resulted in an egg production reduction to 
0 per cent in two weeks time. About 30 
per cent fat added to the diet (displacing 
lactose) corrected the deleterious effect of 
lactose on egg production. 

High levels of lactose appeared not to 
affect hatchability. 

In metabolism studies, high levels of fat 
in the diet resulted in lower blood galactose 
levels when galactose was administered 
orally. 

Comment: Lactose is milk sugar, and some 
milk products used in feed contain from 
40 to 70 per cent lactose. However, the 
amounts of milk products used in feed can- 
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not begin to furnish the amounts of lactose 
in the experimental diets used. In the ex- 
perimental diets, lactose was the sole carbo- 
hydrate, while in commercially usable poul- 
try feeds a great deal of starch and some 
simple sugars make up the carbohydrate part. 

This experiment is interesting because it 
shows that a high fat level seems to correct 
the deleterious effect of a very high lactose 
diet. This has been shown before with 
calves, and here we have it again with 
chickens. We do not know why this hap- 
pens, but it is enough to know that it does 
happen. 


* * 

Title: The Choline Requirement of the 
Baby Pig. 

Authors: A. L. Neumann, J. L. Krider, 


Marian F. James, and B. Connor Johnson. 
(University of Illinois). 

Publication: Journal of Nutrition, Vol. 38 
(June 1949), pp. 195-202. 

Digest: “On a ‘synthetic milk’ ration con- 
taining approximately 0.8 per cent methio- 
nine (30 per cent casein) the baby pig re- 
quires 0.1 per cent choline in its diet. 

“It appears that in the young pig as in 
the chick, the ability of methionine to sup- 
ply methyl groups for the synthesis of cho- 
line from aminoethanol may be limited. The 
methionine requirement of the baby pig 
must be established before this can be 
determined. 

“When the food intake is equalized, cho- 
line does not have a growth stimulating 
effect.” 

Comment: In other words the baby pig 
shows a choline requirement quite similar 
to that of the baby chick. 

We are especially happy to see these re- 
sults expressed in terms of the composition 
of the feed. All too often we get poultry 
figures based on feed composition, and fig- 
ures for other farm animals based per 100 
pounds live weight per day, or per animal 
per day. Especially for the feed man and 
the farmer (the feed user) it is much more 
enlightening to express requirements in 
terms of feed composition. It makes it 
easier to check the feed chemically too. 

Title: Effects of Vitamin A and Carotene 
Intake on Depletion Time of Young Dairy 
Calves. 


Authors: W.C. Jacobson, H. T. Converse, 


and L. A. Moore, Bureau of Dairy Industry. 
Publication: Journal of Dairy Science, 


Vol. 32 (No. 5, May, 1949) pp. 418-428. 
Digest: There was a need to determine 
the requirements for vitamin A and also the 
value of vitamin A supplements in the ra- 


tion of the dairy calf up to 4 months of 
age, especially the effect of supplementing 
with larger quantities.than 4,000 to 10,000 
I. U. per day. 

Calves reared according to present meth- 
ods of limited whole milk feeding with hay 
of above average quality are not storing as 
much vitamin A as those calves running 
with their dams and nursing all the whole 
milk produced and having access to what- 
ever fresh grass they desired to consume. 

The feeding of hay high in carotene con- 
tent increased the vitamin A storage. 

Fifty thousand I. U. of vitamin A for 
50 or more days, in addition to the vitamin 
A received in the feed, was necessary in 
order to maintain stores equal to those of 
calves reared with the dams on pasture. 

Two calves out of 23 in the group that 
received supplemental vitamin A died of 
pneumonia and scours before they reached 
90 days of age, while 6 out of 24 calves in 
the non-supplemental group died before 
they reached 90 days of age. The Jersey 
calves that received no supplemental vitamin 
A during the first 90 days scoured on an 
average of 12 days per calf, while the sup- 
plemented Jersey calves scoured on an 
average of 9 days per calf. The Holstein 
calves that received no supplement scoured 
on an average of 7 days per calf, while the 
supplemented Holstein calves scoured on an 
average of 2.5 days per calf. 

Comment: The feed manufacturer should 
watch the vitamin A content of his calf 
feeds. The vitamin A content should be 
kept high. This experiment indicates that 
calves reared according to present methods 
are not storing as much vitamin A as the 
calves grown according to grandpappy’s 
way of doing it. We never know the sani- 
tary conditions or the quality of the hay on 
the farms where our feeds are fed, conse- 


. quently our feeds will give better results 


under all conditions if the vitamin A con- 
tent is kept on the high side. 

* 
Title. Preparation and Storage of Carotene 
Concentrates. 
Authors: H. L. Mitchell, W. G. Schrenk, 
and H. H. King, Kansas Agricultural Experi- 
ment Station. 
Publication: Ind. Eng. Chem., Vol. 41 
(No. 3 March, 1949) pp. 570-572. 
Digest: The loss of carotene after 5 months 
storage at 25° C. with different carriers was 
soybean oil meal, 68 per cent, cottonseed 
meal, 60 per cent, casein, ground sorghum 
grain and sorghum bran, 72-81 per cent, 
glucose and sorghum starch, 100 per cent. 
The anti-oxidant action of cottonseed meal 
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was increased appreciably by the addition 
of 2 per cent lactic acid. 

Comment: Carotene concentrates and the 
best means of storing them in the form of 
dry concentrates may be of interest to the 
feed trade. The carrier used has an effect 
upon the potency of the mixture following 
storage. Solid carotene concentrates are easy 
to incorporate into manufactured feeds. 

Carotene is supplied to the trade as pure 
carotene crystals or as carrot oil and caro- 
tene in oil. A technical grade of carotene 
crystals is available in quantity as well as 
dry concentrates of carotene in feed carriers 
for use in feeds. Carrot oil is the natural oil 
of carrots, which is extremely rich in caro- 
tene. Carotene in oil is a solution of caro- 
tene crystals in vegetable or animal oil. 

Title: Activity of a Vitamin B12 Concen- 
trate for Chick Growth and Hatchability. 
Authors: R. G. Lindstrom, P. R. Moore, 
C. F. Peterson and A. C. Wiese. (Univer- 
sity of Idaho) 
Publication: Poultry Science, Vol. 28, 
(May 1949) pp. 464-5. 
Digest: An experimental vitamin B12 pro- 
duct containing 4.4 micrograms of the vita- 
min per gram was added to both a syn- 
thetic diet and a natural diet containing no 
animal protein. The concentrate was added 
at. a 1 per cent level. When fed to chicks 
it promoted growth at almost the same rate 
as 3 per cent condensed fish solubles. 

When fed at the 1 per cent level to de- 

pleted laying hens producing eggs which 
failed to hatch for 16 weeks, the hatch- 
ability was raised to 68 per cent in four 
weeks. This is not the maximum obtainable, 
since the same experimenters raised hatch- 
ability up to 80 per cent in three weeks 
with 3 to 4.5 per cent herring meal. The 
conclusion expressed is: “It appears that the 
vitamin B12 concentrate used was as cap- 
able of promoting chick growth and hatch- 
ability as several crude sources of the ani- 
mal protein factor.” 
Comment: By this time it is quite certain 
that vitamin B12 is not the entire animal 
protein factor (APF), but that it is un- 
doubtedly a major part of the vitamin com- 
plex we call APF. 

APF products on the market are largely 
described as to potency (where potency is 
given at all) in terms of vitamin B12 con- 
tent as determined micro-biologically using 
the L.L.D. method. This is probably not the 
final answer so far as assay methods for 
APF should go, but it is much better than 
nothing, and therefore serves a very useful 
purpose at the present time. 

The experimental product used in the 
above reported work had a potency of 2 
milligrams per pound (4.4 micrograms per 
gram). The suppliers of the product used 
in that work now have an experimental pro- 
duct of six times that potency which is be- 
ing tried and used by a number of feed 
manufacturers. 

Your commentators feel that APF will 
find proper commercial usage in feeds. 
They also are of the opinion that it is wise 
to retain some natural material containing 
APF in feeds for poultry (and swine too). 
We doubt that as good a feed can be made 
using no natural animal protein product at 
all, as can be made using either a plentiful 
amount of animal protein product, or a 
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"This is what you get for telling the chief 
you was born and raised on a farm!" 


restricted amount supplemented with a good 
standardized APF concentrate. 

Forgoing or forgetting technical reasons 
for the moment, wouldn't we feed folks be 
an extra prime bunch of ninnies if we de- 
liberately quit using animal products, and 
especially land animal products? All we 
make is intended for feeding animals so we 
certainly can well afford, in the monetary as 
well as moral sense, to leave the use of ani- 
mal products fit for feed to someone else. 
Even though we eventually learn to do 
without one or more animal products we'll 
use them as long as they are made. It is 
still sound nutritionally, and the only thing 
to do economically. 


Title: The Effect of Fish Meal and Extracts 
of Fish Meal on Hatchability of Hens’ Eggs 
and Growth of Progeny. 

Authors: J. M. Pensack, R. M. Bethke and 
D. C. Kennard (Ohio Agr. Exp. Station) 
Publication: Poultry Science, Vol. 28, 
(May 1949) pp. 398-405. . 

Digest: “Two experiments with hens showed 
that a diet of yellow corn, oats, wheat by- 
products, dehydrated alfalfa meal, soybean oil 
meal (expeller), minerals and adequate vita- 
mins A, D, and riboflavin is deficient in a 
factor essential to good hatchability. 

“Sardine fish contains a growth factor(s) 
which is transmitted from the hen through 
the egg to the chick. 

“A supplement of 2 to 6 per cent sardine 
fish meal to the soybean oil meal hen diet 
permitted storage in the egg of an unidenti- 
fied growth factor(s) which greatly increased 
the rate of growth of the progeny but which 
was not sufficient to meet the chick’s maxi- 
mum need to 6 weeks of age. 

“Six per cent sardine fish meal in the 
hen diet caused a greater storage in the 
chick of the unidentified growth factor(s) 
than a supplement of 2 per cent sardine 
fish meal.” 

It is also shown that the unidentified 
factor(s) is soluble in 80 per cent hot grain 
alcohol. 

Comment: Here is further conclusive evi- 
dence that the unidentified factor(s) is re- 
lated to chick growth as well as hatch- 


ability, and that properly fed hens store 
enough of it in the egg to not only insure 
good hatchability but also good _ initial 
growth on the part of the young chick. 
Previous evidence shows that this factor or 
factors is present in liver, fish meals, con- 
densed fish solubles, meat scraps, dry skim 
milk, dry buttermilk, casein, and cow ma- 
nure. It is undoubtedly the same factor 
which is popularly referred to as the “ani- 
mal protein factor”, or APF. 

This reported experiment varifies previ- 
ously reported similar work, and substan. 
tiates the finding that this factor or factors 
in the diet of the hen not only is needed 
for good hatchability, but is also trans 
mitted by the hen through the egg to the 
chick. 

* 
Title: Supplemented Milk Diets for Young 
Pigs in Cages. 
Authors: J. A. Weybrew, H. A. Stewart, 
Gennard Matrone and W. J. Peterson, 
North Carolina Agricultural Experiment 
Station. 
Publication: Journal of Animal Science, 
Vol. 8 (No. 2, May, 1949) pp. 205-223. 
Digest: Skim milk plus butter was equal 
te reconstituted dry whole milk and both 
were superior to evaporated milk. 

The milks were fed to baby pigs on 
screen-floored cages from 2 days of age past 
the normal weaning age of 8 weeks. The 
supplements were only minerals and cod 
liver oil. 

Comment: This paper has been included 
primarily because of two sentences that ap- 
pear in the body of the paper. They are: 

“The parallelism between the growth of 
pigs and the milk flow of sows suggests 
that suckling pigs are limited nutritionally 
until they have learned to supplement the 
inadequate milk supply of the dam with 
feeds from the creep. 

“The contrast between the weekly incre- 
ments of gain of suckling pigs and pigs 
reared in cages clearly indicate that the 
baby pig, if adequately fed, has a much 
greater potential to grow than is ordinarily 
realized with pigs suckling the sow.” 

These observations cause us to ask some 
questions about present sow and pig feeds. 

Can sow and pig feeds be restudied and 
reformulated to do a better job? The pig 
can do better if he gets the nutrients. 

Can sow and pig feeds be built to increase 
the amount or prolong the persistency of 
the milk flow? We have abstracted other 
papers for you which indicated that the 
sow was not a particularly good milker. 
Breeding is part of the answer, but nutrition 
is our job and our feeds should be nutri 
tionally adequate. 

Is a sow and pig feed the best feed to 
put in the pig creep? Maybe that pig could 
do better on a feed formulated particularly 
to meet his needs. And this suggests the 
last question: 

Is it good feed sense to try and put out 
a feed for the pig creep? We asked this 
question a few years ago and got a very 
definite “No.” Remember we market a 
“chick starter”, so why not a “pig starter.” 
We can be, and are, persistent. Once more 
we say—better think seriously about making 
a real pig starter—first think about it and 
then do something about it. 
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VITAMINS IMC. CHICAGO 21. 


Bly your needs for 
itamins A & D and 
allied products. 


LOOK TO VITINC FOR 
QUALITY VITAMINS 


VITINC DRY D.—For 
Four-Footed Animals 


VITINC DRY D;—For 
Poultry 


; VITINC DRY STABLE 
A&D 
VITINC FISH LIVER A 
VITINC A& D FEEDING 
OILS—For Poultry 


VITAMINS: Ine CHICAGO 21, ne 


a'“e COD LIVER OIL 


VITAMINS. INC, CHICAGO 


YEARS OF EXPERIENCE ASSURES 
QUALITY VITAMINS AT ALL TIMES! 


The increasing vitamin deficiencies in grains and roughages 
have made the vitamins you add to your feeds more important 
than ever before! Today, you must be sure... not only of the 
quantity, but also of the quality of your vitamins. All VITINC 
Products are subject to continuous assays in our own labora- 
tories and the minimum labeled potencies are periodically 
confirmed by neutral, recognized laboratories. 

That’s why VITAMINS, INC. guarantees the potency of 
its products; and has always guaranteed their quality for 
more than 14 years. You can depend on these vitamins, and 


you can be sure of prompt deliveries from warehouse stock in 
Kansas City, Mo. 


WRITE FOR FREE VITAMIN FOLDERS 


They present the latest information on Vita- 
mins A & D requirements for poultry and live- 
stock and complete information on VITINC 
Concentrates. 
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@ “TREAT your customers as you 
would like to be treated by them.” 

That's the way Francis Weber sums 
up the explanation for the success of 
the Lakeville Elevator, Lakeville, Minn. 
The business is owned jointly by 
Francis and his father, Charles Weber, 
and the 21 year old firm is in flourish- 
ing condition despite intense competi- 
tion from feed retailers in nearby 
towns. 

Located in a fertile farming section 
of Minnesota where farmers have di- 
versified feeding needs, maintaining 
large herds of dairy cattle, hogs and 
poultry, these enterprising Minneso- 
tans go out of their way to be of serv- 
ice to customers, 

Since the bulk of their farm trade is 
located in a 5-mile radius of Lakeville, 
the Webers concentrate on prompt 
service in feed, seed, fertilizers and 
other farm supplies. They tell their 
customers that it takes a major bliz- 
zard to prevent them from delivering 
an order. Sometimes their customers 
put them to the test and without fail, 
Harold Heglund, the firm’s driver, 
manages to get through with his 
truck. 

Francis Weber gives his employes a 
great deal of credit for the firm’s ex- 
cellent relations with its customers. He 
has always maintained that it’s the 
men back of the “boss” who make a 
business click. 

“An employer has to be a balance 
wheel but it takes the right kind of 
personnel to keep things running at 
an even keel,” he asserts. “Without 
competent and loyal helpers, no busi- 
ness will ever succeed.” 

Typical of the way men like Harold 
Heglund cooperate with their employ- 


Consideration Pays for 


Extra Courtesies Make Friends for Webers 


ers is the attitude he takes toward 
what might be called “extended serv- 
ice.” For example, Widow Jones, who 
operates a small poultry farm, may 
call up the Webers and ask to have 
a half dozen sacks of chick starter 
delivered. 

“And,” she trills sweetly, “would 
you mind stopping at the super-market 
and picking up some groceries I’ve 
ordered?” 

Mr. Heglund not only calls at the 
grocery store for Mrs, Jones’ order 
but he also brings it out there with 
a smile. It is a definite nuisance to 
him but he realizes that his employers 
are anxious to get and keep the wi- 
dow’s business. And since his welfare 
is bound so closely with those of the 
Webers, he is accommodating and 
courteous to all types of customers. 

Francis Weber also makes it a point 
to keep in close contact with his cus- 
tomers at all times. During the fall 
months when the heavy part of the 
farm program is over, he calls on 
farmers to see if there is anything they 
need in the line of feed, seed or 
fertilizer. 

Farmers definitely resent being “pes- 
tered” by outsiders such as magazine 
salesmen, brush peddlers or canvassers 
for charity organizations. It’s a differ- 
ent story when it comes to being inter- 
viewed by a local businessman such as 
Mr. Weber. 

For one thing, having traded at his 
store for many years and having seen 
him at various community, school and 
church functions, the majority of 
farmers regard him as somewhat of 
an old friend. So they welcome an 
opportunity to relax from the day’s 
chores and to talk feeds and feeding 
problems with him. Incidentally, that 
gives him an opportunity to make 
some good sales of sidelines such as 
salt, seeds and fertilizers. It’s not much 
of a trick to wind up a 30-minute dis- 
cussion of crops, the Russian situa- 
tion and the latest accident with: 

“Well, Bill, what are you needing 
in the way of feed today? Might just 
as well take your order now and have 
my driver deliver it tomorrow.” 

The Webers do a great deal of credit 


CLOSE co-operation with cus- 
tomers under all types of cir- 
cumstances has been a major 
factor in building business for 
Francis Weber (left) and his 


father Charles. An exterior 
view of the Lakeville Elevator 
is shown below. 


business, finding that it helps to create 
sales. They're careful in this matter of 
extending credit, making certain that 
the man who -casually tells them to 
“put it on my bill” is the sort of per: 
son who pays up within 30 to 60 days. 
During the 21 years that they have 
been in business, the Webers have 
lost very few accounts because of 
customers refusing to pay bills. Farm- 
ers in the Lakeville territory have 
been put on a very prosperous footing 
because of excellent crops and good 
prices. This is reflected in the prompt 
payment of feed bills at the Lakeville 
Elevator. 


The Webers’ sincere desire to please 
customers is reflected in the manner 
in which they wait on trade. The 
office is comfortably furnished and 
patrons are welcome to drop in for a 
rest. However, if a customer is in a 
hurry and wants to make a purchase 
with a minimum of delay, he gets 
waited on in a hurry with no loitering. 
When Albert Hammer, the all-around 
handy man at the elevator, has fin 
ished with one customer, he hurries 


(Continued on page 78) 
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\ /{ ULTIWALL bag packag- 
4 can be mechanized to 
a surprising degree. So if you are 
using pre-war packaging meth- 
ods or equipment, your Union 
Multiwall Specialist can prob- 
ably give you some money-sav- 
ing ideas. 

He will also show you how you 
can pare labor costs in handling 
packaging materials and in ship- 
ping. 

Even if you are now packing 
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Your 


Union Multiwal 
Specialist 


knows the New Equipment that can 
cut your packaging costs 


your multiwall bags with the 
most modern equipment, the 
Union representative who calls 
on you can give you new ideas to 
build sales and hold down costs. 
For he is backed by skilled engi- 
neers and packaging experts of 
America’s largest manufacturer 
of paper bags. 

Let him show you how Union re- 
sources and packaging experi- 
ence can work for you! 


Prevents Siftage Empties Clean 


UNION Multiwall Bags 


UNION BAG & PAPER CORPORATION 


233 BROADWAY, NEW YORK 7, NEW YORK 


Offices in: CHICAGO, ILL. * MINNEAPOLIS, MINN. » KANSAS CITY, MO. » HOUSTON, TEXAS 
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AJACS 


Grinders 


Theil The High-Profit Grinder 


HANDLES EVERY TYPE 


e of 
right in 
ight FEED MATERIAL 
your own USTOM GRINDING pays high profit when the 
Ajacs Grinder is in operation. It is known for its 
Plant extra hourly production and low power consumption. 
Balanced construction on a one-piece, cast Base, large 
S. S. haft and beari d isi hining th h 
. — shaft and bearings, and precision machining through- 
pecity sate out account for its performance. The Ajacs handles 
15 TO 75 HP a great variety of grains and roughage. Screen 
BELT OR DIRECT changes are fast and easy. 
MOTOR DRIVE Thousands of Operators call the 


Ajacs the most efficient. 


Write for Information on Free Trial- Now! 


JACOBSON MACHINE WORKS 


1074 TENTH AVE. S.E. MINNEAPOLIS 14, MINNESOTA 
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@ IT’S always an inspiration and a pleasure 
when one can get away from Washington 
for the opportunity of even a day to rub 
shoulders and swap ideas with the people 
out here who are actually doing the things 
that count and I know that you have a 
great organization — fine American enter- 
prisers working together to improve the 
fabric of prosperity for all America. 


1 saw many of you last night down in 
the lobby of the Schroeder hotel enjoying 
yourselves until the wee hours of the morn- 
ing making me cognizant of the fact that 
you're typically an American convention. 
You know a convention is a great institu- 
tion. I think it’s one of the great contribu- 
tions that the United States has made to 
civilization—conventions which we all have 
an opportunity to attend. They enable you 
to make new friendships and renew old 
friendships; they enable you to stretch your 
legs in the light fantastic dances which take 
place and bend your elbows doing some- 
thing else besides signing payroll checks. 
It seems to me that the American conven- 
tion has the happy faculty somehow of turn- 
ing day into night and night into day and 
in fact people go there and soon find every- 
thing all topsy turvy—married men acting 
like single men and single men acting like 
married men all at the same convention. 


It’s a good thing to be with you and en- 
joy this great contribution that you’re mak- 
ing to the general information of all as 
well as to the sales records enjoyed by 
companies producing aspirin and Alka- 
Seltzer. It’s worthwhile. And I'm happy 
that the program committee selected the 
particular topic for me that they did and 
that is this one dealing with the challenge 
of communism. I think that communism is 
probably the most completely under-empha- 
sized and misunderstood movement that 
civilization has ever had functioning in any 
era of history. Many people talk about 
communism, many people read about com- 
munism but few people take the time and 


COPIES AVAILABLE 


One of the highlights of the Central 
Retail Feed association convention held 
in Milwaukee June 6-8 was the address 
by Karl E. Mundt, United States Senator 
from South Dakota. Because of the many 
requests for copies of his remarks the 
Central association has had his speech 
reprinted in booklet form. These 28-page 
booklets will fit a No. 10 envelope for 
mailing purposes and are being offered 
for sale at the following prices: 


Less than 100........ 10c per copy 
7\/ac per copy 
Soo. 40 1000... .......... 6c per copy 


Send check with order to the Central 
Retail Feed Association, 1712 W. St. Paul 
Ave., Milwaukee 3, Wis. 
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The Challenge Communism 


Senator Mundt Strikes at World Conspiracy 


By U. S. Senator KARL E. MUNDT 


effort actually to analyze what communism 
means to you in your business—in your own 
individual enterprise. 


You meet here as well you might to dis- 
cuss economic trends, to discuss profit per- 


THIS is the first installment of 
an address presented at the 
Central Retail Feed association 
convention by United States 
Senator Karl E. Mundt on "The 
Challenge of Communism." The 
balance of his talk defining 
Communism and telling how 
we can fight it, will appear in 
the September issue of The 
Feed Bag. 


centages, and to discuss ways and means 
of improving the manufacture of products 
which you handle. You worry about wheth- 
er you're going to have a depression, or a 
recession or an inflation or a boom or a 
bust and well you might but if somehow 
we could get collections of individuals such 


as you ladies and gentlemen here this morn- 


ing meeting together in serious and solemn 
thought on the fundamental problem of 
communism which in my opinion outreaches 
and outstretches by far any consideration of 
whether we are going to have a depression 
or a prosperity wave, I believe we could 
soon solve our other problems. If we could 
get folks like you paying the same amount 
of attention to studying whether or not we 
are going to have for the next ten years in 
America an economic and political climate 
in which you are to be permitted to func- 
tion as private enterprisers at all; if you 
would devote more attention to that, I'd 
feel a lot more sanguine and optimistic and 
filled with courage this morning as I address 
you because most of us are so busy doing 


the necessary tasks of everyday business life 
we don’t find time to wrestle and grapple 
with the stupendous challenges which en- 
velop us all. 

I think it is important, therefore, that 
we devote some time to those prodigious 
and perplexing problems which threaten to 
undermine the whole fabric of our economy, 
which threaten to pull down the shades of 
darkness over those of you who make your 
living—and most of you do—as private 
enterprisers. The issue is whether you are 
going to have to become bureaucrats of the 
state, to cease to function with the private 
profit motive at all because you see there 
are so few other places left in the world 
these days where people can do what you 
are doing, making and selling things for 
profit—acting as private enterprisers, bet- 
ting on your own judgment, betting on your 
own talent, betting on your own energy, 
betting on your own capacity, betting on 
your own skills and talents and techniques. 
So much of the rest of the world spends its 
time betting and hoping that the bureau- 
crats will keep their enterprise alive. 

We in America are still free enterprisers, 
we still have that great American system 
which has made us the envy of the world, 
which enables us now in the recovery period 
from a stupendous war not only to become 
the leaders of the world but to be the 
financiers of every freedom-loving country 
in the world as well. 

From our taxes, from our pocketbooks, 
from the profits of our industries and our 
farms and our labor today comes virtually 
all the money being spent by anybody to 
defend freedom anywhere in the world and 
still we have false prophets in this country 
asking us to discard a system which is financ- 
ing everybody who wants to be free any- 
place under the canopy of heaven. I want 
to talk to you about that challenge this 
morning. 

I want to enlist you actively in the fight 
tc save freedom for ourselves and urge you 
not to discard, by listening to some siren 
and seductive call, the processes by which 
we have become great and strong. I’m 
reminded of a young lady who went from 
her home in the East to high school and 
then to college and then from college to a 
finishing school to get her Doctor's degree 
in Education. When she had gone through 
all those colleges and universities and had 
received a Doctor’s degree she thought 
she owed something to humanity for having 
given her that great education so she de- 
cided to become a teacher. She thought the 
best place to do teaching would be out in 
the hinterlands someplace, out where the 
Indians ran wild she thought, out where they 
couldn’t pronounce words with a Harvard 
accent, out where they called such a thing 
as she was teaching “Jiterachoor” instead 
of “‘literatoor” as she called it, So she 
signed a contract to teach in my state of 
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South Dakota in a rural school far from 
the large cities of the East. There she pro- 
ceeded to teach what she called “‘literatoor” 
tc the youngsters of the rural school. She 
taught as all teachers in one room coun- 
try schools have to teach. She taught geo- 
graphy, arithmetic and spelling and gram- 
mar and history but she concentrated on 
and she emphasized the subject of “‘liter- 
atoor” and having taught for some six or 
seven months she thought it would be a won- 
derful idea if she could have a home- 
school night and invite all the parents 
and the aunts and the uncles and the cous- 
ins and the school board patrons to see 
what she had done with the precious little 
charges which had been entrusted to her 
care. She asked them to write in a little ori- 
ginal piece of poetry each youngster’s goal 
in life when he or she attained maturity. 
She thought by doing that she could de- 
monstrate not only how she had taught 
them “literatoor” but how she had also 
trained them in high ideals, in ambitions 
and aspirations and in philosophy. 

So the school room was crowded that 
night when she started the program by call- 
ing on a little fellow down in the front row 
by the name of Johnny. He got up and in 
his little original poem he voiced his ambi- 
tions as best he could. It was during the 
days of the war—he was a patriotic little 
lad. He spoke his poem like this, he said: 


“When I grow up to be a man I'd 
like to go fight Japan, If I can and I 
think I can.” Then he sat down and she 
congratulated him on his valor, on his 
patriotism, on his courage and on his “‘liter- 
atoor.” 


Then she called on his seat-mate, Sally. It 
was early in the war before the days of the 
Wacs and the Spars and the Spurs and the 
whatnots so she didn’t have any ambition 
to become a woman soldier but she knew 
something about democracy, she knew some- 
thing about the republic in which she was 
going to school, about the great civilization 
of which she was a part so she said: 


“When I grow up to be a lady, I'd like to 
have a baby if I can and I think I can.” 
And she sat down and the teacher congrat- 
ulated Sally on her recognition of the part 
that the home plays in our civilization and 
on her “literatoor” and the fact that she 
wanted to be a mother and to raise a new 
generation of citizens. Finally the teacher 
called on that freckle-faced, red-headed 
boy who inevitably always comes into the 
story at this particular juncture, a smart 
boy in the rear seat of the class. And that 
young fellow was a realist. He was a true 
son of South Dakota. He was an optimist, 
too. He somehow had stood out there and 
weathered through the depressions, the 
droughts, the grasshoppers, the Democrats 
and all the other plagues that hit South 
Dakota in the early 1930's! He stood there 
against it all and so he began his little ex- 
position like this, he said: 

“When I grow up to be a man, there 
won't be any Japan, so I'd like to help 
Sally with her plan if I can and I think I 
can.” And he sat down. 

We must find a way to alert and awaken 
and activate citizens like you in this busi- 
ness of protecting freedom. We need your 
ccoperation now to help Uncle Sam with 
his plan. I'm convinced after 11 years in 


Pillsbury Honors Outstanding Salesmen 


Outstanding salesmen of Pillsbury’s feed 
& soy division are shown above as they 
gathered in the office of Clyde H. Hendrix, 
division president, Clinton, Iowa, to be 
honored in annual ceremonies. Seated in 
front (from left) are: Hector Limauge, 
Danville, Ill.; Mr. Hendrix; and Earl Mc- 
Donald, Holton, Kan. Standing (same order) 
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are: Tom Latham, Urbana, Ohio; Morris 
Swenson, Appleton, Wis.; George Standish, 
Fremont, Ohio; Arthur Paulson, Manchester, 
Icwa; William Paschall, Waseca, Minn.; 
‘Ted Nordenbrook, Dallas, Tex.; Darrell 
Toms, Mt. Morris, Ill.; Marvin Knauff, 
Ottawa, Kan.; and N. J. Laughlan, Wil- 
mington, Ohio. 


Washington that politicians hustling around 
down there on the wrong side of the Poto- 
mac river are never going to be able to get 
the job done from Washington. Look at the 
dismal record we have made. Diplom tic. 
ally, certainly we are not going to meet 
the challenge of communism now after so 
long a series af dismal failures. You cin’t 
find a single diplomatic victory against com- 
munism won by the government of the 
United States or the side of freedom since 
those sordid, sorry days at Yalta where we 
signed the United States to a capitulation to 
communism which gives them Poland and 
the Balkans, which gives them Manchuria 
and China, which enabled them to put a 
blockade around Berlin and a veto in the 
United Nations charter. 


From that day to now, diplomatically, 
we've argued with the communists hut 
we've lost every debate. We tried to indice 
them to establish an international control 
over the atomic bomb but we failed. \Ve 
tried to work out a system of collective 
security through the United Nations and 
27 times they have vetoed any suggestions 
which we made so we continue to march 
backward defensively setting up alliances 
and pacts, the Act of Chapultepec, the meet- 
ing at London, the Paris conference, the 
Atlantic pact—all defensive gestures trying 
to brace ourselves for the impending shock 
of an atomic war from a force grown larger 
than we are because it grows steadily strong- 
er as we ignore or appease it. 


I don’t believe that diplomatically alone 
we're going to turn back the forces of com- 
munism. I don’t believe we politicians are 
going to get that job done from the stand- 
point of legislative freedom to survive in 
the United States. Our record isn’t very 
good. In the United States we find the areas 
of freedom growing smaller, the privileges 
of independence growing shorter, your 
rights to make decisions being challenged 
every day. Fellows like me in jobs like 
mine can not defeat collectivism alone. Men 
and women like you must enlist in this cru- 
sede if we are to win. 

Look at the world today. Look at the 
sorry spectacle confronting businessmen 
who dare to open their eyes and look out 
over the oceans at the world of 1949. What 
do you find? You find that on every conti- 
nent and in every land the areas of freedom 
are growing smaller, the walls of collectivism 
are gradually locking us into a smaller and 
smaller pasture of freedom. Russia, the only 
communist country of the world during 
World War II. is now one of eleven com- 
munist countries of the world and two muvre 
are about to fall. 

One-hundred-ninety-five million people of 
the world in the USSR in 1940 were ar 
rayed with us on our side of the conflict in 
cne country. Now they occupy 11 count 
and there are 345,000,000 of them in 
Europe instead of 195,000,000 of them as 
there were under communist control in 
1940. They are about to take over China 
with 450,000,000 people more. Every eco’ 
nomist, every politician, every diplomat, 
every military man I know in Washington 
believes that if the communists take over 
China, as it seems they are about to be per’ 


(Continued on page 
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* VITAMIN B-1.... DOUBLED 
* PROTEIN... 2 LBS. MORE PER BAG 


* PLANT CAPACITY. . . TRIPLED 


FIBRE 
RETROGEN FREE EXTRACT 33 O% 

LINSEED MEAL 


Write for the NEW PROCESS MEAL Booklet 


INNESOTA LINSEED OIL COMPANY 


MINNEAPOLIS 21, MINNESOTA e STERLING 4893 
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TRACE MINERALIZED SALT/ 


Is Like a Low-Cost.Insurance Policy Covering all vestock 


EXTRA INCOME for Feeders who use it 
EXTRA PROFITS for Dealers who sell it 


prerork need both salt and trace minerals for proper di- 

gestion and assimilation of feed .. . for good growth... 
for fast gains . . . for health and thrift. Salt and trace minerals 
go hand in hand. 


Sodium and chlorine from salt . . . with the five essential trace 
minerals — cobalt, iron, copper, manganese, iodine — make up 
a 7-element team. 


Chlorine helps break down feed proteins . . . makes iron more 
easily absorbed. Iron and copper work together making hemo- 
globin in blood. Cobalt sets up a vigorous condition in the di- 
gestive tract. Manganese is important to reproduction, lactation 
and bone growth. It is in the marrow of the bone that blood is 
made. Sodium regulates internal body pressures by which feed 
nutrients are carried from one cell to another. Iodine activates 
the thyroid gland which controls all bodily activities. In other 
words, there is a direct relationship between salt and trace min- 
erals. Together they are more effective than as individual elements. 


Morton’s Trace Mineralized Salt is the easy, effective, efficient way 
to supply trace minerals. It protects the livestock raiser against 
costly trace mineral deficiencies. Fed free choice, Morton’s Trace 
Mineralized Salt means healthy, vigorous, thrifty animals — im- 
portant for the stockman . . . profitable for you to sell. 


MORTON SALT COMPANY, Chicago 3, Illinois 
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mitted to do, they're going to take over 
India. That's 400,000,000 people more. 
Then for the first time in the history of Amer- 
ica we find ourselves cooperating with the 
lesser half. We belong then to the smaller 
part of the world. Over half the people of 
the world will then be under the control of 
the communists and we will be the weaker 
force struggling for survival. 


In every country that the communists take 
over all business, your business no more 
and no less than others, passes out of the 
hands of the people who operate it for pro- 
fit into the hands of politicians who operate 
it for political favor. It isn’t only in the 
communist countries though. Look at the 
sordid thing which has happened to Eng- 
land. Great freedom-loving England; Eng- 
land, which gave us the Magna Charta in 
1215, the beginning of our charter of free- 
dom; England, a nation of the world’s best 
tradesmen, who because of their business 
acumen were able to establish an empire 
from an island because they were tradesmen 
and businessmen; England, which produced 
such great statesmen and traders and nego- 
tiators as Winston Churchill, whose capa- 
city to outbargain and outtrade and out- 
negotiate his associates was so great that we 
shuddered and shivered every time he came 
to visit our shores, wondering how many 
more billions it was going to cost us that 
time! England, the master trader of them 
all, sinking into a dungeon of collectivism 
and socialism and tyranny as we gather here 
in Milwaukee today. In England the steel 
business, the mining business, the transpor- 
tation business, the communications business, 
the shipping business and medicine and 
health have become exclusively the domain 
of the politician. Socialism is today strang- 
ling the British Isles. 

I visited with a great, distinguished Bri- 
tish friend of mine in Washington two 
weeks ago who said to me; “Senator, Eng- 
land today is drinking the poison of com- 
munism out of the cup of socialism.” 


So in England today, freedom to do busi- 
ness is virtually disappearing from the is- 
land. History records, and a lot of history 
has been written, no single example any- 
where of a system of state socialism which 
has worked effectively. Each has ended 
either in bankruptcy at which time they 
tried to put the omelet back into the egg 
once again, and it’s a difficult process, or 
it ended in tyranny as in the cases of Ger- 
many’s Hitler; Italy's Mussolini. Russia’s 
Stalin, and the Shinto priests of Japan. No- 
where in history can the politicians of 
Great Britain preaching the doctrine of 
state socialism point their finger at a single 
area or era where socialism has proved to 
be successful. You know why as well as I. 
I'm going to explain why in detail a little 
later in this address. 

First, however, I want to point out that 
even in the United States since the early 
1930’s your freedom as businessmen, your 
tights as democrats or republicans or inde- 
pendents, as political entities, have been 
decreased and diminished in America. This 
very calendar year we've heard the presi- 
dent of the United States, in all sincerity, 
suggest that the government take over the 
steel industry. That means socialism of steel. 
In this calendar year we have heard people 


THE FEED BAG — August, 1949 


advocate articulately and persuasively that 
the government take over private medicine 
and give us state socialized medicine in- 
stead. One great house of congress has al- 
ready voted and the other one is about to 
approve a departure in the philosophy that 
“a man’s home is his castle” which is what 
we had in America to a changeover which 
should read that a “man’s home is his go- 
vernment dole” because we're putting the 
government into the business of building 
homes which means that the individual 
householder who wants to build a home will 
have to get permission from his government 
because he’s in competition with Uncle Sam 
for shingles and plaster and cement and 
plumbing in order to build his own home. 
I call attention to it not to criticise it but to 
point out to you that what is happening all 
over the world is also beginning to happen 
in America. The siren and seductive call of 
“come and get it government” is being 
heard up and down the highways and by- 
ways of America as it’s being heard through 
so much of the rest of the world. 


You can today count on your two ears 
all of the countries of the world where it is 
still legal, still within the law, for people 
like you who are gathered in this room this 
morning to decide to organize themselves 
into an association for the purpose of going 


into the transportation business and estab- 
lishing a bus line or an air line or a railroad 
to haul human beings and freight across the 
face of the continent. We in America can 
still do it. You can’t do it in England, you 
can’t do it in France, you can’t do it in 
Argentina, you can’t do it in Spain. You 
can count on your ears, as I say, the coun- 
tries of the world where men are still per- 
mitted by law to go into the transportation 
business. 


You can count on the fingers of one 
hand the countries of the world where it’s 
still permissable by law for folks like you 
and me to meet on a morning like this for 
the purpose of organizing an association or 
a company or a cooperative or a corpora- 
tion if you want to go into the radio broad- 
casting business. In other countries of the 
world, broadcasting is considered to be ex- 
clusively the monopoly of the politician. 
Why, when I was a member of a congres- 
sional committee with Senator Barkley in 
Europe a year ago studying the broadcast- 
ing business of Europe and Asia for-the 
purpose of increasing our Voice of Ameri- 
ca publicity program we found in all of 
Europe only one privately operated radio 
station and that was in the tiny little Duchy 
of Luxemburg. All the rest were state- 
owned and we questioned the people of 


Swinging on the Barnyard Gate 


“| rigged up a scarecrow that really startles ‘em!"* 


Norway, Italy, France, England and of 
Belgium: “How come the government owns 
all the radio stations?” “Why,” they said, 
“don’t you realize that radio can be used 
for propaganda and propaganda over here 
is the business of the government.” 

Take this new industry which is growing 
like Topsy all over the place, television. 
Only in America is television considered 
to be a proper business for human beings 
to go into. Elsewhere it’s considered the 
monopoly of the state. All this didn’t hap- 
pen just by accident. Such conditions are 
caused by something or by someone. You 
just don’t change from a healthful, vigorous 
happy, prosperous community of human 
beings into a desolate, sickly, backward, 
hungry, struggling mass of humanity by 
accident. Something has to be planned. 
Something has to be promoted. Someone 
has to be behind it, urging the world in the 
direction of chaos. 

That something is communism and the 
communists. Oh, they don’t come out and 
try to sell us anything on the basis that it’s 
communism. No American has yet stood 
before the joint session of congress to say; 
“I favor putting the government into the 
steel business because that’s communism.” 
No, no American would say he favors ad- 
vocating state socialization of medicine be- 
cause that’s communism. No, but we accept 
little ideas and take little steps in the direc- 
tion of a situation until we arrive so close 
to the whirlpool we can no longer withdraw. 
Let me give you an illustration. 

I had a debate in Washington about a 
week ago with a young bureaucrat, a go- 
vernment official, an assistant to a cabinet 


officer on the subject of “a Planned Econ- 
omy.” He was a very interesting fellow, a 
good patriotic American, well educated, a 
tonsorial specimen which it was a pleasure 
to look upon. He was in favor of a planned 
economy. Being a country boy from South 
Dakota, I was against the planned econ- 
omy and we were arguing the issues. He 
presented his case with a great deal of per- 
suasion, he presented it with all the lure and 
luster of a Harvard accent. I sometimes 
shudder to think what a Harvard accent has 
cost this country in the last 20 years. But 
anyhow, he had one and he presented his 
case with all the power and polish that he 
had. He said to me, looking down his nose 
as those Harvard people always look down 
their noses at the rest of their fellow Ameri- 
cans: 

“Why don’t you realize, Senator, that 
it’s almost chaos and anarchy not to have a 
planned economy? Why, Senator, don’t 
you believe in a planned economy for your- 
self, don’t you have a planned economic 
pattern for yourself, don’t you and your 
family make a budget, don’t you make an 
economic plan where you decide how much 
to invest in insurance, where you decide to 
put by for old age, don’t you decide what 
to put aside for the education of your child- 
ren, how to pay your debts? You believe in 
a planned economy for yourself, do you 
not, Senator?” 

And I said, “Yes, I do.” 

“Well,” he said, “if a planned economy 
is good for an individual it certainly is that 
much better for a whole nation of indivi- 
duals and it’s just as absurd not to have a 
planned economy for Uncle Sam as it would 


Arcady 20-25 Club Holds Annual Dinner 


Members of the Arcady Milling Co.'s 
20-25 Club” are shown above as they 
gathered at the Drake hotel, Chicago, for 
the fourth annual dinner of the organization. 
Membership is limited to those who have 
been with the firm for 20 years or more. 
Five new members were added this year. 

Seated from left are: C. Allen; G. Quack- 
enbush; E. F. McDonnell, treasurer; H. S. 
Bock; W. D. Walker, president; M. L. 


Schuettler; and S. J. Meyers, vice president. 
Standing, in the same order, are: A. Goer- 
inger; P. Kruse; H. N. Sullivan; F. M. 
Stamper, jr.; F. Fahrbach; C. E. Hubler, 
secretary; G. P. Lane; F. J. Micus, assistant 
treasurer; L. C. Radke; L. Danielson; E. 
Porter; E. Roelle; W. Kaspar; S. Nordvall, 
vice president; E. Lytle; M. Bockelmann; 
and F. A. Rech. Not shown are G. F. 
Thatcher and L. J. Bean. 


be for you not to have a planned econom 
for Senator Mundt, how about that?” And 
he looked at me, the way a mountain looks 
down on a mole. 

I said; “That sounds very intersting but 
I think there’s one fundamental blind spot 
in your line of reasoning and I want you to 
answer me a question or two if you will,” 

“Why, certainly,” he said, “certainly.” 

I said; “My first question is this—\Vjj] 
you agree with me that a planned economy 
for a government is of no good to anybody 
until and unless the plan is put into opera- 
tion. Will you agree with me that simply 
drawing a plan and putting it on a chart or 
leaving it on a drawing board with thumb 
tacks in the corners or wrapping it up with 
a little piece of blue baby ribbon isn’t going 
to solve any problems for anybody. Will 
you agree that a planned economy is utterly 
and completely and totally useless and 
worthless until and unless it is put into 
operation?” 

“Why,” he said, “Of course, it’s no 
good unless you put the thing into work.” 

“Very well,” I said, “Now will you agree 
that a planned economy put into operation 
is of no use to anybody and cannot work 
successfully until you give someone the 
power to make the people comply with the 
plan. It isn’t any good professor, to have 
a planned economy put into operation if 
each man still is going to follow the inclina- 
tion of his own nose; if each man is going 
to take it or leave it as he desires. To have 
a planned economy saying that there shall 
be so many barbers and so many bootblacks 
and so many mechanics and so many 
preachers and so many saloon keepers in a 
town isn’t going to do the town any good 
unless you can compel the people to comply 
with the plans, isn’t that right?” 

“All right,” he said, “I suppose it is. It 
isn’t any use to have a plan unless people 
are going to conform to it, unless people 
are going to comply with it.” 

I said. “That's precisely why I'm against 
a planned economy, because a planned 
economy cannot work unless you give some- 
body authority and that somebody has to be 
the state, there are no other candidates, 
nobody else is available, no one else can do 
the job. That means that a planned econ- 
omy cannot work unless you give the state 
the right to push people around and make 
them comply and coerce them into full 
cooperation and that’s why wherever you 
tried socialism which is just another way of 
saying a planned economy you always have 
gotten tyranny at the other end of the 
road. It can’t work without dictatorship, 
because it doesn’t mean anything to have 
a planned economy without dictatorship. 
Otherwise you've got what people have 
now. We can purchase plans, we can read 
them in a magazine, we can listen to them 
on the radio but until and unless you say, ‘I 
can’t trust my fellow man or me to decide 
things for ourselves so I’m going to give 
some politician the right to push me around 
with a prod.’ Until we're willing to do that, 
professor, a planned economy cannot work.” 

While he didn’t exactly agree with me he 
went home a sadder but a wiser college 
professor. 


(To be concluded in the September 
issue of The Feed Bag) 
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Bellevue, Ohio 

Decatur, Ill. 
Des Moines, lowa 

YOU'RE ALWAYS CLOSE Chicago, Ill, — ‘Franklin 2- 3437 
TO A SPENCER KELLOGG PLANT Minneapolis, Minn. — Atlantic 
© Edgewater, N. J. — Cliffside 6-150 
Long Beach, Cal. 
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MILWAUKEE—YOUR 
Consign Your 
Barley lo.. 


La BUDDE 
Feed & Grain Co. 


® Carl Houlton, Manager 
Grain Department 


The members of the Milwaukee Grain Exchange who make ¢ 
page possible stand ready at all times to give you excellent perso , 
service. Whether you want to buy or sell grain you wil! find ¢ Ip 
Milwaukee market equal to or better than any other in the tra 


Because of the large brewing and malting capacity located iy : 
the Milwaukee area, the Milwaukee Grain Exchange is a prim; 
market for barley. These large brewers and maltsters offer a malting ¢ 7 
barley market equal to or better than any in the country. In adil yal 
tion, Milwaukee enjoys a large demand for all types of feed grain al 


Next time you want to buy or sell we suggest you look to 4 Tor 
Milwaukee market. It will be to your advantage to contact the fim 


listed on this page. oA 
Bids 

Gra 

W. M. BELL COMPARY |.. 


SPECIALIZING IN 


ALL TYPES of GRAIN 


AT MILWAUKEE 


EXCHANGE TELEPHONE 
MARQUETTE 8-0940 


MOHR-HOLSTEIN COMMISSION COMPARY 


COMMISSION MERCHANTS 


BARLEY and Other Grains 


KAMM 
COMPANY 


Milwaukee 


Wisconsin 


OFFICE TELEPHONE 
DALY 8-5226 


GRAIN 


A. L. Johnstone 


Phones—Office: Daly 8-2654, Exchange; Marquette 8-0940 


Personal Service Proves Profitable with 


Johnstone -Templeton Co. 
a Always Honest, Reliable, Satisfactory 


MERCHANTS 


WRITE 
PHONE 
OR WIRE 


Quin Johnstone For Quotations 
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MARKET 


Your Barley 
Milwaukee . . 


ting @ The World’s Largest 
Malting Barley Market 
m and Let Riebs Get You 
tM Top Market Prices for It. 


® Ask us for To Arrive 
Bids on All New Crop 
Grain. 


* Send Samples for Bids 


or Values. 


J Grain Exchange 

Milwaukee Wis. 

HERBERT A. PAGEL 
CONSIGNMENT DEPT. 


Personal 


Service 


BARLEY 


Specialty 


— SHIP TO — 


ROY |. CAMPBELL 


STRATTON GRAIN CO. 


MILWAUKEE, WIS. 


ST. JOSEPH, MO. 
SCHNEIDER, IND. 


BUYERS and SELLERS of GRAIN, SPOT and 
"TO ARRIVE", CONSIGNMENTS 


MILL FEEDS—FEED PRODUCTS—BY PRODUCTS 
Future Orders Solicited 


CHICAGO, ILL. 


sit 


NEW YORK, N. Y. 


ANY GRAIN YOU SHIP RECEIVES 
OUR PERSONAL ATTENTION 


JOHN DAVIS—REINHOLD HOTH 


CONSIGNMENT DEPARTMENT 


J. WALTER RICE _ Jac. 


GRAIN EXCHANGE 
MILWAUKEE, WIS. 
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244 Million Bushel 
Barley Expected 


The United States department of 
agriculture has indicated an expected 
barley production this year of 244,- 
104,000 bushels. This is based on esti- 
mates as of July 1, 1949. 

This is less than the 1948 produc- 
tion of 317,037,000 bushels and also 
smaller than the 1938-47 average which 
is 304,741,000. Approximately 10,019,- 
000 acres will be harvested in 1949 
as compared to 12,046,000 in 1948 
and a 1938-47 average of 12,720,000 
acres. 

The average yield per acre expected 
in 1949 is 24.4 bushels, according to 
government estimates which is small- 
er than the 26.3 bushels per acre har- 
vested in 1948. However, it is slightly 
greater than the 24 bushels per acre 
which is the 1938-47 average. 

The following is the estimated bar- 
ley production for 1949 by states: 


State Thousand Bushels 
Maine 150 
Vermont 52 
New York 1,600 
New Jersey 420 
Pennsylvania 4,752 
Ohio 406 
Indiana 598 
Illinois 1,240 
Michigan 4,000 
Wisconsin 6,716 
Minnesota 29,344 
Towa 896 
Missouri 2,016 
North Dakota 36,036 
South Dakota 15,480 
Nebraska 6,897 
Kansas 3,582 
Delaware 364 
Maryland 2,714 
Virginia 3,296 
West Virginia 390 
North Carolina 972 
South Carolina 484 
Georgia 102 
Kentucky 1,750 
Tennessee 1,558 
Alabama 48 
Mississippi 50 
Arkansas 90 
Oklahoma 1,485 
Texas 2,489 
Montana 10,152 
Idaho 8,700 
Wyoming 5,053 
Colorado 21,896 
New Mexico 750 
Arizona 5,440 
Utah 5,394 
‘Nevada 156 
Washington 2,430 
Oregon 9,330 
California 44,226 
United States 244,104 


| 
§ | : 
| 


SHREWD 
The shapely chorine addressed the doc- 
tor: “I want you to vaccinate me where it 
won't show.” 
Doctor: “Okay, my fee is $10 in advance.” 
Chorine: “Why in advance?” 

Doctor: “Because I often weaker and 
don’t charge anything.” 
* * 

A woman’s face is her fortune . . . and 
sometimes it runs into a nice little figure. 


* 
GOOD TRY 
Mother: “I have no use for daughter's 
new boyfriend — he yawned three times 


while I was talking to him.” 

Sympathetic Father: “He wasn’t yawn- 
ing, dear, he was merely trying to say 
something.” 


CAREFULLY SIFTED FOR FEED DEALER CONSUMPTI 


=z 


EVENTUALLY 


Victim: “Hey, that wasn’t the tooth I 
wanted pulled!” 
Dentist: “Calm yourself, I'm coming to 


le. 
* * 


Horse sense is something a horse has that 
keeps him from betting on people. 


HERMAN NAGEL 


in their feeds? 


have verified their conclusions. 


trace minerals. 


For Soluble Phosphates 
and Balanced Trace 
Minerals 


Herman Nagel’s 


FormulaB 


PHOSPHORUS CONCENTRATE 
with TRACE MINERALS 


Contains no insoluble phosphates 
—no rock, no clay, no bone—but a 
balanced blend of readily avail- 
able phosphates. These are the 
concentrated, immediately assim- 
ilated phosphates, the kind that 
occur in blood, milk and yolk of 
egg. You pay for no filler. You 
need no premix. With your own 
salt and limestone, you fortify your 
feeds with every needed mineral in 
proper balance. 


Minnesota 
Blomfield-Swanson Brokerage 
Minneapolis 2, Minnesota 


EUROPEAN 
FEEDING SECRET 
REVEALED 


Why did the Germans export their bone meal . . 


During the last ten years, hundreds of progressive feed mixers in the United States 
have learned—and demonstrated—the reasons why. American research institutions 


The value of any source of phosphorus for formula feeds depends not 
only on the total phosphorus content but also on the “availability” of this 
phosphorus to the animal . . . and the freedom of this source of phos- 
phorus from toxic amouyts of impurities. 


More and more alert feed mixers are each year choosing HERMAN !NAGEL'S 
"FORMULA B" PHOSPHORUS CONCENTRATE with added trace minerals as the 
ideal, economical, palatable and efficient source of phosphorus and seven vital 


Write or wire for ALL the facts. 


DISTRIBUTORS 
Eastern States Colorad Utah & Idaho 
P ani Farnham-Morris Company Ogden, Utah 
Iowa & Nebraska Denver 2, Colorado 
es Moines 9, Iowa Kansas & Missouri California 


Bartels & Shores Chemical Co. 
Kansas City 7, Mo. 


‘or New Circulars, “Facts for Feed Men” 


e fo 
The HERMAN ‘NAGEL Co., 53 W. Jackson Bivd., Chicago 4, Ill. 


. and use purified phosphates 


For Balanced Trace 
Minerals 


mam MAGEIL'S 


Supplies the vital trace minerals 
needed to supplement your feeds 
that contain large amounts of 
Phosphorus-rich ingredients (such 
as meat scraps and fish meal). 
Stabilized iodine, manganese, cop- 
per, cobalt, iron, zinc, and boron 
are supplied in proper proportion. 
Very economical, because it is 
highly concentrated—a little goes 
a long way. 


Pan Western Distributors 
San Francisco 7, Calif. 
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CHALLENGED 

The thrice-divorced blonde, talking abuve 
the other guests at the bridge party, was 
telling about her travels. “There must be 
some gypsy in me,” she rattled on. “No 
matter where I am—Europe, South Amer- 
ica, Hawaii—I feel right at home!” 

A voice from across the room chirped 
up: “Even in the Virgin Islands?” 

‘ & 

What’s the sense of paying a doctor to 
tell you that what you need is a vacation 
you can’t afford? 

SWEATER GIRL 

Junior: “Daddy, what's a sweater girl?” 

Dad: “Why, ere-uh, a girl who works in 
a sweater factory.” And after a moment's 


pause, “Say, where did you get that ques- 
tion?” 
Junior: “Never mind that, Daddy — 


where did you get that answer?” 
* * 
FORESIGHT 

Pat was thought to be dying. A friend at 
the bedside asked: 

““Have you made peace with God and re- 
nounced the devil?” 

“T've made peace with God,” Pat an- 
swered, “but I’m in no position to antagon- 
ize anybody!” 

UNNECESSARY 

The family and their guest had just seated 
themselves at the table. 

“Betty,” said the mother, “why on earth 
didn’t you put a knife and fork at Mr. 
White’s place?” 

“He doesn’t need any, Mummy,” replied 
Betty. “You said he eats like a horse.” 

* * & 
LOST 

Little Linda set out for Sunday services 
in her best bib and tucker, equipped with 
two shiny nickels—one for the collection 
plate and one for an ice cream cone on the 
way home. She scarcely had left the house 
when one of the coins slipped out of her 
fingers and rolled into a drain. “Gosh darn,” 
said Linda. “There goes the Lord’s nickce!.” 

An old maid is a gal who knows all the 
answers but is never asked the question. 

OVERWORKED 

The doctor was just leaving the back 
yonder farm after officiating at the arrival 
of the thirteenth child in the household of 
Zeke and Sarah. Dogs barked, cats looked 
up inquiringly and chickens scattered as he 
crossed the farmyard, but one feathered 
creature stayed put in his path. 

“What's that, Zeke? A duck?” he in- 
quired. 

“Nope, Doc,” came the laconic answer. 

“That's a stork—with his pore ‘ol laigs 


wore plumb off! 
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MASTER mix 
ALF PELLETS. 


McMILLEN FEE 


SOYA. CO., INC. 


DIVISION OF Wark | 
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King Size Helping Service 


Personal Contacts Stressed by lowa Feed Firm 


@ A king-sized serving of prompt 
service, courtesy, and dependability 
for each customer has made King’s, 
Inc., of Charles City, Iowa, one of the 
leading feed retailers in northern Io- 
wa. Owned by Clyde M. King and 
managed by Art Vetter, this firm has 
made rapid strides forward since it was 
taken over by Mr. King after his re- 
turn from a session of road-building 
work on the famed Alcan highway. 

When the firm opened for business, 
personal contacts were stressed, both 
with old customers and potential new 
ones. Born and reared on a farm in the 
vicinity of Charles City, Mr. Vetter 
found that friendships made as a 
young man were especially valuable. 
Avoiding high-pressure tactics, he car- 
ried on a steady sales program that 
consists mainly of calling on farmers 
who are big feed buyers and persuad- 
ing them to switch over to the brand 
of feeds carried by this wide-awake 
firm. 

Mr. Vetter places a high premium 
cn the value of courtesy and helpful- 
ness. His practical experience in mer- 
chandising coupled with his knack for 
meeting the public and forming friend- 
ships has been a major factor in per- 
suading an ever-growing list of farm- 
ers that King’s is a good place to buy 
feed, seed, fertilizer, and coal. 

“This is excellent farming country,” 
Mr. Vetter explained, “and the farm- 
ers are noted for their ability to raise 
large litters of pigs for market in six 
months or thereabouts. In addition, 
we're just a few miles from an area 
that is called the dairy center of Iowa. 
Lots of our farmers are getting away 
from depending on corn and hogs as 
their sole sources of income. They’re 


diversifying by going into dairying, 
poultry and other crops.” 

King’s, Inc., does a great deal of ad- 
vertising in the Charles City daily 
newspaper and supplements this with 
direct mail advertisements. These are 
printed on one-cent postal cards and 
sent to every box holder on the rural 
routes. The cards list bargains offered 
by King’s and also call attention to 
special service features. 

Since Mr. King is also the local Case 
dealer and operates an elevator in con- 
junction with the feed plant, his ad- 
vertisments frequently appear in half- 
page size. 

“We figure that smaller ads do not 
command the attention of the larger 
ones,” said Mr. Vetter, “so we use the 
half-page insertions to feature our coal 
plant, farm implements, seed and oth- 
er items as well as feeds. We also do 
some advertising in the nearby town 
newspapers.” 

King’s operates on a 30-day cash 
basis as Mr. King and Mr. Vetter have 
found there is less work involved in 
handling a cash business. Occasionally 
some credit is extended but there sel- 
dom is any credit loss as customers 
who say “charge it” have a reputation 
for paying their bills promptly. 

Like enterprising feed dealers the 
country over, Mr. Vetter makes a spe- 
cial attempt to keep up with new de- 
velopments in the feed business. He’s 
especially intersted in the new vitamin 
B,2, which already has shown startling 
results in tests. He tells farmers that 
soon feeds will be coming along forti- 
fied with B,. which is one of the com- 
ponents of that elusive animal protein 
factor which scientists have been try- 
ing to find so it could be given to 
farmers and feed manufacturers in 
low-cost form. 

King’s makes a spirited attempt to 
give the best delivery service of any 
feed retailer in town. A contract haul- 
er is employed to make deliveries of 
feed, coal and fertilizer to all custom- 
ers within the trade territory. 

“We sometimes tell our customers 
that we've adopted the slogan in- 
scribed on the main post office in New 
York City,” chuckled Art Vetter. 


PERSONAL contacts coupled 
with friendly service have 
helped build an ever-growing 
list of customers for Kings, Inc., 
according to Manager Art 
Vetter (above). An exterior 
view of the plant at Charles 
City, lowa is shown below. 


“When they ask us what it is, we tell 
them, “Not snow, nor rain, nor heat, 
nor gloom, of night stays these cour- 
iers from the swift completion of their 
appointed rounds.’ As a matter of fact, 
a road has to be mighty deep in mud 
or piled high with snow to keep a 
Celivery of feed or fertilizer from go- 
ing through.” 

Recently King’s added a sideline 
to its stock which answers a long-felt 
need of picnickers and vacationers in 
the Charles City area. From time to 
time Art Vetter had turned down or 
ders for charcoal with the explanation 
that it wasn’t carried in stock by feed 
stores. For that matter, no store in 
Charles City did handle charcoal. So 
one day he decided to order a few 
sacks and has found that they sold 
very easily. They have another advan 
tage in that they attract customers who 
previously hadn’t been inside the store. 

Almost every family that wants to 
get out and enjoy a picnic is a pros 
pect for these charcoal briquets,” Mr 
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Sure to draw “oh's” and “ah’s” from your feminine customers 
are these new, brilliantly-colored Summer Ken-Prints! Yes... 


the lady who sews will scarcely believe her eyes when she. 


sees your flour and feed in P/K Bags made from these won- 
derful new Summer Ken-Prints! Right away, she'll picture us- 


ing that fine Ken-Print fabric as a light, airy pinafore, gay 


sun suit, or summery drapery. Want to put your product out 


front in the buying picture? Then be sure you pack it in sun- 


Ny /) y shine-styled Summer Ken-Prints . . . available now! 
| Y PERCY KENT BAG COMPANY, INE. 


Kansas City Buftalo New York 
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WE CALL 'EM 


Waterproof 
Bags 


.. BUT...THIS KIND OF PROTECTION IS ONLY ONE OF THEIR FUNCTIONS 


Laminated T. 


@ Insect infestation 


If you have a “hard-to-pack” product or one that must stand the rough 
handling of l.c.L., truck, or export shipment, it will pay you to investigate 
the advantages of Bemis Waterproof Bags. 


Bemis 


“America’s No. 1 Bag Maker“ 


or various plastic films, depend- 
g upon your requiremen 


& BEMIS BRO. BAG CO., Waterproof Dept. 4 
: 111-O North 4th St., St. Louis 2, Mo. 1 
§ Please send complete information about Bemis ; 
Waterproof Bags for 

(Product) 

Name 
4 Company. 
7 
Street 
City. Zone___State. 
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CONDUCTED BY 


How to Draw Up a Sound 


Business Purchase Plan 


@ WHENEVER you have a choice be- 
tween doing a job the difficult, confusing 
way or the easy, clear way it would seem 
natural to pick the latter. Very often we 
pick the difficult way because we do not 
realize we have a choice. 

In the past two issues of The Feed Bag 
we have indicated (1) that life insurance 
can. provide an easy, clear way of protect- 
ing the assets of a 
business in the event 
of death or with- 
drawal of one of the 
key men in an or- 
ganization; and (2) 
a business purchase 
plan tied up with life 
insurance can be 
worked out fixing fair 
values on the assets 
and funds will be 
provided to carry out 
the plan. 

An additional step 
should be taken by each partner or stock- 
holder to reinforce the plan. He should 
insert a provision in his will referring to 
the (Buy and Sell) business purchase agree- 
ment and give definite directions to the 
executor to carry out this agreement. This 
step is very important in partnership cases. 
Proper expressions can be used in the will 
to make it clear that the partnership inter- 
est is recognized as having been completely 
disposed of by the agreement. 

Just what should go into a purchase 
agreement? 

Let us assume we are thinking of a part- 
nership purchase agreement since most feed 
businesses are partnerships. 


Gerald Burke 


We are setting up in model form below 
some of the highlights we feel should be 
outlined in such an agreemnt: 

This agreement is made by and between 
Thomas White, Richard White and Harry 
White of Milwaukee, Wis., hereinafter called 
partners (DBA White Bros.) and The 
Grain Dealers Trust Co. hereinafter called 
trustee for the material protection of the 
partners in event of the death or withdrawal 
from the company (White Bros.) of any 
one of them and for the sale and purchase 
of his interest therein. 


The partners interest in White Bros. are: 


Thomas White 334% 
Richard White 
Harry White 


Each partner agrees to sell his interest in 
the partnership, and the other partners 
agree to purchase such interest, in the cir- 
cumstances, at the price and on the terms 
and conditions set forth below: 


The price at which the partnership inter- 
est shall be sold and purchased shall be as 
fcllows: The partners shall agree on the 
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interest of each of them as of the last day 
of each business year and file these figures 
with the trustee. This agreed value shall be 
the purchase price during the succeeding 
year. The agreement shall be worded as fol- 
lows and signed by all partners: 


The value of the interest in White Bros. 
for the year 19..... for the purpose of part- 
nership purchase agreement dated 19...... 
shall be as follows: 

Thomas White $ 
Richard White $ 
Harry White 


In the event valuations are not filed for 
a particular year, the last previous valua- 
tion shall be used except if no valuation is 
filed for two successive years, the surviving 
partners and the executor or administrator 
of a deceased partner shall agree on the 
value as of the date of sale. If no agree- 
ment can be reached within 30 days, the 
purchase price shall be fixed by a board of 
three arbitrators selected as hereinafter pro- 
vided. Each party to the proposed sale shall 
select one arbitrator and the two selected 
shall pick a third. The decision of the ma- 
jority of said arbitrators shall be final as to 
the valuation. The term “party” shall mean 
the executor or administrator (considered 
one party) as well as the surviving part- 
ners acting together (also considered one 
party). In the case of a sale of a partner's 
interest during his lifetime the term “party” 
shall mean the partner desiring to sell as 
well as the remaining partners acting to- 
gether. A party desiring to have the value 
fixed for any purpose shall select his ap- 
pointee and notify the other party thereof. 
Within 30 days the party notified shall se- 
lect his appointee and give notice thereof. 
Values thus determined will remain in ef- 
fect until the last day of the business year 
if the sale is not completed before then. 


Written notice shall be given to the 
trustee and remaining partners by any part- 
ner desiring to sell his interest during his 
lifetime. The remaining partners shall have 
the right to purchase such interest at the 
price fixed as provided by the preceding 
section. Each partner shall have a right to 
purchase a portion of such interest equal to 
the ratio of the interest owned by him. If a 
partner is unwilling or unable to buy the 
portion allotted to him the other partners 
shall have the right to buy the balance in 
similar ratio. If the partner desiring to sell 
cannot get the price agreed upon from the 
remaining partners he may sell his interest 
to any other person. The sales price shall 
not be less than that provided for by, the 
preceding section unless the lesser price was 
first offered to the remaining partners and 
refused. 


On death of a partner each surviving 
partner shall purchase his proportionate 
ratio of the deceased’s interest. 

In order to insure funds to pay the part- 
nership interests insurance on the life of 
each partner has been obtained from the 

Life Insurance Co. of Milwaukee. 


Wis., by his associates as follows: 
On the life of Thomas White 


eee , taken out by Richard White 

, taken out by Harry White 
On the life of Richard White 

de , taken out by Thomas White 

a , taken out by Harry White 


On the life of Harry White 
, taken out by Thomas White 
, taken out by Richard White 


The policies are payable to the trustee as 
beneficiary who shall hold possession but 
the ownership and right of control of each 
policy shall be reserved to the partner by 
whom the policy was taken out and by 
whom the premiums were paid. Each policy 
shall be the sole and absolute property of 
the owner provided that each owner shall 
and does collaterally assign the policy or 
policies owned by him to the insured as 
security only for the performance by each 
owner of the obligations on his part as in 
this agreement provided. Dividends payable 
upon the policies prior to maturity by death 
oi the insured shall be paid to the owner. 

Each partner shall pay the premiums as 
they accrue on policies taken out by him. 
He must exhibit premium receipt upon the 
request of the insured. 

On sale of an interest in the partnership 
during the life of a partner at his death, 
each partner may purchase at the cash value, 
the policy on the purchaser’s life taken out 
by the seller. On payment of the cash value 
to the seller, the seller may assign the policy 
to the purchaser. If the insured does not 
within 60 days after the purchase of said 
partnership interest give notice of his elec- 
tion to purchase the policy on his life, the 
seller may surrender the policy for its cash 
value and the other partners agree to exe- 
cute such releases as may be necessary. 

On receipt of notice of the death of a 
partner. 

The trustee shall collect the proceeds of 
the policies on the life of the deceased part- 
ner and hold and dispose of them as herein- 
after provided. 

The executor or administrator shall pay 


. discharge or secure to the full satisfaction 


of the trustee all personal debts of the de- 
ceased partner which would be a charge 
upon his estate except partnership debts. 

Upon performance by executor or ad- 
ministrator, the trustee shall pay the execu- 
tor or administrator for the account of the 
purchaser as much of the insurance pro- 
ceeds as may be necessary to purchase the 
portion of the deceased’s interest to which 
the purchaser is entitled. 

If the proceeds of all policies paid by 
the trustees are less than the purchase price, 
the survivors shall pay to the executor or 
administrator the balance of the purchase 
price in cash or execute and deliver a 
promissary note for same which shall be 
paid with interest at the rate of 
per cent per annum. 

This agreement may be amended or al- 
tered in any provision. Such changes shall 
become effective when reduced to writing 
and signed by all the partners. 

This agreement shall be binding not only 
on the parties hereto, also their heirs, exe- 
cutors and administrators and the parties 
hereto agree for themselves, and their heirs, 
executors and administrators, to execute 
any instruments which may be necessary or 
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proper to carry out the purposes and intent 
of this agreement. 

In the event of the death of a partner, 
the surviving partners shall be relieved of 
any statutory duty to file an inventory or 
make an accounting in any court, and the 
estate of the deceased shall be relieved of 
liability for partnership obligations (which 
are assumed by the surviving partners) if 
the terms of this agreement are carried out. 

In concluding this series of articles on life 
insurance we again want to warn all feed 
dealers against carelessness. You wouldn't 
send a boy out to a man’s job. You should 
not attempt to use life insurance and busi- 
ness purchase agreements without the assis- 
tance of a qualified insurance counsellor and 
lawyer. In working out a plan you may 
need a capable accountant as well. With so 
much at stake you cannot afford to gamble. 


William Bowman Elected 
President of Acme-Evans 


William H. Bowman was elected presi- 
dent of the Acme-Evans Co., Inc., Indian- 
apolis, Ind., at the annual business meeting 
of the firm’s board of directors. He suc- 
ceeds Samuel R. Harrell who has been 
nzmed chairman of the executive committee 
of the company. Carl N. Arnold, general 
superintendent, was appointed vice president. 

Mr. Bowman, previously executive vice 
president, has been with Acme-Evans since 
1941. Previously he had been active in the 
Kansas City, Mo., milling industry for over 
20 years. 

Other officers re-elected were: Edgar H. 
Evans, honorary chairman; Isaac E. Wood- 
ward, chairman of the board of directors; 
Don P. Jenkins, vice president; Edward P. 
Costello, vice president; Harry Campbell, 
comptroller and assistant treasurer; Robert 


Q. Robbins, secretary and assistant treasurer; 
and Evans M. Harrell, assistant secretary. 

Directors included: Mr. Evans; Mr. 
Woodward; Mr. Bowman; Mr. Jenkins; Mr. 
Costello; Mr. S. R. Harrell; Edward B. Ter- 
rill, president of the Early & Daniel Co., 
Cincinnati, Ohio; Robert L. Early, executive 
vice president of the same firm; Frank 
Hutchinson, president of the Lawrenceburg, 
Ind., Terminal Elevator Co.; and Percy E. 
Goodrich, chairman of the board, Acme- 
Goodrich, Inc. 


Earl S. Ackerman Heads 
Barber & Bennett, Inc. 


Earl S$. Ackerman was elected president 
of Barber & Bennett, Inc., Albany, N. Y. 
at the annual meeting held on July 11. 
Noels S. Bennett, jr., was elected executive 
vice president, Franklin Beardsley, vice 
president, and Mrs. F. S. Bennett, secretary 
and treasurer. 

Mr. Ackerman was also named general 
manager with Mr. Bennett as assistant gen- 
eral manager. Directors, all re-elected are: 
Earl S. Ackerman, Mrs. F. S. Bennett, Noel 
S. Bennett, jr., Franklin Beardsley, and 
Murray C. Smouse. 

@ CHARLES R. AUSTIN, Fulton, Ky., 
has been named manager of the new seed 
cleaning plant of Austin & Austin Co., 
Cayce, Ky. 
W. B. SHORT DIES 

W. B. Short, 53, Covington, Ohio, a 
sales representative for the Sidney Grain 
Machinery Co., Sydney, Ohio, died of a 
heart attack on July 10. Mr. Short had 
been associated with the Sidney firm since 
1928 and had many friends in the grain 
machinery business and feed trade. Burial 
was at Piqua, Ohio. 


Plan lowa Nutrition School 


Conference to be Held at Ames, Sept. 23 


The annual one-day Iowa nutrition school 
will be held Sept. 23 on the campus of Iowa 
State college, Ames, Iowa, for all interested 
in nutrition developments. As in former 
years, the event will be sponsored by the 
college, the Western Grain & Feed asso- 
ciation, and Feed Institute, Inc. 

This year’s session will convene at 9:45 
a. m. in the animal husbandry auditorium. 
Prof. P. S. Shearer, head of the animal 
husbandry department, will be master of 
ceremonies and an address of welcome will 
be given by Floyd Andre, dean of agricul- 
ture. 

Morning speakers will include Dr. George 
M. Briggs, poultry husbandry department, 
University of Minnesota, St. Paul, Minn., 
speaking on poultry nutrition highlights; 
Dr. W. W. McMillen, professor of animal 
husbandry, Michigan State college, East 
Lansing, Mich., whose subject will be “The 
Role of B-Vitamins in the Nutrition and 
Health of the Weanling Pig;’ and Dr. 


Ernest Bechtel, director of research, Gen- 
eral Mills, Inc., Detroit, Mich., who will 
discuss nutrition for the dairy cow. 

After lunch in the meat laboratory, a hog 
carcass demonstration will be held. The 
carcass demonstration is a new departure at 
the nutrition school. School officials feel 
that the average feed man wants to know 
more about the why of feeding hogs to 
lighter weights and the effect a balanced 
ration has upon the animal’s carcass. 

A panel discussion on new developments 
in nutrition research will be a feature of the 
afternoon session. Panel members will in- 
clude: Dr. Elton Johnson of the poultry 
husbandry department, and Drs. Damon 
Catron, C. C. Culbertson and Norman L. 
Jacobson of the animal husbandry depart- 
ment. An open forum will be the final 
feature. 

The school is held annually as a service 
to the entire feed industry. There is no 
charge for the day’s activities. 


(Continued from page 58) 


Vetter said. “Meats broiled over charcoal 
have a much better flavor. We tell custom- 
ers that it beats hunting around for wood 
of the right length for a campfire. Further. 
more, it’s smokeless so that when you're 
broiling a steak or roasting a weiner you 
don’t have to jump all over the place to 
get away from the smoke.” 

Having been born and reared on a farm 
in the Charles City area, Mr. Vetter likes 
to get out and talk with the farmers. His 
practical experience has been supplemented 
with considerable reading so that he can 
discuss butterfat averages, litter gains, and 
egg records with the ease of an extension 
expert. 

The most important thing in developing 
a feed business, according to Mr. Vetter, 
is to gain the confidence of farmers. They 
have to be shown that the dealer knows 
what he is talking about. When he tells 
them that a chick starter will put faster 
gains on the little birds, they'll take his 
word for it because he talks with confidence. 

It’s just like a man starting up a sporting 
goods store,” smiled Mr. Vetter. ““He would 
be in a bad jam if he didn’t know the dif- 
ference between a fly rod and a casting rod 
or if he thought a shotgun was the right 
equipment for hunting deer. People would 
soon be laughing at him. The same thing 
holds true in the feed business. If a dealer 
doesn’t know feed formulas, he’s going to 
be the laughing stock of the farming area 
for trying to bluff his way through. It 
doesn’t take a farmer very long to find out 
how much or how little a dealer knows 
about feeding livestock.” 

There is little danger of Art Vetter ever 
being accused of not knowing his business. 
He’s made a lifelong study of farming and 
feeding and farmers respect him for that 
knowledge. 


Commercial Solvents Adds 
Seven to Research Staff 


New additions to the sttaff of its research 
and development department at Terre 
Haute, Ind., were announced recently by 
the Commercial Solvents Corp., New York 
City. 
Dr. Joseph N. Spencer, formerly an as’ 
sistant professor at the University of Colo 
rado Medical center, has joined the depart: 
ment as a pharmacologist. F. Claire Blu- 
baugh, formerly with the A. E. Squibb Co., 
and William R. Hart have accepted posi- 
tions as bacteriologists. 

William A. Crecraft has joined the staff 
as a chemotherapist, Jack R. Denson as an 
analytical chemist and Douglas A. Markey, 
formerly of Virginia Military Institute, sa 
chemist. Robert S. Caldwell, a member of 
the production department, has been trans’ 
ferred to the research section as a chemist. 


@ GEORGE GOSKO, Atwater, Minn., has 
succeeded Morris Howland as manager of 
the Peavey elevator. 


@ RICHARD KESSLER, Muncie, Ind. 
has purchased the Warren Coal & Feed Co. 
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This chick, 28 days old, weighed 124 Gm. 
and showed marked riboflavin deficiency. after recovering on same diet supplemented 
with crystalline riboflavin. 


Photos courtesy 
of Dept. of 


Agricultural 
Chemistry, 
University of 
Missouri. 


No doubt about it—your customers’ poultry 
grow and produce much better when there’s No. 54 RIBOFLAVIN MIXTURE mercx— 


adequate riboflavin in their feed. As a leader in One ounce contains one gram of Riboflavin. Balance 
the development of pure vitamins, Merck pro- js starch and small amounts of Calcium Sulfate and 
vides dependable riboflavin mixtures particularly 54, sulfate. 

suited to low-cost application to your feed-pro- 


ducing methods. Write for the complete, inter- RIBOFLAVIN u.s.p. mMercK 
esting story and prices. 


RIBOFLAVIN MERCK | 


MERCK & CO., Inc. RAHWAY, N. J. 


Manufacturing Chemists 
New York, N. Y. © Philadelphia, Pa. © St. Louis, Mo. ¢ Elkton, Va. 


Chicago, Ill. * Los Angeles, Calif. 
In Canada: Merck & Co., Ltd. * Montreal « Toronto « Valleyfield 
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@ “GREAT oaks from tiny acorns 
grow” well sums up the story of Bid- 
well Tillman, owner and manager of 
the Tillman Produce Co., Wilton, Wis. 
Starting out in the depression year of 
1932 with a $15 truck, Mr. Tillman 
has achieved steady success in the feed 
and poultry business. Today a fleet of 
nine modern trucks transports the pro- 
ducts of his elevator, feed mill, hatch- 
ery and frozen foods locker plant. 


“T started out in Highland Park, IIl., 
where I was born and raised,” he re- 
calls. “Using a second-hand truck, I 
visited farmers in the vicinity and 
bought eggs from them for 10 cents a 
dozen. Then I'd peddle them in the 
city for 55 cents per three dozen. 
The truck itself was mostly paid for 
in eggs.” 

Noting that eggs could be purchased 
more cheaply farther north, Mr. Till- 
man moved to Reedsburg, Wis., where 
he associated himself with a local man 
in buying eggs. Later he removed to 
Wilton where he has remained since. 

“Things were really cheap in those 
days,” he says. “Our rent for the 
original store was only $5 a month 
and I hired help for $6 a week.” 

Today costs are way up but Mr. 
Tillman has kept the wolf away from 
the door by taking prompt advantage 
of business opportunities. He pur- 
chased an elevator in 1938 and com- 
pletely remodeled it, adding an addi- 
tion to the premises and installing 
modern electrically-operated machin- 
ery. Present equipment includes a 60 
h.p. Gruendler feed grinder, two 1-ton 
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Story Second Hand Truck 


It Started Tillman on the Road to Success 


feed mixers, a corn cracker, seed clean- 
er and treater, 

The mill manufactures its own line 
of feed, Kickapoo Chief, which in- 
cludes starters, egg mashes and special 
items. Raw material for the mill comes 
from a wide area. Its trucks haul corn 
from Iowa and Minnesota as well as 
from Wisconsin. 

The hatchery is an important part 
of the Tillman Produce Co. It was 
started in 1935 when Mr. Tillman pur- 
chased his first incubator. Its present 
quarters are in the mill addition and 
his battery of 50,000 egg capacity in- 
cubators are turning out baby chicks 
by the thousands. 

The competent manager of the 
hatchery, Frank Beyer, advises poultry 
raisers on their varied problems be- 
sides superintending operations at the 
plant. When he has the time, he trav- 
els the area, advising farmers when 
to cull flocks and attending to their 
business needs. 

It wasn’t until 1942 that Bidwell 
Tillman went into the poultry dress- 
ing business, now an important factor 
in his overall concern. Operations 
started in a vacant barn with a staff of 
10 employes, The workers were em- 
ployed in hand picking chickens and 
occasional turkeys. In 1948, the ex- 
panded dressing department turned out 
an average of 1,000 dressed turkeys a 
day during the fall and early winter 
season. 

Here again the Wilton man’s nine 
trucks are important. Equipped with 
specially constructed crate platforms, 
they bring the birds to the plant 
where they are run through on an 
assembly line basis. With ease and 
precision, they are hooked, killed, 
scalded, mechanically stripped by rub- 
ber “fingers,” and finally hand picked 
by 20 employes. They are then frozen 
and shipped by Tillman trucks to the 
Chicago market. 


CRITICAL inspection of hatch- 
ery production is one of the 
reasons for the business success 
of Bidwell Tillman, upper left, 
owner of the Tillman Produce 
Co. At the right is an exterior 
view of the Tillman store at 
Wilton, Wis. 


Turkey flock owners have notified 
the Wilton dealer that they expect to 
increase their flocks during the com- 
ing season. With a record of 20,000 
pounds of turkey processed during 
the last season, Mr. Tillman is work- 
ing to improve service for increased 
output. 

The locker plant is housed in the 
same building as the processing de- 
partment resulting in compact and 
centralized operation. Eggs also are 
graded and packed there, and like the 
turkeys, go to the Chicago market. 

Eighteen men and 12 women are 
regularly employed in the firm’s wide- 
spread operations. When the poultry 
season opens again, the working force 
will be doubled. Dressing of chickens 
is scheduled to start during the sum- 
mer with turkey processing commenc- 
ing during September and ending 
with the Christmas holidays. 

The Wilton firm is “big business” 
in the area and because of this fact is 
well-known there without advertising. 
But Mr. Tillman is thorough and 
doesn’t believe in coasting along with 
out advertising. He runs a weekly ad 
in the local newspaper which he and 
several other businessmen established 
in the community. 

Other information aids which the 
Wilton man employs are informa: 
tion circulars mailed to customers 
within a 50 mile radius. It gives the 
latest news on feed, seed and poultry 
needs. Mr. Tillman also mails the 
monthly bulletin of the Archer-Dan- 
iels‘Midland Co. to his customers. 

The Tillman enterprises have grown 
to the point where they are a neces’ 
sary factor in the prosperity in the 
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For Appeal 
(of course | mean SALES Appeal) 
Choose the Oils 


with Guaranteed Potencies 


Minnie Vita 


THE OILS WITH THE 
GUARANTEED POTENCIES 


Feed manufacturers are realizing that feeds fortified with 


Vitamin Oils do have a greater sales appeal. There are reasons 
for this, of course, and here they are: 


Feeds mixed with Vitamin Oils are not dusty, hence are 

easier to handle — and get better utilization of the nutrients 

by the birds. 

Feeds mixed with Vitamin Oils have a better finish — and a 

better feel. Set a bag of feed mixed with Vitamin Oils beside 

one that does not contain Vitamin Oils. Dip your hand into 

one and then the other. You will quickly see what we mean. 

In appearance, in feel, the feed mixed with Vitamin Oils 

will be far more attractive. That is sales appeal — sales 

appeal to your customers — sales appeal that will encourage 

better utilization of the feed by the birds — hence better 

results. 

And since mixing with Vitamin Oils can mean so much to 

you — choose the oils that wi/] mean the most to you — 

the Oils with the Guaranteed Potencies — Gorton's Vitamin 

Oils. Take advantage of that extra sales appeal made possible 

by Gorton’s “know how.” Gorton’s Quality Control — 

a Testing — Chemical, Biological, and by 

Feeding Tests. 
Gorton’s Vitamin Oils are available in various 
Vitamin A potencies with Vitamin D added to on Fish Meal and 
the potency you desire. There is no need to : 
waste either one or the other if you name your Condensed Fish Solubles 
own “D” level. Write us for information and 
prices on the potencies you require. 
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Bright Chick 


e@ ANDREW Christie, Christie Poultry 
Farms, Inc., Kingston, N. H., was elected 
president of the International Baby Chick 
association at its annual convention in the 
Kiel auditorium, St. Louis, Mo., July 19-22. 
More than 5,700 attended, the largest num- 
ber in history with the exception of the all- 
time record attendance of 1946. 

J. C. Long, J. C. Long’s hatcheries, Meri- 
dian, Miss., was named first vice president; 
Ambrose Brownell, Milwaukie, Ore., sec- 
ond vice president; D. D. Sale, Kentucky 
Hatchery, Lexington, Ky., secretary; and 
Don M. Turnbull, Kansas City, Mo., was 
re-elected executive secretary. L. L. Baum- 
gartner, Litchfield Hatchery, Litchfield, 
Minn., and Nat C. Thompson, Poehlmann 
Hatchery, Petaluma, Calif., were chosen as 
directors. 

Speakers mixed predictions of good busi- 
ness with cautious warnings of the nation’s 
centracting economy. True D. Morse, pres- 
ident of the Doan Agricultural Service, 
St. Louis, Mo., predicted that business will 
be good in 1950 though the tremendous 
production of 1949 will not be repeated. 


Future Seen 


Andrew Christie Elected President of IBCA 


He warned, however, that the coming year 
will be one of loss for hatcherymen who 
fail to realize that the war and postwar 
booms are past. 

Mr. Morse said that people are continu- 
ing their heavy consumption of poultry 
products. Hatcherymen should encourage 
this tendency while keeping an eye on pro- 
duction changes within the industry. The 
number of part-time and small farms are on 
the increase again while commercial farms 
are shutting down on poultry production 
when market prospects seem poor. 

This year’s production of commercial 
broiler chicks was one-third higher than 
last year’s, stated H. L. Shrader, United 
States department of agriculture, and 20, 
000,000 birds have already been consumed 
this year. If the present trend continues, he 
predicted, national poultry production will 
exceed wartime records. 

Sam R. Honegger, head of Honegger’s 
& Co., Inc., Fairbury and Forrest, Ill., dis- 
cussed the hatcheryman’s role in better egg 
quality. He told his audience that egg qual- 
ity was the responsibility of the hatchery- 


Winner of Mystery Good Egg Contest 


Cong 


A long-awaited feature of this year’s In- 
ternational Baby Chick association conven- 
tion was the climax of the “mystery good 
egg” contest, sponsored by the Poultry & 
Egg National Board, which took place at a 
special breakfast in St. Louis, Mo., July 20. 
Mrs. Ray F. Storey, (center) Nampa, Idaho, 
was declared the winner, when she success- 
fully identified the “mystery good egg” as 
Freda Gandler (second from right) Seattle, 
Wash. 
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Mrs. Storey is shown above as she re- 
ceived congratulations from M. C. “Jo” 
Watson (second from left) PENB publicity 
director, while Mr. Storey and Kay Gannon, 
American Airlines stewardess, look on. One 
of the prizes awarded the winner was the 
“Golden Gate” seen in the foreground. 
The gate, painted gold and autographed by 
Mayor Elmer E. Robinson of San Francisco 
was flown in from the West coast and pre- 
sented to Mrs. Storey by Miss Gannon. 


man as well as the breeder. He recommended 
that hatcherymen establish their own egg- 
grading business if possible. 

“It may not be possible for all hatchery. 
men to go into the egg grading business,” 
he conceded. “Possibly there is already a 
grading station in your community which 
you might co-operate with or perhaps an 
honest individual or firm would be inter- 
ested in entering the business with your 
support.” 

He enumerated the factors necessary to 
run a successful grading station as follows: 
weekly supplies of from 1 to 300 cases of 
good eggs from producers and 300 or more 
confined hens, producers employing good 
hen types, fed on properly-balanced feed 
rations, a willingness to lose some money 
first in order to get the business on its fect, 
established dependable outlets, a labeling 
system that the ordinary housewife can note 
and remember, and grade standards as near 
100 per cent accuracy as possible. 

Dr. W. W. Cravens of the poultry de- 
partment, University of Wisconsin, gave an 
interesting talk on the use of vitamin B, 
in breeding hens and broilers. He told his 
audience that information on the subject 
is meager at this time. 

“I believe,” he said, “that the industry can 
look forward to being able to put into prac 
tice in the near future the findings that are 
coming from many laboratories at the pres- 
ent time which should make for better and 
cheaper feeds. 

“In the near future, we will be in a 
position to say what some of the newer 
products will do. Until we do know, it 
appears inadvisable to replace tried and 
proven feedstuffs.” 

It is difficult to start a good hatchery 
flock improvement program these days, ac- 
cording to G. T. Klein, extension poultry- 
man of the University of Massachusetts, 
Amherst, Mass. Hatchery supply flocks are 
getting harder to find and turnover is heavy. 

Mr. Klein blamed cost for the scarcity. 
He claimed that flock owners were not 
making an adequate profit because of extra 
costs. It does not profit the flock owner to 
produce hatching eggs for less than 15 cents 
premium over the top market egg prices 
and the program does not begin to pay off 
until eggs have been sold for six months. 

The attendant exhibition at the IBCA 
meeting was the largest show ever staged. 
Booth space was completely sold out. This 
year’s second-largest attendance was actually 
the best turn-out of hatcherymen in the as- 
sociation’s history, convention officials indi- 
cated. They pointed out that during the 
1946 convention, the National Turkey 
federation was meeting at the same time. 

@ LARRY LA FOND, Woodstock, IIl., 
manager of the McHenry County Service 
Co., held a barn dance and open-house, 
July 23 to celebrate the opening of the 
company’s new store. 

STARTS OWN BUSINESS 

F. G. Hester, Springfield, Ill., has opened 
a brokerage and merchandising business in 
grains and feeds. Operating under the name, 
F. G. Hester, Grain & Feed, he has estab- 
lished an office in room 207 of the Bradley 
building. He was formerly connected with 
the firm of Wiedlocher & Sons. 
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Our dairy profits went up 


when we started feeding 


ARCHER BULK-0-SWEET 


Ross Logan, Mgr., Lowridge Farm, Winnebago, Ill. 


AT LOWRIDGE FARM NEAR WINNEBAGO, ILL., Farm 
Manager Ross Logan several months ago began giving bran 
and Archer Quality Bulk-O-Sweet to his Holsteins at the noon 
feeding. Now, says Mr. Logan, the combination of bran and 
Bulk-O-Sweet is in the ration to stay. Mr. Logan is enthusiastic 
about what it has done for the herd’s production records. And 
what an array of records this prize-winning, well-bred herd has 


ARCHER SALESMAN Phil Roberts, 
DeGrote and his feed salesman, Robert Salivar, look over the 
Lowridge Holsteins with Herdsman Don Fey (right). Like 
many other Archer feeders, both Logan and Fey agree that the 
Bulk-O-Sweet they buy from the DeGrote Grain and Feed Co. 
is a real profit-building feed. “We'll keep on using Archer Bulk- 
O-Sweet,” they say. 


aler Harry 


to its credit. Owned by Leslie Geddes of Winnebago and under 
Mr. Logan’s management, 20 of the 30 Holsteins returned over 
500 pounds of butterfat the past year on twice-a-day. milking. 
Four of them exceeded 600 pounds and two did better than 
700 pounds. And the top producer is expected to go over the 
800-pound mark this year. 


HARRY DeGROTE (right), whose line of Archer feeds is 


proving popular with more and more farm customers, confers 
with Archer Salesman Phil Roberts. Like other Archer sales 
and servicemen, Phil does more than sell top-quality Archer 
feeds to his accounts. He is constantly busy helping his dealers 
promote a greater sales volume for their easy-to-sell Archer 
Quality Feeds. 


For full information on the Archer dealer franchise and popular, fast-selling Archer Feeds 
contact your nearest Archer representative or write to the Archer Feed Department. 


ARCHER QUALITY FEEDS 


ARCHER DANIELS 


MINNEAPOLIS, 
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MIDLAND COMPANY 
MINNA. 
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Genuine Cane 


BLACKSTRAP 
OLASSES 


Available for Immediate 


or Future Delivery in Tank Cars 


UNEXCELLED QUALITY and SERVICE 


ASK FOR PRICE BASIS 


f.o.b. New Orleans, La. f.o.b. Norfolk, Va. f.o.b. New York, N. Y. 
f.0.b. Mobile, Ala. f.o.b. Baltimore, Md. f.o.b. Albany, N. Y. 
f.0.b. Galveston, Texas f.o.b. Philadelphia, Pa. .0.b. Boston, Mass. 


NORTH AMERICAN TRADING & IMPORT CO., INC. 


LARGEST IMPORTERS OF BLACKSTRAP MOLASSES IN THE UNITED STATES 
1429 WALNUT STREET + PHILADELPHIA, PA. 


Phone: LOcust 4-1400 - Feed Sales Department 
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New Twist Given Old Idea 


Luckett Designs Unique Dispenser for Bulk Feeds 


e Jj. E. LUCKETT, owner of the 
Luckett Feed Store, Jackson, Miss., 
has added a practical new twist to the 
old fable about the fellow who built 
a better mousetrap, and as a result he 
is able to save considerable time and 
energy besides giving his customers 
faster service, 

Mr. Luckett designed a set of tubs 
for holding feeds in bulk which en- 
abled him to do away with the old- 
fashioned wooden bins used for this 
purpose in most feed stores. These 
tubs are supported on lengths of 34 
inch iron pipe stoutly anchored in 
carefully braced wooden posts. The 
entire unit is painted a bright apple 
green. The tubs are placed near the 
front of the Luckett store so that cus- 
tomers may serve themselves if they 
wish. A supply of paper sacks is 
nearby. 

There are three rows of the tubs, 
each of which has a capacity of 100 
pounds of feed, the highest being 5 
feet above floor level. 

“Those nine tubs,” reports Mr. 
Luckett, “take up about the same 
amount of room as four ordinary feed 
sacks, saving me much badly needed 
floor space.” 

The unique arrangement of tubs 
saves feed as well as floor footage. 

“Under the old system,” explained 
Mr. Luckett, “we always wasted a 
scoop or two of feed which we were 
unable to scrape out of the bottom of 
the sacks or the bin. Feed is wasted 
when one tries to fill a narrow mouthed 
bin from a wide mouthed sack. We 
can tilt the big tubs and get out every 
last bit of feed and they are very easy 
to refill because of their size. When 
feed gets low in a sack or bin, you 
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waste lots of time trying to reach it. 
With my tub system, the feed level 
doesn’t bother you at all. Now we 
serve customers twice as fast!” 

Mr. Luckett fills his shining tubs 
with starter, grower, and broiler mash, 
oyster shell and grit. Two or more 
tubs are used for the more popular 
items. 

“The whole outfit cost me less than 
$5 and required about half a day to 
build,” said Mr. Luckett. “The tubs 
were seconds which I bought for half- 
price. The pipe and lumber were just 
scrap material. I’ve had this outfit for 
several years, and I think it’s one of 
the best fixtures in my store.” 

The tubs have reduced Mr. Luckett’s 
loss from rats also, because while the 
rodents can climb up the wooden posts 
supporting the tubs, few venture out 
on the slick iron bar on which the 
tubs hang. The tub rack is far neater 
than the open sacks, too, and enables 
customers to easily feel and see the 
feed or seed. 

The Luckett Feed Store has been 
under its present ownership 10 years. 
The firm handles Master Mix feeds, 
besides Dr. Salsbury’s and Dr. Legear’s 
poultry and livestock medicines. The 
store also offers hay, fertilizer, poultry 
and garden supplies, insecticides and a 
small amount of pet supplies. 

His 1% and 134 ton GMC trucks 
roll constantly away from his cen- 
trally located downtown store—just a 
block from Mississippi's stately “Old 
Capitol”. Customers come from three 
counties; Hinds, Rankin and Madison. 

Mr. Luckett states with relief that 
75-per cent of his sales are “cash on 


that percentage even higher. When 
a credit customer occasionally falls 
behind in his payments, Mr. Luckett 
takes time to visit him personally and 
determine the reason for the delin- 
quency. He never sends a collector. 

A profitable sideline has been the 
sale of cuttings of various types of 
trees, plants and bushes. These are 
sold “dry” in large quantities each 
spring. 

To help promote feed sales, Mr. 
Luckett has placed a pen containing 


"NOW we serve customers 
twice as fast,"" comments J. E. 
Luckett, (right) owner of the 
J. E. Luckett Feed store, Jack- 
son, Miss., as he demonstrates 
his home-built bulk feed dis- 


penser to a customer. An 
exterior view of the Jackson 
store is shown at the lower left. 


two pigs in the rear of his store. One 
pig is being fed on shorts, the other 
on Mr. Luckett’s feed. The pair of 
porkers is attracting considerable at- 
tention and helping sell local hog men 
on the value of balanced rations. 

After a decade in the feed business, 
Mr. Luckett is still an enthusiastic 
salesman of his merchandise. With 
the aid of unusual innovations like 
his handy tub rack, he is giving farm- 
ers and other feed and seed users in 
the growing Jackson area the best 
service possible. 


_@ RALPH WEISENSEL, Sun Prairie, Wis., 
the barrelhead”. He'd like to have 


manager of the Mayr’s Seed & Feed store, 

announced that complete remodeling of the 

premises was finished on June 27. 


NEW MERCK DIRECTOR 

James H. Sharp, vice president and di- 
rector of the Grace National Bank, New 
York City, has been elected a director of 
Merck & Co., Rahway, N. J., it has been 
announced by George W. Merck, president 
and chairman of the board. Mr. Sharp who 
for the past two years has been serving with 
the ECA is also a director of Rome Cable 
Co., Rome, N. Y., and of Atlas Steels, Ltd., 
Welland, Ontario, Canada. He replaces 
George W. Perkins who resigned to take 
a government post. 
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AN ADDED SERVICE! 


See our ad on SNOW FLAKE 
Oyster Shells. We look forward 
to serving you on your next car. 


Something new has been added 
. . « We are now distributing 
MAGNAVITE — complete feed 
fortifier. Supply definite amounts 
of required vitamins in poultry 
and swine feeds with MAGNA- 
VITE. Try a bag soon. 


KODDY-MIX fills the bill nicely 
if you need dry vitamin D. Packed 
in handy 100 Ib. drums. 400-D 
and 100-D grades. Always ready 
— Always a good mixer. 


PEEBLES Fortified Whey in your 
poultry, turkey and swine feeds 
improves results. There's more to 
Peebles Fortified Whey than 
meets the eye. Give your feeds 
a lift with this 100% milk solids 
product. 


SCHLITZ Brewers Dried Yeast 
is a valuable supplement in 
broiler mashes, fur foods and 
other rations. Rich in protein, 
vitamins and amino acids. Try it. 


FLEISCHMANN's IRRAD. DRY 
YEAST helps maintain milk flow 
and good Fealth in dairy herds. 
Provide "Vitamin D Insurance" 


in your cattle and hog rations 
with F.I.D.Y. 


Results Count—and CLO-TRATE 
passes the test with flying colors. 
Every batch of this genuine cod 
liver oil (with added A and D 
concentrates) is chick tested 
before shipment. It's got to be 
good. Book now for fall. 


Phone or write when you need 
grain or feeds. Consignments 
solicited. 


DISTRIBUTORS OF 


BRAND FEEDS 


STRATTON GRAIN 
COMPANY 


Grain and Feed Merchants 
MILWAUKEE 2, WISCONSIN 
MARQUETTE 8-741 1 
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Birthday toasts will be offered Sept. 22 
in the circle of friends of John Mecking, 
president, J-M Trading Corp., Chicago. Mr. 
Mecking has been associated with the feed 
trade for the past 18 years. In 1931 he 
joined the Atkins & Durbrow Corp., New 
York City, and became president of that 
fiim in April, 1947, upon the death of T. 
M. Ludwig. In October of 1947 Mr. Meck- 
ing launched his own firm in Chicago oper- 
ating as the J-M Trading Corp. and offer- 
ing brokerage service on feed ingredients, 
vitamin products, peat moss and other spe- 
cialties. Mr. Mecking’s hobbies include both 
pcker and golf and occasionally he enjoys a 
game of pinochle. His greatest hobby, how- 
ever, is his business at which he has been 
very successful considering the young life 
of his company. If you are in the neighbor- 
hood of 111 W. Jackson blvd., Chicago, 
Sept. 22, we are certain Mr. Mecking will 
be available to buy a happy birthday drink. 
Others who celebrate birthdays next month 
include: 

SEPT. 1 — Max Albert, Galesburg Soy 
Products Co., Galesburg, Ill.; Frank J. 
Allen, Bay State Milling Co., Winona, 
Minn.; Eugene Arms, Mill Mutual Fire 
Prevention Bureau, Chicago, IIl.; Hugh 
C. Bragdon, Commercial Solvents Corp., 
Terre Haute, Ind.; Dr. Joseph E. Sals- 
bury, Dr. Salsbury’s Laboratories, Charles 
City, Iowa. 

SEPT. 2—Sam Fredman, Fredman Bag Co., 
Milwaukee, Wis. 

SEPT. 3—William Andersen, New Eng- 
land By-Products Corp., Boston, Mass.; 
Ed Hanson, Hanson Feed Co., Hollan- 
dale, Wis. 

SEPT. 4—Harold J. Buist, Allied Mills, 
Inc., Chicago, Ill.; Paul E. Riebs, Riebs 
Co., Milwaukee, Wis. 

SEPT. 5—Arthur Ackerman, Oyster Shell 
Products Corp., New Rochelle, N. Y.; 
Albert Werthan, Werthan Bag Corp., 
Nashville, Tenn.; Clara G. Woodson, 
Gruendler Crusher & Pulverizer Co., St. 
Louis, Mo. 

SEPT. 6—Lindley H. Patten, Farmers & 
Merchants Milling Co., Glencoe, Minn.; 
Sam Rice, Rice Grain Co., Toledo, Ohio; 
E. O. Thomas, Ohio Department of Ag- 
riculture, Columbus, Ohio; D. A. Tray- 
han, Schenectady, N. Y. (New England 
By-Products Corp.); Louis Wenger, Wen- 
ger Mixer Co., Sabetha, Kans. 

SEPT. 7—Tyler Kay, Tyler Kay Co., Inc., 
Buffalo, N. Y.; S. L. Pries, Maney Bros. 
Mill & Elevator Co., Minneapolis, Minn. 

SEPT. 8—Ronald C. Booth, Piper Grain & 
Milling Co., Cedar Rapids, Iowa; M. L. 
Johnsen, Green Bay, Wis., (Russell Miller 
Milling Co.); H. L. Krueger, Krueger 
Bros., Forest Junction, Wis.; Will K. 
Miller, Orlando Seed Co., Orlando, Fla. 

SEPT. 9—Clarke K. Anderson, Woodward 
& Dickerson, Philadelphia, Pa.; J. E. 
Francis, Crabbs Reynolds Taylor Co., 
Lafayette, Ind.; Hugh Hale, Hale Grain 
Co., Royal, Iowa. 

SEPT. 10—William H. Danforth, Ralston 
Purina Mills, St. Louis, Mo.; Fred De- 


JOHN MECKING 


Hoff, Fred DeHoff Co., San Francisco, 
Calif. 

SEPT. 11—C. B. Cory, McCann-Erickson, 
Inc., Chicago, Ill.; John Davis, J. Walter 
Rice, Inc., Milwaukee, Wis.; Clarence E. 
Lee, Beacon Milling Co., Inc., Cayuga, 
N. Y.; Carl J. Martenis, C. J. Martenis 
Grain Co., New York, N. Y.; Walter J. 
C. Mueller, Northern Milling Co., Wau- 
sau, Wis.; Harry C. McAdams, Harry 
McAdams, Chicago, IIl. 

SEPT. 13 — Henry W. Swanson, White 
Laboratories, Inc., Newark, N. J. 

SEPT. 14—E. G. Cherbonnier, Grain & 
Feed Dealers National association, St. 
Louis, Mo.; Robert E. Jones, Russell- 
Miller Milling Co., Minneapolis, Minn.; 
Charles I. Post, National Oil Products 
Co., Harrison, N. J.; Milton H. Reynolds, 
Allen & Reynolds, Omaha, Nebr.; John 
J. Zima, Kraft Foods Co., Chicago, Ill. 

SEPT. 15—A. J. Feigel, Union Special Ma- 
chine Co., Chicago, Ill.; Joseph B. Ma- 
nasse, Werthan Bag Corp., Chicago, Ill. 

SEPT. 16—R. L. Christy, National Alfalfa 
Dehydrating & Milling Co., Lamar, Colo.; 
Herbert Schneider, Ultra Life Laborator- 
ies, East St. Louis, Ill.; C. E. Workman, 
East St. Louis, Ill., (Virginia-Carolina 
Chemical Corp.) 

SEPT. 17—Loyd M. Faris, W. J. Small Co., 
Kansas City, Mo.; Frank J. Holt, Holt 
Products Co., Milwaukee, Wis.; A. F. 
Leathers, Swift & Co., Chicago, Ill. 

SEPT. 18—O. P. Gossett, Consolidated 
Products Co., Danville, Ill. 

SEPT. 20 — William Borst, sr., William 
Borst & Son, Brooklyn, Wis.; E. L. Dy- 
son, H. P. Dyson’s Sons Co., New Bloom: 
field, Pa.; Ford P. Eshelman, Lake Mills, 
Wis. (Virginia-Carolina Chemical Corp.) 

SEPT. 21—L. W. Nolte, American Dry 
Milk Institute, Chicago, Ill. 

SEPT. 22—John Mecking, J-M Trading 
Corp., Chicago, Ill.; Victor H. Reid, 
Reid-Strutt & Co., Portland, Ore. 

SEPT. 23—O. F. Clayton, Checkerboard 
Elevator Co., Minneapolis, Minn.; Earl 
J. Dingle, Harry T. Campbell Sons Corp., 


(Continued on page 71) 
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Towson, Md.; J. R. Schmertz, Mathieson 
Alkali Works, New York, N. Y. 

SEPT. 24—George Thatcher, Maplewood, 
N. J. (Arcady Farms Milling Co.) 

SEPT. 25—Stuart Nordvall, Arcady Farms 
Milling Co., Chicago, Ill.; L. R. Peel, 
Rice Laboratories, Inc., Dassel, Minn.; 
W. F. Sinn, Standard Seed & Feed Co., 
Madison, Wis. 

SEPT. 27—R. E. Walters, Harlan Render- 
ing Co., Harlan, Iowa. 

SEPT. 28—Charles H. Appel, C. H. Appel 
Commission Co., St. Louis, Mo.; John 
W. Griffith, General Mills, Inc., Minnea- 
polis, Minn.; Mrs. F. B. Nelson, Nutrena 
Mills, Inc., Kansas City, Mo.; J. W. Sie- 
verling, J. W. Sieverling, Irving, Tex. 

SEPT. 29 — J. F. Schroeder, North East 
Feed Mill Co., Minneapolis, Minn.; M. 
W. Thatcher, jr., Bunge Elevator Corp., 
Minneapolis, Minn. 

SEPT. 30—Paul X. Smith, R. J. Roesling 
€& Co., San Francisco, Calif. 


Name Winners in FIDY 
Hay Guessing Contest 


Winners in the FIDY vitamin D hay 
guessing contest which was featured at the 
National Feed Industry show, June 6-8, at 
the Milwaukee auditorium have been an- 
nounced by Standard Brands, Inc., New 
York City, manufacturers of Fleischmann’s 
irradiated dry yeast. Nearly 500 persons 
entered the contest, either at the feed show 
or by mail ballot. 

First prize of a Kodak tourist camera 
with field case and flash holder went to 
Jemes Zehr, Wauseon, Ohio. Mrs. Howard 
Barnes, Berlin, Wis., won the second prize 
ccnsisting of an Emerson portable radio, 
and C. H. Coone, Milwaukee, Wis. was 
awarded a pen and pencil set as third place 
winner. 

The subjects of the guessing were four 
hay samples, sun-cured which had been 
grown in different areas of the United 
States. Contestants were asked to guess the 
number of vitamin D units per pound in 
each sample. Contest judges commented 
that very few of the contestants guessed 
even close to the right potencies of the 
samples. 

@ O. W. MINNIS, 69, Morning Sun, Iowa, 
owner of the Morning Sun Grain Co., died 
recently. 


@ JOHN SCHNATH, Britt, Iowa, has 
been appointed manager of the Farmers’ 
Co-op Co.'s elevator. 


NEW DINGS PRODUCT 

A new type of non-electric magnetic 
separator, the Perma-Drum, has been an- 
nounced by the Dings Magnetic Separator 
Co., Milwaukee, Wis. The heart of the new 
device for tramp iron elimination is an al- 
nico magnet. With the new separator, the 
company says, there is no drum shell wear 
from adhering tramp iron and no discharge 
aids are necessary. Copies of bulletin No. 
C1100-A describing the new device can be 
obtained by writing to the Dings Magnetic 
Separator Co., 4740 W. Electric ave., Mii- 
waukee, Wis. 
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More New Business 


Proved by feeders since 1885 . . . backed by 
national advertising . . . produced by calf 


food specialists. 


More Repeat Business 


Our dealers’ records show that once they’ve 
tried it, National No-Milk customers keep 


feeding our calf food year after year. 


More Money for You 


National No-Milk Calf Food is easier to sell 
at first ... and it sells itself from then on. 


It makes steady, profitable volume. 


Write for details on how you can profit 
by selling National No-Milk Calf Food. 


NATIONAL FOOD COMPANY 


FOND DU LAC, WISCONSIN 
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— Successful 
(Continued from page 32) 


sified advertising. We put striking ads 
in local papers and back up that news pub- 
licity with radio ads. We further bolster 
external advertising through use of a mail- 
ing list which helps us to get directly to 
our customers with news of new products 
and sales.” 

Mr. Livers’ emphasis on newspaper adver- 
tising is backed up by several maxims de- 
veloped by Evansville merchants. 

“A store which stages a sales meeting 
must remember the audience that never 
gets there,” is one of them. Another is: 


Clerks are well-informed in feed specialties 
and always courteous. 


With such a display of confidence-win- 
ning factors, the visitor's first impression is 
bound to be good and in most cases exceeds 
the expectations he built up from his read- 
ing. Evansville people consider, as a matter 
of course, that the Farmers’ Hatchery is one 
of Evansville’s best feed establishments. 

“The third and last step,” concludes Mr. 
Livers, “is to follow up previous advertis- 
ing through organized club channels. These 
are dog, rabbit, pigeon and other fanciers. 
If there is a lack of these organizations in 
the community, it is good policy for the 
store to encourage formation of them.” 


Finally the Evansville dealer has a defi- 


H.1. Rode Opens Brokerage 


Business in Milwaukee 


H. I. (Dusty) Rode has announced the 
opening of the Rode Feed Service with 
offices at 2705 W. Lisbon ave., Milwaukee. 
Mr. Rode, who is a veteran of 25 years in 
the feed business, will operate an exclusive 
feed brokerage service. 

He left Franke Grain Co., Milwaukee, to 
start his new venture. Mr. Rode launched 
his feed career as a salesman for the Ralston- 
Purina Co. in 1925. Later he worked 10 
years in the by-products department of the 
Chas. A.-Krause Milling Co., leaving there 
te join the Milwaukee Feed & Grain Co. At 


“Have friends everywhere—especially in nite opinion to offer in the matter of good the time he left Krause Mr. Rode was in 


the newspaper editorial room.” Mr. Livers 
doesn’t ignore these business tips from col- 
leagues. 

“The next step in progress is to make the 
visit impression much better than the read- 


sales principles. Mr. Livers is a firm be- 
liever in cash dealing. He sticks to this 
principle despite the fact that reduced in- 
come problems have appeared in Evans- 
ville as they have recently everywhere else. 


charge of hominy and table corn grit sales. 

Operating as the only exclusive feed 
broker in Milwaukee, Mr. Rode has indi- 
cated that he will concentrate on all types 
of feed ingredients offering fast service to 


ing impression,” the dealer continues. “To He believes that there are a lot less head- both buyers and sellers. 


cite a possible instance; a rabbit fancier 
reads ads and a news story or two about a 
particular feed store. The reading impres- 
sion he receives is a good one. He makes 
a visit to the store. Now what kind of an 
actual impression does he get?” 


The answer in Mr. Livers’ case explains 
the high rating of his store among Evans- 
ville’s business firms. The building is mod- 
ern and well-lighted. Display is used lavishly 
in the large clear windows. Inside, the store 
is gleamingly furnished and spotlessly clean. 
Stock is piled neatly in labelled sections. 


aches involved and a smaller possibility of 
lcsing friends and money if the cash sales 
principle is adhered to. 

“Of course we have a few older and 
steadier customers who can pay on receipt 
of invoice,” the dealer points out. “How- 
ever, we try to run a cash business and are 
wary and cautious in extending credit on 
feed or other merchandise. Cash trade is 
aiways the best trade.” 

Who says you can’t do feed business in 
the middle of a large city? 


SERVICE 
May we continue to merit your Confidence 


IF YOU MIX YOUR OWN FEEDS... we feature Nationally Known 
and Universally Accepted ingredients of types suited to Your Particular 
Requirements. 


HILBY JOINS LACO 

Martin Hilby, St. Louis, Mo., has joined 
Longstreet, Abbott & Co. St. Louis as a 
partner. Formerly associated with the Ral- 
ston-Purina Co. and Armour & Co., he will 
be in charge of issuing market guides for 
clients of the marketing-counselling firm, 
widely known as LACO. He is well-known 
to the food and feed industry for his work 
during the war when he was executive offi- 
cer in the naval section of the army-navy 
perishable food procurement program. 


IF YOU SELL MIXED FEEDS .. . we offer an Outstanding Line of 


mash feeds, concentrates, mineral for poultry . . . hogs and cattle. 


ATERLOO MILLS Co 
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M. B. GARDNER 


Maurice B. Gardner has been appointed 
to the staff of Whitmoyer Laboratories’ nu- 
tritional department, Myerstown, Pa., ac- 
cording to a company announcement. In 
this capacity, he will work with Whitmoyer 
dealers on nutrition problems and _ assist 
them in making up formula feeds. Mr. Gard- 
ner is a graduate of Cornell university where 
he specialized in animal and poultry nutri- 
tion. Since that time he has been active in 
the feed and vitamin by-product industries 
as a salesman and feed formula specialist. 


Discover Insect-Repellent 
Treatment for Cotton Bags 


A chemical treatment for cotton bags 
which successfully prevents insects from 
penetrating that type of container has been 
announced by Dr. P. V. Cardon of the 
United States department of agriculture. The 
repellent, containing pyrethins or a mixture 
of pyrethins and piperonyl butoxide, pro- 
tected a cotton bag of flour from insect in- 
vasion for seven months during one 
experiment. 

Dr. Richard T. Cotton, Manhattan, Kan., 
and Winston B. Strickland, Southern Re- 
gional Research laboratory, New Orleans, 
La. developed the treatment. The experi- 
ments were financed in part by funds from 
the research and marketing act of 1946, Dr. 
Cardon said. The Textile Bag Manufac- 
turers’ association and several large bag 
manufacturers are said to be interested in 
commercial use of the treatment. 


@ GEORGE WALBERG, Lee’s Summit, 
Mo., has purchased the Summit Seed store 
from Mr. and Mrs. O. L. Muckley and will 
operate it as a division of his feed activities. 

@ JIM BIRD, Fort Worth, Tex., was re- 
cently made assistant sales manager in the 
feed division of Universal Mills. 
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and Fur Bearing. 


MIX 


NADRISOL 


DRIED CORN DISTILLERS SOLUBLES 


You Won’t Duplicate Grain Values 


.« » You Will Add to Them 


Nadrisol in poultry and livestock rations 
supplies nutrients in which the corn 
grain is either deficient or totally lacking. 
It contributes not only valuable protein 
but also an important potency of the 
Vitamin B-G complex. Nadrisol’s low 
starch content helps to balance the ex- 
cessive starch in corn grain, thus secur- 
ing the proper protein ratio. Greater 
utilization of the grain is thus achieved 
and maximum growth and production 
are actively encouraged. It will pay you 
to mix Nadrisol, because your customers 


will find it pays to use your mashes! 


Nadrisol and Produlac Dried are 
Products of 


NATIONAL DISTILLERS 
PRODUCTS CORPORATION 


GRAIN PRODUCTS DIVISION 
120 Broadway, New York 5, N.Y. 
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thriving village of Wilton with its popula- 
tion of 600. Many who live there would 
be forced to look elsewhere for work if 
anything happened to the Tillman Pro- 
cuce Co. 

Though his business activities claim the 
major part of his time, Bidwell Tillman de- 
votes a lot of attention to community af- 
fairs. He is president of the local Commer- 
cial club and has fostered many projects in 
the community. 

As a member of the board of education, 
he has taken an active part in the planning 
and building of a large modern high school 
which is now under construction. 


The care of his own large family, four 
daughters (one set of twins) and two boys 
round out his activities. 

Looking back on his business activities, 
he can trace an unbroken chain of success 
from his first slim business project. 

“When my friend, Ray Reinhardt and I 
pooled our capital to make a $5 down-pay- 
ment on that old truck,” he says, “I had 
little idea that this would be the result.” 

@ JOHN J. VANIER, Salina, Kan., has 
leased the Dale Rawlings feed and seed 
store at Tonganoxie. 

@ JIM ELLIOTT, Mount Sterling, Ohio, 
is the new manager of the Grove City 
Farmers’ Exchange grain elevator and 
feed store. 


*West Coast 
CONDENSED FISH SOLUBLES 


—a rich natural source 
of Vitamin Bi2 
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Mullin & Dillon Announce 


Three New Appointments 


A father and son team, F. M. and Ralph 
Davies have joined the Mullin & Dillon 
Co., Minneapolis, Minn., and with John 
H. Schaefer, also recently associated with 


Ralph Davies 


_ John Schaefer 


the firm, will manage the company’s grain 
commission department, according to an an- 
nouncement by W. E. Mullin, president of 
the company. 

F. M. Davies has one of the longest grain 
business records in the North West. He has 
been in the grain business in the area since 
1883. In 1904, he formed the F. M. Davies 
Co. which became a large and successful 
grain commission business. He has been 
with Hallet & Carey Co. since 1931 when 
that firm was merged with his own. 

Ralph Davies has been associated with 
his father in all his business enterprises since 
1915. Both father and son have a wide 
acquaintance among North West grain 
shippers. 

Mr. Schaefer started in the grain busi- 
ness in 1916 with the McCaull-Dinsmore 
Co. Later he joined the E. S. Woodworth 
Co. and since 1932, he has been associated 
with the Hallett & Carey Co. He has spe- 


cialized in barley sales for a number of years. 


Distillers Feed Conference 
Scheduled for Jan. 24 


The fifth conference on feeds of the grain 
distilleries, sponsored by the Distillers Feed 
Research Council, Inc., will be held at the 
Hotel Sinton, Cincinnati, Jan. 24, 1950, 
according to an announcement made by 
Philip J. Schaible, director of research for 
the council. Information on the projected 
conference can be obtained by writing to 
Dr. Schaible at 1232 Enquirer bldg., Cin- 


cinnati, Ohio. 


@ J. K. SMITH, Anthony, Kan., has been 
appointed manager of the county elevators 
operated by the Wallingford Grain Corp., 
Anthony and Hawk, Kan. 
W. J. BREWER RETIRES 

William J. Brewer, Topeka, Kan., assis 
tant general manager of Forbes Bros.— 
Central Mills Corp., retired from the feed 
business on July 15 and moved to Colorado 
Springs, Colo. where he will enter the hotel 
business. Mr. Brewer had been in the flour 
milling and feed manufacturing business for 
53 years. 
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Earl Hanson, Alfred Witz 
Join ADM Nutrition Staff 


Two new appointments to its nutritional 
research department staff have been an- 
nounced by the Archer-Daniels-Midland Co., 
Minneapolis, Minn. Earl H. Hanson, St. 
Louis, Mo., has joined the staff as assistant 
to Dr. J. W. Hayward, director, and Wil- 
fred M. Witz, Lafayette, Ind., has accepted 
a position as nutritionist. 

Mr. Hanson, is a graduate of the Uni- 
versity of Wisconsin where he received his 
B. S. degree in 1935 and his master’s de- 
gree in animal nutrition and dairy hus- 
bandry in 1939. He has been an agricul- 
ture teacher in Wisconsin and Minnesota, a 
dairy and horse husbandry specialist for 
Cornell university extension division and 
secretary of the New York Holstein-Frisian 
association. 

For the past seven years, he has been 
affiliated with the product control depart- 
ment of the Ralston-Purina Co., St. Louis, 
Mo. Besides serving as director’s assistant 
in his new post, he will specialize in for- 
mulas and render technical service in the 
production and sales of A-D-M mixed feeds. 

Mr. Witz was born and raised on an Indi- 
ana farm. He received his B. S. degree in 
agriculture at Purdue university in 1940 
and recently received an M. S. degree in 
animal nutrition from the same institution. 
During World War II, he served 31 months 
in the army air forces as bombardier- 
navigator. 


Soybean Group to Convene 
In Minneapolis, Sept. 6 


“Soybeans are worth more money” will 
be the rallying slogan of soybean industry 
men from all over the country when they 
meet at the Hotel Nicollet, Minneapolis, 
Minn., Sept. 6-8, for the 29th annual con- 
vention of the American Soybean associa- 
tion. 

Preconvention activities on Sept. 5 will 
include a board of directors meeting and 
committee meetings in the afternoon, fol- 
lowed by advance registration and an in- 
formal smoker in the evening. Full-scale 
registration will start at 8 a. m. on Sept. 6. 

Business sessions and exhibits will occupy 
the attention of visitors on Sept. 6-7. Exhi- 
bit booths will be open for inspection at 
9 a. m. and sessions will start at 9:30 a. m. 
on both days. Sept. 8 will be devoted to a 
feld trip to the University of Minnesota 
farm, St. Paul, and a visit to the Archer- 
Daniels-Midland research laboratory. 

Speakers who will be heard during the 
first two days will include: E. J. Grimes, 
president of the Minneapolis chamber of 
commerce; William §. Moscrip, St. Paul 
Chamber of Commerce; Arthur Hartwell, 
president of the Minneapolis Grain Ex- 
change; Paul C. Hughes, field director of 
the ASA; H. P. English, grain branch of 
production & marketing administration; 
George L. Pritchard, fats and oils branch 
of PMA; R. G. Brierly, Archer-Daniels- 
Midland Co., St. Paul; and M. F. Kernkamp, 
University of Minnesota. 

The annual business meeting of the asso- 
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ciation will be held during the morning 
session on Sept. 7. A banquet, presentation 
of awards, and general entertainment will be 
featured that evening. 

@ JAMES KLOSTERMAN, Wyndmere, 
N. D., is the new manager of the Farmers’ 
Grain & Feed mill. 

DR. DUFFEY PROMOTED 
Dr. Homer R. Duffey has beén appointed 

general manager of the chemical department 
of the Quaker Oats Co., Minneapolis, Minn. 
He succeeds Lauren B. Hitchcock who has 
resigned. Dr. Duffey will be in charge of 
chemicals manufactured by the company at 
its plant in Memphis, Tenn., and Cedar 
Rapids, Iowa. 
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Walton Named Director of 
Chicago Board of Trade 


William J. Walton of General Mills, Inc., 
has been elected a member of the board of 
directors of the Chicago Board of Trade to 
fill the unexpired term of James E. Skid- 
more, vice president of General Mills, Inc., 
who recently resigned as a director because 
of his having been transferred to the head- 
quarters office of General Mills, Inc., in 
Minneapolis. Mr. Walton has been a mem- 
ber of the board of trade since 1937. 

@ MAYNARD NELSON, Houston, Minn., 
has become a partner in the Houston Feed 
& Produce Co. with Martin T. Brevig. 
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Fowl Fashion Exhibition 
Latest PENB Promotion 


A “Fowl Fashion Show” in which mem- 
bers of the poultry family will strut their 
stuff in costumes designed from poultry 
feed bag material is the latest brainchild of 
the Poultry & Egg National board, Chi- 
cago, Ill. The contest will be national in 
scope and will proceed from state and re- 
gional competition to a national contest. 

The contest is open to the general public 
and will start this month. Costumes will be 
judged on originality of design, fit and work- 
manship. The finals will be held at the fact- 
finding conference of the Institute of Amer- 
ican Poultry Industries at Kansas City, Mo., 
in February. Grand prize in the contest is a 
Kaiser “Traveler” automobile. 

Plans call for two winners from each of 
the five areas created by the board: north- 
eastern, southeastern, north central, south 
central, and western. The 10 “best-dressed 
fowl in the nation” which can be chickens, 
ducks, or turkeys will compete for the title, 
“best-dressed fowl of 1950.” 

National co-chairman of the committee 
planning the contest are Homer Huntington, 
president of PENB, and Walter C. Berger, 
president of the American Feed Manufac- 
turers’ association. Other committee mem- 
bers are Dr. Cliff Carpenter, president of 
American Poultry Industries; Don Turn- 


bull, executive secretary of the International 
Baby Chick association; and Ray Bowden, 
executive vice president of the Grain & 
Feed Dealers’ National association. 

Five and six man committees have been 
appointed in each state to handle initial 
contests. Promotion tie-in plans and sug- 
gestions have been released to all members 
of the feed manufacturers’ and dealers’ asso- 
ciations, IBCA, the institute, other organi- 
zation members of PENB, and 4,600 Kaiser- 
Frazer dealer agencies. 

@ KENNETH CARTER, Adrian, N. D., 
has obtained a partnership in the Equity 
elevator. 

@ RONALD JOHNSON, Berthold, N. D., 
is the new manager of the Farmers’ Eleva- 
tor Co. 

PALLETIZED BAG SHIPMENTS 

Palletized loads of multiwall paper bags 
are now being offered by the International 
Paper Co., New York City. The pallets, 
constructed of corrugated Kraft board, have 
the combined advantage of lightness and 
strength and are rated to stand 12,000 
pounds weight. Bags are securely strapped 
on pallets and covered in some cases with 
protective Kraft paper to prevent soiling. 
The company claims that this method of 
carloading speeds up the unloading and 
storage operation with a consequent reduc- 
tion in handling costs. 


Wisconsin Feed Sales Down 


Half of Feed Used Manufactured in State 


Retail sales of commercial feed in Wis- 
consin last year showed a slight decline 
from the 1947 totals, according to W. B. 
Griem, in charge of the department of agri- 
culture feed laboratory. 

Sales in 1948 totaled 867,620 tons, a de- 
crease of about 414 per cent from the 1947 
total of 907,229 tons. Nearly two-thirds of 
all commercial feed bought by Wisconsin 
farmers last year was in the form of ready- 
mixed feeds of which 50 per cent was manu- 
factured within the state. 

Mixed feeds show the largest drop, Mr. 
Griem reported. Sales fell from 583,415 
tons in 1947 to 552,028 tons last year, a 
decrease of about 31,000 tons. In this 
group, sales of poultry feeds show a total 
of 215,956 tons, a drop of about 35,000 
tons. Dairy, feed sales totaled 158,093 tons, 
a drop of 22,000 tons. There was a marked 
increase in high protein mixed supplements, 


while pig and hog feeds and miscellaneous — 


mixed feeds show a slight increase. Calf 
feeds, however, decreased. 

Mr. Griem’s report shows an increase of 
about 10,000 tons in protein feeds. Sales 
climbed from 161,153 tons in 1947 to 171, 
175 tons last year. Sales of linseed meal in- 
creased 33,000 tons and malt sprouts and 
brewers’ grains about 1,000 tons. This gain 
was partly offset by a drop of 13,000 tons 
in corn gluten feed and meal and soybean 
meal. Meat scraps also show a drop of 
about 12,000 tons. 

There was also a decrease of about 19,000 
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tons in low protein feed sales, the total 
dropping from 154,529 tons in 1947 to 
135,386 tons last year. 

Wholesale commercial feeds used by 
Wisconsin manufacturers in mixing feed 
also show a drop of about 3,500 tons. The 
total reported for the year was 242,322 tons. 

Last year was the first time that the de- 
partment gathered data on the origin of 
mixed feeds retailed within the state, there- 
fore there is no basis for comparison with 
other years. 

These figures show that 60 per cent of 
the poultry feed and 54 per cent of the 
dairy feeds used in the state were manufac- 
tured by Wisconsin feed plants. Nearly 99 
per cent of the grain mixtures used were 
of local origin and pig and hog feeds made 
in the state totaled 49.6 per cent. 
ORIGIN OF MIXED FEED RETAILED 

IN WISCONSIN — 1948 
Used in Madein Madein 


MIXED FEEDS State State State 

(Tons) (Tons) (%) 
Poultry 215,956 129,735 60.1 
Dairy 158,093 86,584 54.8 
Mixed Supplements 76,258 14,980 19.6 
Pig & Hog 35,240 17,482 49.6 
Calf Feeds 15,788 4,026 25.5 
Mineral Feeds 13,998 3,205 22.9 
Grain Mixtures 13,425 13,241 98.6 
Horse Feeds 1,057 666 63.0 
Others 22,213 5,913 26.6 
TOTAL 552,028 275,832 50.0 


Dr. James McGinnis Wins 
AFMA Poultry Award 


Dr. James McGinnis, professor of poultry 
husbandry at Washington State college, has 
been named by the Poultry Science associa- 
tion as winner of the 1949 American Feed 
Manufacturers association $1,000 award for 
the most outstanding contribution to poul- 
try nutrition research. 

Presentation of the $1,000 award was 
made by Dr. P. R. Record, Knoxville, Tenn., 
chairman of the nutrition council of the 
American Feed Manufacturers association 
during the annual meeting of the Poultry 
Science association held at the Ontario agri- 
cultural college, Guelph, Canada. 

Dr. McGinnis is the second American 
poultry scientist to receive the AFMA award. 
The 1948 winner was Dr. H. R. Bird, 
United States department of agriculture, 
Beltsville, Md. 

Dr. McGinnis is a native of Cliffside, 
N. C. He received his B.S. degree from 
North Carolina State college in 1940 and 
his doctorate from Cornell university in 
1943. After working as research associate 
in the Cornell poultry department for one 
year, he accepted his present position at 
Washington State college. 


Chas. Pfizer Co. Announces 
New APF Concentrate 


An animal protein factor concentrate is 
now being produced commercially by Chas. 
Pfizer & Co., Inc., Brooklyn, N. Y., and is 
being made available to the feed industry in 
general, according to an announcement by 
John E. McKeen, executive vice president. 

The Pfizer product, a specially formu 
lated biological concentrate, will be known 
as Bi-Con APF-6. Each pound of the con- 
centrate will contain the equivalent of 6.0 
milligrams of vitamin B-12 activity as deter- 
mined by microbiological assay, according 
to Mr. McKeen. 

“The marketing of APF as a commercial 
product is a significant development since it 
will permit the feed manufacturer to use 
less expensive and more readily available 
vegetable proteins for feed,” declared Mr. 
McKeen. “Experimental evidence now be- 
ing accumulated indicates that Bi-Con APF- 
6, when added to feeds in the ratio of 2 lbs. 
per ton, produces responses in animals com- 
parable to the usual animal protein dicts.” 

The Pfizer Co. also announced that it is 
continuing its work on the isolation of a 
purified vitamin B-12 from APF concen: 
trate and will shortly offer a highly purified 


vitamin for pharmaceutical use. 


@ GENE CONNOR, San Baba, Tex., has 
purchased a third interest in the Cash Feed, 
Produce & Pecan Co. from Laurence Ham: 
rick. 
RUSSELL-MILLER DIVIDEND 
A dividend of 30 cents per share on com: 
mon capital stock was declared by the board 
of directors of the Russell-Miller Milling 
Co., Minneapolis, Minn., at a meeting on 
July 22. The dividend is payable August | 
to stockholders of record July 22. 
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AJSTIN W. CARPENTER 


Just a short post-mortem on the annual 
convention of our Eastern Federation which 
was run off in New York City in mid-June. 
I've tried to appraise this year’s convention 
in comparison with those of former years. 
Doing this, I come up with a very satis- 
factory picture. 

It isn’t the increased attendance or the 
high quality program that pleases me. 
Rather, it’s the serious‘mindedness of our 
feed tradespeople that was in evidence be- 
tween the sounding of the opening and 
closing gavels. 

At former conventions, the big peak at- 
tendance came at a single program session 
and in some instances, for a single program 


Austin W. Carpenter is executive di- 
rector of the Eastern Federation of Feed 
Merchants, Inc., and secretary of the 
New York Associated Businessmen, Inc. 
His opinions as expressed in this column 
are his own and not necessarily shared 
by the publishers of The Feed Bag. 


number. Some years it was the nutrition 
discussion that filled the convention chairs. 
In other years, particularly during the war 
period, it was the program picture given 
the delegates on the balance of grain and 
feed supply and demand. Discussions by 
men of authority on the economic outlook 
at some conventions proved the big at- 
tendance magnet. 


At this year’s convention, however, the 
convention seats were filled for every pro- 
gram discussion. Feed men in attendance 
wanted to drink in all the information they 
could get on the economic outlook, tax 
problems, nutrition, public relations, live- 
stock disease prevention and control, gov- 
ernment international relationships, mer- 
chandising, advertising, distribution costs, 
and federal and state legislation. They ap- 
parently wanted an overall feed industry 
problem and answer picture. 

To every program session they came in 
large numbers and stayed all the way 
through. The peppery question and answer 
periods indicated their close following of 
every presentation. 

To me, all this adds up to the fact that 
the feed industry has grown up. It indicates 
4 consciousness on the magnitude and the 
importance of our industry in our overall 
economy and in the economic life of indi- 
vidual communities. 

Think back with me if you will ten years 
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—-yes, even five. How many feed merchants 
then were reaching out to gather in con- 
vention ideas on public and employe rela- 
tions; on systematic safety contest programs 
te prevent employe accidents and lost time; 
on nutritional advertising; on employe 
pride of accomplishment in accurate com- 
pounding and mixing of formula feeds and 
highly acceptable service; on doing well all 
of the factors that build into the thinking 
of farm people the recognition that the 
feed mill and store makes an outstanding 
contribution to a community. 


Such mental review will bring you in 
accord, I’m sure, with the accuracy of my 
conviction that in relation to the entire 
number of feed merchants, the percentage 
of feed men following such a practice was 


significantly small. The recent convention 
shows this has changed. 

Yes, the most gratifying experience of 
our recent convention was the exemplifica- 
tion by our delegates that the livestock feed 
business has grown up. That it is throwing 
off its inferiority complex; that there is real 
pride in its bigness and importance; that it 
recognizes its community responsibility is 
large and can only be met by a well-in- 
formed operating personnel thoroughly sold 
on doing a good job in all of its community 
public relationships. 


@ PAUL SHELLENBARGER, Rileysburg, 
Ind., is the new grain buyer for the Rump- 
ler, Ill., elevator of J. C. Fielding, Cham- 
paign, 
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back into the office to see if there are any 
others waiting. 

The elevator is equipped with a modern 
feed plant for doing custom grinding and 
mixing of feeds. If a customer has an idea 
that a certain formula will produce more 
milk from his cows, the Webers are only 
too pleased to grind it according to his 
specifications. However, the bulk of the 
farm trade is willing to abide by the Webers’ 
suggestions. The elevator handles the Nu- 
trena line of feeds and also manufactures a 
variety of chick, growing and laying mash 
for poultry, hog feeds, and cattle formula. 
This is marketed under the brand name of 
“Lakeville Leader.” 

The Webers appreciate the fact that the 
Nutrena manufacturers cooperate by doing 
a great deal of radio, newspaper and maga- 


19 sacks of f 
Kasco E99 


zine advertising. This helps to identify the 
Webers in the minds of farmers as carrying 
a good and reliable brand of feeds. To sup- 
plement this type of publicity, the Webers 
frequently insert advertisements in the Da- 
kota Country Tribune, a weekly newspaper 
published in the nearby town of Farmington. 

“It would be nice to have the only retail 
feed store in the district,” smiles Francis 
Weber, “but the relative smallness of our 
territory can be offset by cultivating it more 
diligently. I guess we're in the position of 
the ‘old country’ farmers who had to culti- 
vate every arable inch of land in order to 
make a success of their farming operations. 
We're not in quite the same position but 
we are compelled to go out and really 
scratch for business. But I guess that’s 
good for us.” 

Scratching for business 


has brought 


plenty of it to the Webers. They hope to 
keep on scratching and digging and get- 
ting it. 


The improved 


KASCO formula 
spells 


\ 


ed 
formula will 


eggs 


fe) 
as 20 of 
old formula. 


That’s a feed saving that will mean something to 
your customers. That’s the story they are being 
told through farm magazines, newspapers and 
over radio stations in Kasco’s big new sales-build- 
ing program for Kasco Egg Producer. 


Let us tell you all about this and the other out- 


standing Kasco feeds... how you can profit from 
them as a Kasco dealer. If you live east of the 
Ohio-Indiana line, write for the full story, Dept. FB-8. 


KASCO MILLS, INC. 


Toledo 4, Ohio *© Waverly, New York 


—Cash Basis 
(Continued from page 31) 


huge block of unpaid customer accounts or 
on an over-elaborate building which they 
have steadfastly refused to undertake. The 
customer is the fellow who pays for it ulti- 
mately, so a cash policy is best. 

“We advertise in the local papers, and 
have the usual give-away devices printed 
with our name,” the manager said. “It’s 
much easier to hold your trade with a con- 
sistent advertising and promotional program, 
Selling is a constant job. 

“We are considering feed contests for the 
near future,” Mr. Murphy went on, “and 
we are also putting on an outside salesman 
tc call on farmers. 

“This man will be carefully chosen for 
his qualities of good salesmanship, and 
feeding know-how. He will be trained in 
the proper use of sanitary supplies, and to 
lcok for gaps in customer equipment which 
the firm can fill at a profit. The barn may 
need a new roof, or the house a coat of 
paint. The farmer knows this but puts it off. 
Called to his attention by the firm’s sales 
man, and the cost pointed out, he will prob- 
ably take action. The natural thing for a 
person to think is that the cost is away 
above what it really is. One call from a sym- 
pathetic member of the firm is worth a 
hundred circulars.” 

It’s a buyer's market now, Mr. Murphy 
believes. By sticking to its credo of pay-as- 
you-go, this progressive firm is able to offer 
lower prices and meet the stiffening compe- 
tition of these times. 


Southern Mixed Feed Men 
Plan Meeting Oct. 24-25 


The Southern Mixed Feed association will 
hold its annual nutritional conference meet- 
ing in conjunction with the North Carolina 
State College of Agriculture & Engineering 
on the university campus, Raleigh, N. C., 
October 24-25 according to an announce: 
ment by A. T. Pennington, president of 
the association. 


@ R. E. JOHNSON, Bunker Hill, Ind. 
has taken over the Brown Grain Co. and is 
operating it under the name of Johnson 
Grain Co. 


@ SOL TICK, Decatur, Ill., has remodeled 
the former Shellabarger mill warehouse and 
grain storage tank and will engage in the 
grain business. 


@ JOHN C. ECKERT, Omaha, Neb., has 
purchased the Amerco Feed & Milling 
Co., Council Bluffs, Iowa. 


HOOK RARE SHARK 

A 600-pound great-eyed thresher shark, 
of which only three have been captured in 
the past 100 years, was caught by fisher 
men of the Borden Co.’s Shark Indus‘ries 
division off the Florida coast recently. The 
company plans to donate the specimen to 
a museum of natural history, minus the 
large liver which will be processed to obtain 
quantities of vitamins A and D, used in 
fortifying Borden's dairy and poultry feed 
supplements. 
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Two New Members Join. 
Northrup, King Staff 


Northrup, King € Co., Minneapolis, 
Minn., has announced the appointment of 
two new members to its feed department 


sales staff. They are LeRoy A. Hellikson, 


L. A. Hellikson 


David Morse 


39, Mabel, Minn., and David C. Morse, 30, 
New Hampton, Iowa. 

Mr. Hellikson is a former turkey raiser. 
He owned and operated his own turkey 
farm for 15 years. Mr. Morse has had seven 
years experience in hardware, milling, and 
feed saleswork. 


Spear Mills, Inc., Names 
Burns as Technical Head 


Loren V. Burns has been named vice 
president and technical director of Spear 
Mills, Inc., Kansas City, Mo., it has been 
announced by Loyd O. Selders, general 
manager of the company. Mr. Burns, who 
took over his new duties on July 16, will 
supervise technical activities connected with 
the manufacture of the firm’s formula feeds. 

A graduate of Washburn college, Topeka, 
Kan., he did post-graduate science work at 
Kansas university. From 1929 to 1938, he 
was a cereal chemist with the Willis Norton 
Co., Topeka Flour Mills Co., and Western 
Star Mill Co. Except for six years with the 
navy, he has been with the M. F. A. Mill- 
ing Co., Springfield, Mo., as technical di- 
rector since that time. 


Washington Group Plans 
Eight District Meetings 


A series of eight district meetings, featur- 
ing talks by well-known feed authorities, 
was scheduled to begin in early August 
under the sponsorship of the Washington 
State Feed association, Seattle, Wash. 

Meetings set for the first part of the 
month were: Marcus Whitman hotel, Walla 
Walla, Aug. 1; Spokane hotel, Spokane, 
Aug. 2; Little Chateau, Yakima, Aug. 3: 
Stage Coach Inn, Vancouver, Aug. 9; St. 
Helen’s hotel, Chehalis, Aug. 10; Towers 
Cafe, Tacoma, Aug. 16. 

The remaining meetings will be held at 
the Bellingham hotel, Bellingham, Aug. 18, 
and the Crab Apple Cafe, Bellevue, Sept. 
22. All meetings will start at 6:45 p.m. with 
a dinner. 

Speakers will include John G. Wilson, 
association manager, who will discuss a pub- 
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lic relations program for the feed industry; 
Charles Broaded, Fisher Flouring Mills Co., 
W. W. Williver and Robert McClelland, 
both of the Washington State mediation 
service, speaking on “Labor Management 
Problems;” Bill Moshier, farm radio editor 
of radio station KJR discussing conditions 
“around the farm;” and Dr. James McGin- 
nis, department of poultry husbandry, State 
College of Washington, who will talk on 
“Current Changes in Poultry Nutrition.” 

@ FLOYD VERNON, Colby, Kan., has 
purchased the feed business of the Derby 
Grain Co. 

@ GORDON SIBLEY, Feterita, Kan., has 
been appointed manager of the Stevens 
County Co-op Equity Exchange's local 
elevator. 


CANE BLACKSTRAP 


MOLASSES 


Processed and Dried 


Midwest Milk to Rebuild 
Plant Destroyed by Fire 


In spite of a fire which totally destroyed 
its warehouse at Pittsfield, Ill., July 9, the 
Midwest Dried Milk Co. is delivering its 
products to customers on schedule, accord- 
ing to William F. Oatman, general manager 
of the firm. Use of spare stocks in the com- 
pany’s warehouse at Bolivar, Mo., and ar- 
rangements to continue processing opera- 
tions at the firm of M. D. King Milling Co., 
Pittsfield, have enabled the company to con- 
tinue supply operations while a new ware- 
house and processing plant are under con- 
struction. 


@ SLOAN & MAUCK, Winfield, Kan., 
have purchased the Moore Seed Co. 


Farmers know the value of molasses for preserving ensilage 
. . . but they don’t like to mess with sticky liquid molasses. 


That’s why Omalass is so popular for putting up silage. It is 
easy to handle; can be sprinkled or blown into the silo. 
Omalass not only helps prevent spoilage but makes silage more 


nutritious and more palatable. 


Cash in on this big market. Order now—and sell Omalass 


for preserving silage. 


SPECIAL SILAGE LITERATURE IS AVAILABLE 
FOR YOUR USE 


INC. 


901 East Euclid Avenue 


Moines 13, lowa 
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BEAT'S ALL HOW JUST A LITTLE 
BLUE RIBBON CONDENSED 
BUTTERMILK FEED puts ON THE 
POUNDS ON POULTRY AND PIGS. 
| JUST SIT BACK HERE AND 
WATCH THEM FATTEN 
FOR MARKET. 


WRITE US FOR PRICES 


PLANTS THROUGHOUT THE CENTRAL 
CONDENSED WEST STATES 


BUTTERMILK 


536 Livingston St. Cincinnati 14, Ohie 


THEY'RE 

ALWAYS 
BEATING THE 
DRUM ABOUT 
BLUE RIBBON 


Kahlbaum Bros., Carleton, Mich. 


Combining 
Old with New 


That’s no headache for IBBERSON 


because we have 60 years’ experience to 
draw from. 


No matter what your problem, consult 
IBBERSON. No cost — no obligation for 


interview. Write for our FREE book. 


IBBERSON COMPANY 


1 Contractors Minneapolis, Minn 


DEHYDRATED 


ALFALFA MEAL 


ALSO DISTRIBUTORS OF 
STALEY’S 
NOPCO Product 
ARMOUR'S 
PACIFIC MOLASSES Co's. 


Cane Blackstrap Molasses 
in Tank Cars and Drums 


MANAMAR 
OMALASS 
PILOT BRAND 
SANI-FLOR 
STONEMO) cri 


Established 1884 


 MANEY BROTHERS 


MILL & ELEVATOR CO. 


MINNEAPOLIS, MINN. 
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this support because it competes with imported tung oil which 
comes into this country duty free. Thus, the American taxpayer 
shells out his good money to protect the American producer 
against the foreign producer. This is what the administration calls 
reciprocal trade. Obviously, all the reciprocity is on our side—as 
usual. The same situation prevails in other commodities and yet 
the free-traders howl because the Senate has refused to extend 
the trade agreement act after passage by the House. 


DANGEROUS ARMS RACE 


When the North Atlantic treaty nations signed the pact insur- 
ing mutual assistance in case of attack, it was a great psychological 
and moral victory. Stalin surely understands its full import. The 
experts say that Germany would not have gone to war in 1914 
if the Kaiser believed the United States would enter it against 
him. The same argument has been made about our entry in World 
War II. Now all potential aggressors are on notice that we will 
fight if any pact-country is attacked. This should give confidence 
to our allies but apparently they now insist that we also furnish 
them with military supplies and equipment. 

In the House we are considering a bill that will give such aid 
to the tune of about 1% billion dollars. It is kicking up a storm 
on both sides of the capitol. There is little doubt that the bill 
sets up a military alliance with the United States footing the 
expense for the whole program. 

Secretary Johnson testified that he was suspicious of all talk 
about disarmament. Said he, “I think there is peace for the world 
only in a strong, armed America.” We can hardly argue about that 
statement, but we can with its implication which is that we are 
about to engage in an arms race witl¥ Russia, which might well 
break our whole economy. 


HOW TO DEFEND EUROPE 


In considering the military aid program, it is not yet clear what 
the military men have in mind. Under section 9 of the pact a 
military council of nations is to work out the details. It seems 
that some kind of defense system is to be set up on the Rhine by 
the use of armies from the European countries and they are 
expected to hold until another American expeditionary force can 
be rushed over. If this is the plan it is estimated that it will require 
at least 60 American divisions at a cost of $400 million dollars per 
division or a total of $24 billion dollars, not including the cost 
of air support. 

Several military experts contend we should place full reliance 
on the atomic bomb and a huge air force. They say the day of 
land-mass armies is over and point to the fact that Stalin recently 
said Russia intends to build the greatest air fleet in the world. 
If this ever happens, we can expect a blitz attack that might 
prove another Pearl Harbor. It must not happen. Air supremacy 
by the United States is imperative for this country and Europe. 


FIVE-PERCENTER INVESTIGATION 


The Senate has started an investigation of so-called 5 per cent 
contracts. It comes as a result of an expose of alleged influence 
pressure in executive offices by a former army officer. Legally 
it constitutes no offense but it may serve to curb certain individuals 
who are in a position to exert influence for or against govern- 
ment contracts. Some businessmen are ready and willing to pay a 


reasonable commission on these contracts. There is nothing wrong 
about that. 


IN THE MILL 


Truman Appointments: Clark’s nomination to the Supreme 
court was not favorably received. His experience does not justify 
that honor. The McGrath appointment as attorney-general places 
him in the position of getting the next high court vacancy. 
Politics prevails in all judicial appointments under the present 
administration. 

The Brannan Plan: It is now before a Senate committee but 
the House has rejected the idea. The secretary hopes that it will 
be a campaign issue next year. 

China: The state department has written off this great country. 
An unfriendly attitude by certain left-wingers is responsible for 
this situation. There will be plenty of fire before the dust settles. 
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PRINT 
BAGS 


In a Wide Variety of 


Good Looking Patterns and 


Attractive Color Combinations 


ARE — WITHOUT A DOUBT 
A POSITIVE SALES BUILDER 


WHAT'S YOUR PREFERENCE? 
UNLABELED? 
SPOT LABELED? 
BAND LABELED? 


WE HAVE ‘EM... 


THE WAY YOU WANT ‘EMI! 
AND PRONTO, TOO!! 


WERTHCO PRINT FEED BAGS 


ANOTHER WERTHAN BETTER BUILT PRODUCT 
& & @ 


Wire ... Write or Phone 


WERTHAN BAG CORPORATION 
8th AVE. & HOWARD ST. 
NASHVILLE 1, TENN. 


MIDWEST SALES OFFICE 
141 W. JACKSON BLVD. 
PHONE HARRISON 4961 

CHICAGO 4, ILL. 
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Seedburo No. 14 Four-in-One, 
a small, complete office scale for 
weighing samples for moisture 
tests, determining test weights per 
bushel, dockages, and mailing 
$39.50 


matter. 


No. 103 Percentage Scale 
with cup. Ideal for rapid and easy 
determination of weight per bushel 
and dockage percentages. Includes 
Y, pint brass container. 


$23.65 


of every capactly 
for every purpose 


You can select scales with the capacity and 
sensitivity that best meet your requirements 
from Seedburo’s broad line. Types available 
range from precision-built balances to rug- 
ged, heavy-duty platform and truck scales, 
specially designed for elevator, seed house, 


mill or processing plant. 


Bring your weighing problems to us... ; 
we'll be glad to help you solve them. 


Seedburo Improved 
Weight per Bushel Tester. 
Built to withstand rough usage 
with constant accuracy. Easy 
to read. Half pint to 2-quart 
bucket capacities. $24.00 to 
$28.00 


751 Converse Bidg. 
Chicago 6, Illinois 


Seedburo No. 127 Seed Scale 
for weighing small quantities of 
seed. Thoroughly accurate— 
yet inexpensive. Capacity, 1 Ib. 
2 oz. Sensitivity Yoo decimal 
ounce. $32.50 


FREE CATALOG 
AVAILABLE 


catalog, 
send for your copy today. 


Laboratory Protection For 


YOUR FORMULA NEEDS 


Rigid laboratory control over all FRUEN 
grain products assures you of uniformity 
and consistently high quality in your for- 
mula feeds . . . feeds that look better 
and sell better. 


FRUEN offers all laboratory-controlled products in 
straight or mixed cars at straight car prices. Order 
NOW—from the “Millers to the Feed Trade”... 


FRUEN MILLING CO. 


MINNEAPOLIS 5, MINNESOTA 


Under one roof 


Every Feed Ingredient You Want 
Conveniently Located for Truck 
Pickup—We Protect Legitimate 

Feed Dealers 


GOOD STOCKS AT ALL TIMES 


CALF MANNA, LAB MIX, CONDENSED BUTTERMILK, 
CALCIUM CARBONATE, GRANITE GRIT, SANI-FLOR 
LITTER, DEHYDRATED PEAVINE AND SOYAVINE MEAL. 
DEHYDRATED ALFALFA MEAL, CODLIVER OIL CONCEN- 
TRATE, REGROUND OATFEED, DAIRY FEED, COLLOIDAL 
PHOSPHATE, FOX AND MINK FEEDS, DOG RATIONS. 
KILLER-DILLER RAT & MOUSE EXTERMINATOR, PEANU? 
MEAL, SOYBEAN MEAL, LINSEED MEAL, BREWERS 
GRAINS, MALT SPROUTS, DISTILLERS DRIED SOLUBLES, 
SKIMMILK, BUTTERMILK POWDER AND MILLFEED, BEE’ 
PULP, MOLASSES AND 77 OTHER COMMODITIES. 


FEED SUPPLIES, INC. 


3328 W. Cameron Ave. 
NORTH MILWAUKEE, WIS. 
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Wisconsin Seed Dealers Planning 
fall Meet at Madison, Sept. 29 


The annual fall meeting of the Wiscon- 
sin Seed Dealers’ association has been set 
for Sept. 29 at Madison, Wis., according to 
an announcement by H. H. Humphrey, 
Wausau, president. A later date had been 
announced earlier but was changed because 
of the advanced condition of the state's 
corn crop. 

The program and field demonstrations 
will deal with such subjects as: seed corn, 
soybeans, seed cleaning and treating. Fur- 
ther details will be announced later. 


Kentucky Bluegrass Seed Crop 
To be Larger Than Last Year 


A 1949 crop of Kentucky bluegrass seed 
which will exceed that of last year has been 
forecast by the United States department 
of agriculture. The estimated yield this year 
of 3,350,000 bushels of cured seed is 43 
per cent above the 2,337,000 bushels har- 
vested last year. 


Larger crops are expected this year in 
the states of Iowa, Kansas, Kentucky, Ne- 
braska, South Dakota and Wisconsin. These 
will offset expected crop losses in Minne- 
sota, Missouri and North Dakota. 


Prices to growers for green seed ranged 
from 3%4 cents in Kentucky to 5 cents a 
pound in Nebraska and average about 4% 
cents this year. Slightly more than 5 cents 
was the average price’ last year. No prices 
for cured seed were established up to the 
end of June. Last year, the season average 
price was $2.90 a bushel. 


Over 250 Kansas Seed Dealers 
Attend Meeting at Wichita 


About 250 persons attended the mid-year 
meeting of the Kansas Seed Dealers’ asso- 
ciation which was held at the Broadview 
hotel, Wichita, Kan., July 15-16. Speeches, 
a social hour, a banquet and dancing were 
the order of the day. 

Speakers touched on a variety of topics. 
“Economics for Seedsmen,” was the subject 
of a talk by A. J. DiBiggio, jr., Nicholson's 
Seed store, Dallas, Tex. Paul Ijams of the 
Kansas state board of agriculture discussed 
“Seed Control Problems” and information 
on how seed dealers could help gardeners 
was dispensed by William G. Amstein, Kan- 
sas State college. 

The Saturday morning session started 
with a talk on marketing Kansas certified 
seed, given by L. L. Compton. “Kansas 
Seed Crop Production” was the topic of 
H. L. Collins, agricultural statistician. W. C. 
Armfield, past president of the association, 
talked of profitable allied lines for the seed 
trade. 

“As I See It,” a general talk, was given" 
by Prof. Carl P. Thompson, Oklahoma A & 
M college. A distinguished guest, Raymond 
H. Sawyer, president of the American Seed 


THE FEED BAG — August, 1949 


Trade association, informed visitors of na- 
tional scope problems confronting seedsmen. 

Present officers of the association are: 
Lisle §S. Congdon, Sedgwick, president; 
Otto A. Barteldes, Lawrence, vice president; 
and O. E. Case, Hutchinson, executive 
secretary-treasurer. 


Expect Yield of Red-Top Seed 
To be 47 Per Cent Greater 


An Illinois red-top seed crop, expected to 
be the second lowest on record, is predicted 
for 1949 by the United. States department 
of agriculture. The estimated 1949 yield of 
5,600,000 pounds of clean seed will, how- 
ever, be 47 per cent larger than last year’s 
all-time low of 3,800,000 pounds. 

Yields per acre are expected to be almost 
one-third larger than last year and the seed 
is reported to be of good quality. This year’s 
upsurge from last year’s record low is cred- 
ited by the department to higher prices paid 
for the seed this year and fewer supplies on 


Seed Meetings 


Vegetable Variety Field Days, Penn- 
sylvania State College, State Col- 
Aug. 26-27 


American Soybean Association, Ho- 
tel Nicollet, Minneapolis, Minn. 


Sept. 6-8 

Western Seedsmen’s Association, 
Hotel President, Kansas City, 
Mo. Oct. 7-8 


Texas Seedsmen’s Association, Plaza 
Hotel, San Antonio, Tex. 
Nov. 3-4 


Virginia Seedsmen’s Association, 
Cavalier Hotel, Virginia Beach, 
Va. Nov. 18-19 


Hybrid Seed Corn Division, ASTA 
Fourth Research Conference, Ho- 
tel LaSalle, Chicago, Ill. 


Dec. 1-2 
Mississippi Seedsmen’s Association, 

Hotel Vicksburg, Vicksburg, Miss. 
Dec. -7-8 
Louisiana Seedsmen’s Association, 

Bentley Hotel, Alexandria, La. 
Dec. 9-10 


Southern Seedsmen’s Association, 
New Orleans, La.............Dec. 11-14 


Kansas Seed Dealers Association, 
Hotel Broadview, Wichita, Kan. 
Jan. 13-14 
Pacific Seedsmen’s Association, Fair- 
mont Hotel, San Francisco, Calif. 
May 21-23 


hand. The trend of plowing up red-top 
meadows and planting soybeans, corn, and 
other cash crops appears to have been halted 
in Illinois this year. 


G. 0. Johnson Elected President 
Of Michigan Seed Dealer Group 


G. O. Johnson of the Ferry-Morse Co., 
Detroit, Mich., was elected president of the 
Michigan Seed Dealers’ association at the 
annual meeting held July 14-15, at East 
Lansing, Mich. Al Ambroson of R. J. Carl 
& Son, Lansing was named vice president 
and Joe Hopkins, H. C. King & Son, Inc., 
secretary-treasurer. 

New directors elected were: John Wetzel, 
A. J. Brown & Son, Inc.; Francis Martin, 
Burgess Plant & Seed; Al Sabourin, Frut- 
chev Bean Co.; and Rex Carl of R. J. Carl 
& Son. 

Visitors heard Morris Doan of the pro- 
duction & marketing administration explain 
the government’s position on seed support 
prices, C. J. Borum, federal and state crop 
statistician presented information on crop 
estimating, and Dr. Carter Harrison, head 
of the farm crops section of Michigan State 
college, discussed gathering of the seed 
crop. 

A tour of the agricultural section of the 
Michigan State college campus and a ban- 
quet were highlights of the meet. 


Suspend Federal Labeling Rules 
On Bluegrass Seed Temporarily 


Suspension of federal requirements in the 
labeling of new crop Kentucky bluegrass 
seed for germination has been announced 
for a period from Sept. 5 to Oct. 15 by 
the United States department of agriculture. 
The suspension is being made to facilitate 
the movement of 1949 bluegrass seed in 
areas where it is needed to supplement 
carry-over stocks for fall feeding. 

The temporary lifting of the federal seed 
act requirements applies only to labeling for 
germination on shipments of new crop Ken- 
tucky bluegrass seed. Carry-over seed must 
be labeled to show the percentage of ger- 
mination and new crop bluegrass seed must 
be labeled when shipped in interstate com- 
merce. After Oct. 15, all shipments must be 
labeled again to show the percentage of 
germination. 


President Sawyer Names Chairmen 
Of ASTA Committees for 1949-50 


Committee appointments for the 1949-50 
term have been made by Ray Sawyer, new- 
ly-elected president of the American Seed 
Trade association. 

Named to head committees during the 
coming year were: John W. Mathys, All- 
America Selections; Elmer H. Sexauer, Ar- 
bitration for Farm and Grass Seeds; Leon- 
ard R. Condon, Arbitration for Garden 
Seeds; J. M. Anderson, Associate Member- 
ship; Francis C. Coulter, Historical; James 
A. Young, Legislative; George M. Strayer, 
Membership; Merritt Clark, Membership 
Classification; Alex E. Sehlmeyer, National 
Garden bureau; John Fieseler, Postal Laws; 
J. R. Huey, Program for Hybrid Corn In- 
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dustry Research Meeting; Donald M. Hast- 
ings, Seed Analysts—Management; Lloyd 
Arnold, Seed Improvement; Howard Withy, 
Farm Seed; Stephen Beale, Garden Seed; 
J R. Holbert, Hybrid Corn; Harry Hobbs, 
Special Committee on Industry Contribu- 
tions; Oscar Sappington, Standard Refer- 
ence Seed Laboratory; and A. J. Deuel, 
Traffic. 


Orchard Grass Seed Crop Expected 
To Break All Previous Records 


A record 1949 crop of 750,000 thresher- 
run bushels of orchard-grass seed is pre- 
dicted by the United States department of 
agriculture. The forecast is based on reports 
of exceptional yield per acre and acreage 
in the three producing states of Virginia, 
Kentucky, and Missouri. 

If the prediction is borne out, the 1949 
crop will be 52 per cent larger than the 
1948 crop of 499,000 bushels though only 
slightly larger than the former record crop, 
740,000 bushels in 1946. Production ex- 
pansion, according to the department, was 
due to a number of factors such as active 
demand and accompanying sharp advance 
in prices late in the 1948-1949 season, the 
very small carry-over, ample supplies of hay 
in sections that normally produce a surplus 
of this seed, and prospective good yields of 
seed per acre. 


Influence of Seed Dealer Advice 
In Swaying Customer Pointed Out 


The influence of the seed dealer and the 
advice of the farm extension service are two 
important factors in a farmer’s purchase of 
seed, it is claimed by Professors A. A. John- 
son and A. E. Kehr of the plant breeding 
department, Cornell university, Ithaca, N. Y. 
The two researchers recently completed a 
two-year study of farm seed purchasing in 
New York state and the northeastern 
United States. 

To make the best use of this dealer and 
extension influence, the Cornell men claim, 
the retail seed dealer should have at his 
ccmmand all possible extension recommen- 
dations in digest form. Armed with this in- 
formation, he can easily influence about 50 
per cent of his farm customers in their 
choice of seed varieties. 

Customers, the research men found, are 
interested in improved varieties of staple 
crops. They are particularly interested in 
germination and quality and on the average 
are not as priceeminded as most dealers 
think they are. 

Another conclusion which the Cornell 
professors drew from their studies was that 
wholesale bag' sizes larger than 60 pounds 
are too large to adequately meet the re- 
tailer’s need. About 60 per cent of retail 
dealers favor smaller bags of 30 pounds or 


Model Latest Styles in Cotton Bag Fashions 


Participants in the Cotton Bag Style Re- 
view which scored such a big success at the 
Indiana Grain & Feed Dealers’ convention, 
June 20-21, at French Lick, Ind., are shown 
in the picture above dressed in the outfits 
they modeled for the feed men and their 
wives. 

Seated in front are Janet King, left, and 
Janet Graves. Standing from left to right, 
are: Nancy Hammond, Marlee Whisenand, 
Barbara Gerrard, Evelyn Fogg, Sonja Keat- 
ing, Colleen Gorman, and Robert C. De- 
Vinny, Evanston, IIl., who directed the show 


for its sponsors, the Textile Bag Manufac- 


turers’ association. The models are all 
from the Patricia Stevens Finishing school, 
Indianapolis. 


The show was such a hit that it will be 
repeated at the Grain & Feed Dealers’ Na- 
tional convention, which will also be held 
at French Lick, Oct. 9-11. All of the gar- 
ments, including the elaborate wedding 
gown, were made from cotton bags. How- 
ever, not all of the outfits shown are pic- 
tured above since each girl modeled several 
different styles. (Photo by The Feed Bag) 


less that would enable them to pass on the 
seed with the original tag attached to sealed 
bags. 

Retail dealers and farmers do not as a 
whole have an adequate working knowledge 
of the meaning and value of certified seed, 
This may be one reason for the lack of 
interest in certified seed and the mainte. 
nance of its identity. However, the research. 
ers said that most retail dealers felt that 
their customers preferred certified seed, es. 
pecially in oats, corn, wheat, and alfalfa, 
and would pay a small premium for such 
seed over uncertified seed. 


Wisconsin Seed Meeting Features 
Grassland Lectures, Field Trip 


Grassland farming was the main speakers’ 
theme for the highly successful summer 
meeting of the Wisconsin Seed Dealers’ 
association, July 26, at the Wisconsin Ex. 
perimental farm, Marshfield, Wis. The sub- 
ject was handled by Professors Ahlgren and 
Truog of the college of agriculture, Uni- 
versity of Wisconsin, Madison, Wis. A talk 
on Americanism by William J. Peterson, 
general manager of the Wisconsin State 
Chamber of Commerce ended the morning 
sessions. 

After a noon lunch on the grounds, 
George Wright, assistant director of Wis 
consin branch experimental stations, took 
visitors on a field inspection trip. Talks on 
phases of the farm’s work were given by 
A. J. Wojta, A. R. Albert, H. L. Shands, 
H. L. Ahlgren and R. Johannes. 


Dollar Shortage Causes Decrease 
In European Orders for Seeds 


European demand for American field and 
vegetable seeds has decreased recently be 
cause of an increase in native supplies and 
a shortage of dollars in certain countries, 
according to a report by George C. Edler, 
agricultural statistician of the bureau of 
agricultural economics. 

Sales of United States seed abroad were 
greatly stimulated by the European recovery 
program, the report says, but lately some 
ccuntries have encountered a dollar short: 
age and are spending their funds on other 
American products more urgently necded. 

In Mr. Edler’s opinion, however, exports 
of our seeds to Europe could be greatly in- 
creased through intelligent promotion. 
European farmers have little knowledge of 
the merits of United States seed. 

The Edler report is based upon a first’ 
hand study of field and vegetable seed pro- 
duction and demand in Europe made in 
1948 under the Research & Marketing Act. 
Countries studied were Austria, Belgium, 
Czechoslovakia, Denmark, England, France, 
Germany, Hungary, Italy, the Netherlands, 
Sweden and Switzerland. 


INDIANA GROUP MEETS 

E. A. Wolfe, Wolfe Grain Co., Shipshe 
wana, Ind., was elected president o! the 
North Central Indiana Grain Feed associa’ 
tion at its annual meeting, July 6, at Ship: 
shewana. George Brenneman, Wakarusa 
Milling Co., was elected vice president and 
Harvey Miller, Nappanee Milling Co., sec’ 
retary-treasurer. The meeting was attended 
by 71 members. 
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Leaves Corn Products 


- 


a great PROFIT combination 
in a convenient pre-mix form 
J. L. Buckner, vice president of Corn 


Products Refining Co., New York City, re- 
signed his position with the firm on Aug. 1, 
according to an announcement by Morris 
Sayre, president. Mr. Buckner had been 


. new low prices! 
with the firm for 37 years. 


The retiring vice president started with Interested in profits? Then incorporate SEA-MAID 60-40 Mix in your 
the Argo, Ill., factory of the firm where he 


worked in practically every department of 
the plant. In 1927, he was made superin- 
tendent of the Argo works and next year 
was made manager. He transferred his office 
to New York City in 1936 when he was 
made general manager in charge of manu- 
facturing operations. In 1945, he was elected 
a vice president. 


J. L. BUCKNER 


feeds and check your increase in satisfied repeat customers. SEA-MAID 
is a special blend of 40 per cent highest-quality Paproco West Coast 
condensed fish solubles and 60 per cent top-quality alfalfa leaf meal 
and dehydrated alfalfa meal. The fish solubles are held in their original 
vitamin-rich form as the mix is not re-dehydrated. 


You don’t have to gamble with SEA-MAID. It’s effectiveness in stimu- 


lating growth and hatchability is a matter of record. Paproco West Coast 
Soybean Grading Posters vn condensed fish solubles contain all of the B-vitamin group and are a rich 


natural source of the newly designated Bis, the animal protein and anti- 
pernicious anemia factor. Condensed fish solubles do the job at levels of 
only 2 to 3 per cent of the diet. 


Offered by Seedburo Co. 


A colorful wall poster, outlining the 
eight-step procedure in grading soybeans 
under new department of agriculture regu- 
lations, is being distributed free to eleva- 
tors, processing plants, and feed dealers by 
the Seedburo Equipment Co., Chicago, III. 
The firm is issuing the educational aid as a 
public service. 

“Growers as well as buyers must be in- 
formed of the extensive changes in soybean 
standards that became effective Sept. 1,” 
declared R. D. Harfst, vice president of the 
company, in describing the chart which 
contains added information on new soybean 
grades, what the new standards are, and 
how buyers can conform to them. 

Copies are available by writing the com- 


pany at 751 Converse bldg., Chicago 6, IIl. i. JAMES H. SELEY & co. 


@ L. W. LEE, Ashmore, owner of 704 SOUTH SPRING STREET 
Lee’s Feed Co., is modernizing his plant : LOS ANGELES 14, CALIFORNI 


You can get SEA-MAID when and where you need it. Complete 
mixing plants are maintained at Fontana, California,and at Atchison, 
Kansas. You can be assured of a year round supply and fast, economical 
distribution. 


SEA-MAID is easily incorpérated in any formula. It stores indefinitely, 
mixes uniformly without waste, and leaves no sticky mixers. SEA-MAID 
comes packed in convenient 100-Ib. bags. Specify SEA-MAID and profit! 


specify manufactured & distributed by 


with new machinery. 


TELEPHONE MUt 
@ DONALD HALLE, Baldwin, Wis., is 
the new manager of the Downing Feed write for complete, 


Mill, Downing, Wis. 
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Issue New Regulations on 
Sale of Medicated Feeds 


New regulations regarding the sale of 
sulfanilimide, its derivatives, and penicillin 
in the state of Pennsylvania have been an- 
nounced by the Pennsylvania department of 
health and agriculture. 

Under the new rules which went into 
effect on Aug. 1 commercial feeds contain- 
ing sulfanilimide or its derivatives may be 
sold without a prescription, provided that 
the drug does not exceed the following pro- 
portions: sulfaquinoxaline, not over 0.1 per 
cent; sulfamerazine, not over 0.5 per cent; 
sulfamethazine, not over 0.5 per cent; sulfa- 
guanadine, not over 2.0 per cent; and sulfa- 
thiazone, not over 1.0 per cent. 

These are the only forms in which sulfa- 
nilimide and its derivatives may be sold 
without a prescription from a licensed prac- 
ticioner, including veterinarians. 

For example, sale of sulfanilimide in 
liquid form for use in drinking water or 
feed is absolutely prohibited without a pre- 
scription and it is still illegal for a farmer 
to buy his own sulfanilimide compounds 
and mix them with his feed without a veter- 
inarian’s prescription. 

Accurate records of all sales of sulfanili- 
mide preparations by feed mixers and feed 
manufacturers must be kept on file for a 
period of at least two years. 

There are no restrictions against the sale 
of preparations known as teat dialators for 
cows that contain sulfanilimide or penicillin. 

Manufacturers and mixers of commercial 
feeds which contain sulfanilimide or its 
derivatives must register each brand with 
the Pennsylvania department of agriculture, 
bureau of foods & chemistry and the com- 
plete feed formula must accompany the 


brand name. This applies to all feeds offered 
for sale in Pennsylvania, even if manufac- 
tured outside. 

Registration of feeds containing sulfanili- 
mide is now underway. The first year’s fee 
is $5 for each brand registered. Thereafter, 
fees will vary according to the amount of 
sales made annually in the state. 


Kentucky Feed Men Elect 
S. T. Chase President 


Sterling T. Chase, Lexington Roller Mills, 
Inc., Lexington, Ky., was elected president 
of the Kentucky Feed association at the 
fifth annual meeting of the group, held at 
the Phoenix hotel, Lexington, on June 27. 
Wayne Faust, Green River Hatchery, Ow- 
ensboro, was named vice president and L. E. 
Painter was re-elected secretary-treasurer. 

Roscoe L. Howe, Mayfield, was named 
a director of the organization. Others re- 
elected as directors were: Joe Haydon, Hay- 
don Mill & Grain Co., Springfield; W. J. 
Simpson, Owensboro Milling Co., Owens- 
boro; and A. B. Young, Checkerboard Feed 
store, Louisville. 

Speakers at the business sessions included 
Prof. L. E. Vennes, department of agricul- 
ture, University of Kentucky; Bruce Pound- 
stone, head of the department of feeds and 
fertilizer, U. of K.; and R. M. Forbes, assis- 
tant professor of animal husbandry, U. of K. 


@ JACK P. JENKINS, Wellington, Kan., 

is the owner and manager of the new Agri- 

cultural Supply Co., a feed plant. 

@ RAY O. MYRON, Mohler, Ore., has 

purchased the interests of Ed Maple and 

A. O. Kill in the Farmers’ Feed & Supply 

Co., Forest Grove, Ore. 


New Home of Forster Manufacturing Co. 


Forster Manufacturing Co., Wichita, Kan., 
is now operating in the new modern build- 
ing shown above located at 1425 McLean 
blvd. The building, of ultra-modern design, 
has twice the floor space of the firm’s old 
quarters and was designed for greatest pos- 
sible plant and office operating efficiency. 
Insulated and fire-proofed throughout, the 


structure has air-conditioned offices and a 
poured concrete roof. According to Dale 
Taylor, general manager of the concern, 
the new construction was made necessary 
by increased demand for the company’s 
line of milling equipment. The Forster 
Manufacturing Co. was established in 1928 
by the late T. E. Forster, sr. 


North Carolina Feed Manufacturers 
Association, George Vanderbilt 
Hotel, Asheville, N. C. 


Aug. 25-26 
American Soybean Association, Ho- 
tel Nicollet, Minneapolis, Minn 
Sept. 6-8 

Illinois Feed Association, Hote! 
Abraham Lincoln, Springfield, I!! 
Sept. 12-13 
National Mineral Feeds Association, 
Hotel Bismarck, Chicago, Ill. 
Sept. 19-20 

Pennsylvania Nutrition Conference, 
Pennsylvania State College, State 
College, Sept. 19-21 
Iowa Nutrition School, Iowa State 
College, Ames, Iowa.......Sept. 23 


Association of American Feed Con- 
trol Officials, Shoreham Hotel, 
Washington, D. C........... Oct. 5-6 


Grain & Feed Dealers National 
Association, French Lick Springs 
Hotel, French Lick, Ind....Oct. 9-11 


Wisconsin Hatcheries Association, 
Milwaukee Auditorium, Milwau- 
kee Auditorium, Milwaukee, Wis. 

Oct. 14-15 


Texas Nutrition Conference, Texas 
A & M College, College Station, 
Tex. Oct. 20-21 


Minnesota Nutrition Short Course, 
University Farm, St. Paul, Minn. 
Oct. 24-25 


Southern Mixed Feed Association, 
North Carolina State College, 
N. Oct. 24-25 


Michigan Associated Feed Men, 
Olds Hotel & Michigan State 
College, Lansing, Mich. 

Oct. 27-28 


Cornell Nutrition Conference, Ho- 
tel Statler, Buffalo, N. Y. 
Nov. 3-4 


Ohio Animal Nutrition Conference, 
Ohio State University, Columbus, 
Ohio. Nov. 10-11 

Western Grain & Feed Association, 


Hotel Fort Des Moines, Des 
Moines, Nov. 21-22 


American Dehydrators Association, 
Broadmoor Hotel, Colorado 
Springs, Jan. 18-20 


Indiana Grain & Feed Dealers Asso- 
ciation, Claypool Hotel, Indian- 
aponus, Ind... Jan. 22-24 


Northwest Retail Feed Association, 
Hotel Nicollet, Minneapolis, 
Jan. 23-24 


Distillers Feed Research Council, 
Hotel Winton, Cincinnati, Ohio 
Jan. 24 
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New St. Regis Packer 


In operation above is the St. Regis 100-LS 
single tube automatic packaging system now 
being used in the Hazelhurst Oil Mill & 
Fertilizer Co., Hazelhurst, Miss. The unit, 
manufactured by the St. Regis Paper Co., 
New York City, fills three 100-pound kraft 
multiwall bags with cottonseed meal in a 
minute and requires only one operator. 


All operations are automatic except one. 
Cottonseed meal flows into a scale for 
weighing, then drops into the machine's 
hopper and is conveyed by a screw to the 
valve bag. The pressure of the product in 
the bag causes a valve within the sleeve to 
shut off automatically and the operator has 
only to tuck in the bag sleeve to complete 
packing. 


Arcady Co. Annual Report 
Reflects Feed Price Drop 


Although total tonnage of feeds shipping 
during the last fiscal year by the Arcady 
Farms Milling Co., Chicago, IIl., was ap- 
proximately the same as the tonnage shipped 
the preceding year, 155,409 tons to 154, 
579 tons, sales declined from $17,725,- 
950.97 to $15,179,593.73 during that period, 
according to the firm’s annual report for 
the year ending May 31. Net profits dropped 
from $380,643.19 to $359,214.20 but were 
slightly higher on the same volume of 
tonnage. 

In his annual message to stockholders, 
Wirt D. Walker, president of Arcady, 
Pointed out that a sharp break in com- 
modity prices in the spring months of 1948 
resulted in unsatisfactory tonnage and earn- 
ing figures during the last six months of 
that year. He noted, however, that condi- 
tions improved greatly during the first six 
months of 1949. The industry as a whole 
recovered from the slump and new business 
Policies effected by Arcady are expected, he 
stated, to increase tonnage and profits for 
the firm. 


Dividends of 30 cents per quarter, or a 
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total of $1.20 per share were paid during 
the fiscal year, amounting to $181,225.20 
which was approximately 50 per cent of the 
net earnings. 
NORRIS GRAIN ADDITION 

Ground was broken recently for a 500,- 
000 bushel addition to the East Side Iron 
Elevator, Toledo, Ohio, of the Norris Grain 
Co., it has been announced by Paul Atkin- 
son, treasurer and Toledo manager. The 
new addition will consist of 10 steel 50- 
feot-high tanks of the self-cleaning concrete 
hopper variety linked together. The unit 
which will give Norris Grain a 1,500,000 
bushel total capacity at the East Side plant 
is expected to be completed in time for the 
fall soybean harvest. 


Archer Dealers, Employes 
Attend Feed Sale Schools 


Close to 100 Archer feed dealers and 
their employes attended two schools of feed 
retailing at Kewanee, Ill., on July 12 and 
at Madison, Wis., July 14. The event was 
sponsored by the feed department of the 
Archer-Daniels-Midland Co., Minneapolis, 
Minn. 

The all-day meetings featured lectures 
and panel discussions on proper feeding 
practices, feed salesmanship, advertising and 
merchandising. Phil Roberts and Bill Day, 
Archer salesmen, were in charge of the 
Kewanee and Madison meetings respectively. 


r ,.» A New Way To Remove Tramp Iron 
Cpe From Heavy Material Flows 


One of two Eriez Magnetic 
Humpsinstalledon the dis- 
charge end of bucket ele- 
vators at Beacon Milling 
Co., Cayuga, New York 


the Excezy permanent magnetic “hump” 


ITS Eriez again! This time with a complete perma- 
nent magnetic assembly capable of cleaning tramp 
iron from large volumes of material. - THE ERIEZ 
MAGNETIC HUMP combines two powerful permanent 
magnets in a special dog-leg shaped housing, designed 
to scientifically remove tramp iron. Physical laws 
force grain to change direction; creating a tumbling 
or mixing action which causes tramp iron to pass over 
the magnets. Such proéessors as General Mills, 
Beacon Milling, Evans Milling, and others have found 
that the Eriez Magnetic Hump, installed in vertical 
or near vertical spouting is by far the most efficient 
answer to their tramp iron problem. Eriez Magnetic 
Humps are available in any size. A new bulletin 701 


12 East 12 St. 
ERIE, PENNA. 


MANUFACTURING CO. 


J 
is available. Write for it today. ERIEZ : 
of ara 
= 
Bs: ERIEZ MANUFACTURING CO 
1 
ae 


—It Pays 


(Continued from page 21) 


shipments. The Carter Milling Co. is a 
straight car buyer in the open market with 
milling-in-transit privileges. All commercial 
feed is milled at the Lewiston plant and 
then reshipped by rail to the four branch 
stores. Each of the branches has a railroad 
siding. : 

Custom grinding and mixing are done 
exclusively at the Lewiston plant. Sprout, 
Waldron & Co. equipment: grinders, clean- 
ers, separators and mixers, is used through- 
out. 

Although the firm is mainly concerned 
with the business of selling livestock and 
poultry feeds, it also sells large quantities 
of flour, seeds, and fertilizer. Mr. Carter 
believes that this “plus” business is highly 
profitable if carried out the right way. His 
employes are trained to interest customers 
in the sidelines when they come in for 
their regular grain and feed purchases. 

The Carter Milling Co. is well known 
in the five areas where its stores are located. 
Kennard Carter has carried on with vast 
success where the old Sawyer Co. left off 
and his firm dependable business policies 
have boosted the milling company’s stock 
in the community. Most of his managers 
and employes have been identified with the 
feed business for many years and know it 
thoroughly. 

Business success has not led to compla- 
cency though. Knowing the value of personal 
contacts through his past feed experience, 
Mr. Carter and his managers maintain a 


“call-on-the-customer” schedule which has 
brought them much good will and has 
boosted their volume considerably. 

They also enter whole-heartedly into 
cvery worthwhile community project de- 
signed to better the cities and towns where 
their stores are located. The annual adver- 
tising budget includes not only a large sum 
for newspaper publicity but a special ap- 
piopriation which is spent for such activ- 
ities as entering large impressive floats in 
parades sponsored by civic and other organ- 
izations in the five communities. 

Another successful advertising medium 
used by the firm to keep the customer aware 
ot its products is personal mail. Every 
week a list of company price quotations is 
mailed to customers on one-cent post cards. 
The list is entitled: “Feed Prices That Will 
Save You Money.” The prices are standard 
for all stores. Believing that standard store 
prices insure efficient and more profitable 
business operation, Mr. Carter absorbs the 
inter-company transportation costs himself. 

Kennard Carter has proved himself cap- 
able of maintaining and improving the busi- 
ness of an established concern. Not content 
merely to rest on the laurels of a prede- 
cessor, his vigorous application of basic 
principles has resulted in better business 
and better community service. 

@ JOSEPH A. PERISHO, Westfield, Ill., 
has purchased the Wayne Elliott Seed, Feed 
& Produce Co., Casey, Ill. 

@ OLAF BERVIG, Fortuna, N. D., is the 
new manager of the Halstad Elevator Co., 
Halstad, Minn., succeeding Morton Hammer. 


MILL AND ELEVATOR EQUIPMENT 
Our Service Includes 
Dust Collectors Elevator Casings 
Malt Cleaners Elevator Legging 
Reels, Bins, Tanks Elevator. Heads 
Feed Hoppers Elevator Boots 
Fire and Dust-Proof Elevators 
Conveyors and Fittings 
L. BURMEISTER CO. 
4535 W. MITCHELL STREET 
MILWAUKEE 14, WIS. 


New Feed Business Opened 
By A. Eugene Morris 


A. Eugene Morris, formerly associated 
with the Cooperative Feed Dealers, Inc., 
Binghamton, N. Y., has announced the 
opening of a feed 
brokerage business at 
Decatur, Ill. The firm 
will be operated as 
the A. Eugene Mor 
ris Co. 

Mr. Morris is a 
graduate of the Uni- 
versity of Illinois 
where he majored in 
animal nutrition. In 
his new business he 
will specialize in the 
distribution of soy- 
bean oil meal but he 
also plans to handle a general line of feed 
ingredients, including wheat feed, hominy, 
distillers and brewers grains, oat products 
and molasses. 


A. E. Morris 


Hart, Veteran Grain Man, 
Retires From Business 


J. S. Hart, a veteran of 49 years in the 
grain business retired from Hart-Bartlett- 
Sturtevant Grain Co., Kansas City, Mo., as 
its board chairman on July 1. He had been 
with that firm for the past 23 years. 

Starting out as operator of a country ele- 
vator in north central Kansas, Mr. Hart has 
served in the grain business as chief inspec: 
tor of the Kansas grain department for one 
term, as a business partner in the firm of 
Denton-Hart Grain Co., and as a business 
partner in the old Hart Sturtevant Co. 
which was later incorporated as the present 
HBS firm. 

Mr. Hart will retain some business con: 
nections in the grain market and plans to 
have a desk in his son’s grain company, 
Hart Grain Co., in the board of trade 
building. 


Five IBCA Visitors Win 
Pillsbury Silver Sets 


Five 53-piece sets of Tudor plate silver 
ware were awarded to lucky “key” holding 
visitors at the Pillsbury Mills booth during 
the International Baby Chick association 
convention at St. Louis, Mo., July 19-22, 
according to G. R. Peterson, general sales 
manager of the feed and soy division. 
“Treasure chest” keys issued to all who 
registered were numbered and those hold: 
ing the numbers of the “locks” at the Pills 
bury booth won the valuable prizes. 

The first winner on opening day was 
Mrs. Columbus Maupin, Fayette, Mo. Other 
sets were won by Mr. and Mrs. William H. 
Fisher, Copeland-Wells Co., Lenox, lowa: 
Mrs. A. K. Noblitt, Noblitt Hatchery, 
Rocksville, Ind.; Mrs. Clara Brendel, Al 
bers, Ill.; and Ronald Wisthuff, Wisthuf 
Hatchery, Chatfield, Ill. 

@ J. E. GEISZLER, Hebron, N. D.., has 


been named manager of the Farmers’ elevator. 
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The Secretaries’ 


Hidden talent in a fellow secretary is sus- 
pected by at least one member of the Sec- 
retaries’ Circle. 

Says E. R. Humphrey, secretary of the 
Oklahoma Grain & Feed Dealers’ associa- 


MEET YOUR SECRETARY 


Born and raised in the southern part 
of Georgia, J. B. (Jim) Crew, secretary 
and treasurer of the Georgia Feed 
association, Inc., 
has been serving 
Georgia people 
in various busi- 
nesses all his 
life. 

After gradua- 
tion from Geor- 
gia Tech, J. B. 
spent many years 
selling light 
bulbs and other 
electrical mer- 
chandise for the 
General Electric 
Co. throughout the southeastern part 
of the United States. In 1944, he re- 
signed to become a partner with father- 
in-law and brother-in-law in the brok- 
erage firm of Edward E. Smith & Co., 
Atlanta, Ga. 

He was elected secretary and treas- 
urer of the Georgia Feed association 
in 1946 and has held the office since 
that time. J. B. is proud of the fact 
that he was one of the promoters who 
persuaded the GFA and the Georgia 
Baby Chick association to hold their 
annual meetings together in Atlanta. 
The popularity of the plan is proved; 
at the second joint conference, atten- 
dance figures were double those of 
| the first. 


tion: “We note that Howard Elm made the 
address at the convention in Sheridan, Wyo., 
and the thought occurs to us that maybe 
we are overlooking something in the quali- 
fications of some of our Circle members as 
speakers. Let us know, Howard, when you 
are going to talk again and we will try to 
appear there as cheer leader.” 

C. V. Thomas, secretary of the Ohio 
Grain, Mill & Feed Dealers’ association 
takes a bright view of Ohio crop prospects. 
“Contrary to much of the news from the 
West,” he says, “our wheat is above aver- 
age in both quantity and quality. Estimates 
are that we will have over a million bushels 
more than in 1948.” 

That’s fine, Van, but where are you go- 
ing to put it? 

Lloyd N. Case, executive secretary of 
the Colorado Grain, Milling & Feed Dealers’ 
association, has been down in Washington. 
The weather has been hot, he says, but he’s 
been developing some internal heat too over 
the effect of the 1938 agricultural adjust- 
ment act formulas. 

“Colorado would stand to lose something 
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like 44 per cent of its 1949 planted acreage 
before the national cut is imposed,” he 
writes, “and an overall loss of 60 to 70 per 
cent of the state’s acreage. I cannot get 
final figures but believe that certain states 
will take cuts of 25 to 50 per cent before 
the national cut.” 

Fred K. Sale, secretary of the Indiana 
Grain & Feed Dealers’ has dues woes. “Are 
you secretaries experiencing much difficulty 
in collecting dues in the past two or three 
months?” he writes. “As of today, and we 
are nearing the close of the first half of the 
calendar ‘year, I have more uncollected ac- 
counts than for several years past. I have 
dues accounts payable every month of the 
year. There may be 20 or 25 that are more 
than 90 days delinquent.” 

A drooping feed business in his state is 


causing concern to D. A. Meinershagen, 
secretary-treasurer of the Missouri Grain, 
Feed & Millers’ association. “The feed 
business as a whole is slow,” he states. 
“Protein feeds are higher now than at any 
time this year. On the whole, the crops in 
Missouri have been below par. The hay, 
wheat, and oats crops have not amounted 
to much so far this year. However, the corn 
crop looks good.” 

A brighter picture is painted by Mark 
G. Thornburg, secretary of the Western 
Grain & Feed association. “With continued 
good weather conditions and proper amount 
of moisture at tassling and earing,” he pre- 
dicts, “Iowa may produce another world’s 
record crop of corn.” He adds that the 
feed business in Iowa has been booming 
during the past few weeks. 


_BONE 


IMPORTED AND DOMESTIC 


FISH MEAL 


MEAL 


Linseed Oil Meal 

Soybean Oil Meal 

Cottonseed Meal 
Peanut Meal 


Teletype PH 109 


ALL FEED INGREDIENTS 


BREWERS GRAINS 
DISTILLERS GRAINS 


ALFALFA MEAL 


WOODWARD & DICKERSON, INC. 


1400 SOUTH PENN SQUARE 
PHILADELPHIA 2, PA. 


ESTABLISHED 


Brewers Yeast 
Meat Scraps 
Blood Meal 

Tankage 


Phone Locust 4-3688 
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e@ E. F. LOCKRIDGE, Hamilton, Mont., 
will operate a retail feed business there as a 


branch of his Stevensville business. 


@ DAVE EVERETT, Brockett, N. D., has 
been appointed manager of the Farmers’ 
Equity elevator at Wellsburg, N. D. 
NEW STEEL CRIB 

Addition of a new prefabricated all-steel 
corn crib to their line of farm equipment 
has been announced by the National-Ideal 
Co., Toledo, Ohio. The new crib, called the 
Premier, is a permanent structure but can 
be easily moved if necessary. It is fabricated 
from angle and bar steel with a heavy gal- 
vanized steel roof and ventilator. Full de- 
tails can be obtained from distributors or 
from the National-Ideal Co., Toledo 4, Ohio. 


reduces 
iodine loss 


STABILIDE*—potassium iodide stabilized 
with calcium stearate—is designed 
to iodize feed, salt and calcium car- 
bonate mixtures. Try STABILIDE. It 
may solve your problem of iodine 
loss in storage. 

Scientists at the Mellon Institute 
found that “an iodized livestock 
mineral containing 0.21% stearate- 
coated potassium iodide lost 0.5% 
of the original iodine content dur- 
ing two months, while an unstabil- 
ized mineral containing the same 
ingredients lost 14% of the iodine 
content.”* 


Minimizes iodine loss 
Assures uniform iodine content 
Easy to mix thoroughly 

Free flowing 


STABILIDE 


Write today to your nearest 
Mallinckrodt office for samples, 
prices and complete literature. 
Other Mallinckrodt iodizing mix- 
tures are Ioflow,* Iomag,* and 
Iodide Mixture. 

*Trade Mark Reg. U. S. Pat. Off. 


3**Stabilization of Iodine in Salt and Feed- 
stuffs” by F. F. Johnson and E. R. Frederick, 
science, Oct. 4, 1940, Vol. 92, PP315-316. 


i 
MALLINCKRODT & CHEMICAL WORKS 


82 Years of Service to Chemical Users 


Mallinckrodt Street, St. Louis 7, Mo, 
72 Gold Street, New York 8, N. Y. 


Chicago Cincinnati Cleveland 
los Angeles Montreal Philadelphia 
San Francisco 


ay 


Shown above is the loading platform of 
the new four-story feed packing building 
recently completed by the A. E. Staley Mfg. 
Co. at Decatur, Ill. The platform which is 
long enough to accommodate three railroad 
cars at one time is the end unit of the new 
custom-built, assembly line plant. 


Accurate control of ingredients is the 
keynote in design of the new packing build- 
ing. Feed in dry form is air blown to the 
building through large ducts. The feed is 
processed, going down from floor to floor. 
Protein content and moisture content is ad- 
justed to conform to orders being filled. 
Finally the processed feed can be split into 
three lines, one diverted to bulk loading of 
freight cars and the other two to second 


ag 


floor bagging machines. Truck and rail fa 
cilities are incorporated in the loading plat- 
form. 

Feeds being packed in this building are 
corn oil meal, corn gluten meal, and corn 
gluten feed. Much of the machinery in the 
new building was designed by Staley pro- 
cess engineers and made in Staley shops. 

The firm’s new maintenance building 
brings all the company’s maintenance oper- 
ations under one roof. The structure con 
tains a machine shop, boiler shop, paint 
shop, metals working shop, millwright shop, 
belt shop, and instrument shop, plus the 
firm’s store rooms, apprentice training 
school, locker and shower room, and 260- 
seat cafeteria. 


ePOULTRY 


A tested and dependable 
mineral supplement for 
poultry, hogs, and all farm 
animals. Ryde’s Nutritive 
Minerals promote faster 
growth, greater productiv- 
ity and resistance to disease. 


MORE SALES — 


5425 W. Roosevelt Rd. 


RYDE’S 


NUTRITIVE 
MINERALS 


RYDE & COMPANY jE] 


@eLIVESTOCK 


Ryde’s Nutritive Minerals 
contain calcium from cooked 
and ground egg shells, egg 
albumen and other health- 
giving minerals. Can be 
self-fed or mixed 
formulas. 


in 


— MORE PROFIT 


Chicago 50, Ill. 
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— New Equipment 


(Continued from page 17) 


this area respond to good ideas when they 
find out that it pays off in bigger crops.” 

A variety of sidelines other than fertil- 
jzers are paying off in fine fashion for this 
concern. The big new office is used for 
displaying poultry remedies, chemical weed 
killers, and lawn grass mixtures. Mr. Angus 
has found that farmers like to visit with 
their friends and neighbors in a warm, 
comfortable room during the cold fall, 
winter and spring months while waiting 
for their feed to be ground. He therefore 
has made available to them several chairs 
and a clean rest room is located in the base- 
ment. He has noticed that farmers do a 
certain amount of “impulse” buying so the 
begs of legume seed arranged about the 
office often result in sales just as do the 
packaged goods on the shelves. 

In order to assure prompt service, six 
employes are hired to assist with the work. 
Some of these can “double in brass” while 
Miss Therese O’Reilley, the capable and 
attractive bookkeeper, assists in handling 
the scales. 

Mr. Angus is convinced that the main 
reason for the spectacular growth of this 
small-town elevator is the fact that the 
modern equipment makes possible an im- 
proved type of service. The majority of 
farmers in the Goodhue area operate a 
family type of farm which means that they 
do the bulk of the farm work themselves 
instead of hiring one or two men to do the 
work. As a result, they are kept so busy 


during the spring, summer and fall work 
periods that their time is at a premium. 

That’s why they prefer to trade at an 
elevator which can handle their grain and 
mix their feeds with a minimum of waste 
effort. And the Goodhue firm does just 
that. 


Next Ultra-Life School 
On Livestock, Aug. 22 


The next regular session of the Ultra- 
Life livestock school will start on Aug. 22 
at the main Ultra-Life plant, East St. Louis, 
Ill., according to a company announcement. 
The school will be under the direction of F. 
Gordan Reiners. 


The course offered will include instruc- 
tion in basic animal husbandry with special 
emphasis on nutritional problems, lectures 
on latest research discoveries and their ap- 
plication to practical stock raising, customer 
service procedure, and dairy management 
practices. The firm expects another capacity 
enrollment for this session. 


LINK-BELT OFFICIAL DIES 

Edward J. Burnell, vice president, gen- 
eral sales manager, and director of the Link- 
Belt Co., Chicago, Ill., died at his home in 
Winnetka on July 22. Born in Great Britain 
in 1888, he grew up in Catasauqua, Pa., and 
graduated from Lehigh university in 1910. 
He served in Link-Belt Co. in engineering, 
sales, and plant management positions. He 
is survived by his wife and two children. 


Ath Wa 


in the market for: 


& 


MOLASSES OAT FEED 


BREWERS’ GRAIN 
MALT SPROUTS 


A penny post card or a phone 
call to us will save you money when 


MOLASSES ALFALFA CHOPS 
BLACK STRAP MOLASSES 
CHOICE WHEAT FEEDS 
WASCO CORN FEED 


sacking. 


4-WAY PROTECTION... 


(1) Tetrafume kills weevils and other 


Publish Revised Edition 
Of Poultry Feeding Book 


A second edition of “The Scientific Feed- 
ing of Chickens” by Harry W. Titus, has 
just been published by the Interstate Co., 
Danville, Ill. The book is basically the same 
as the first edition with added material on 
new nutritional discoveries and their appli- 
cations to feeding. 


The new edition is divided into 15 chap- 
ters, dealing with such poultry topics as 
nutrients, digestion and absorption, nutri- 
tion and reproduction, metabolic antagon- 
ists, management and feeding, and formu- 
lating diets. Simplified charts and tables are 
included for the feeders’ use in making 
quick calculations. The volume is bound in 
a durable cloth cover. 


North Carolina Feed Men 
To Meet August 25-26 


A summer meeting of the North Carolina 
Feed Manufacturers association will be held 
at the George Vanderbilt hotel, Asheville, 
N. C., Atig. 25-26, according to an an- 
nouncement by C. W. Tilson, Durham, 
N. C., secretary. Frank Redding, Asheboro, 
N. C., is president of the organization. 


@ L. P. STEWART, Hammond, IIl.,. has 
succeeded Lawrence Pittman as manager of 
the Federal North Iowa Grain Co.'s local 
elevator. 


SAFE, 


MARK 


KILLER. 


REGISTERED 


THE 4-WAY GRAIN FUMIGANT 


Tetrafume kills all 
whether eggs, larvae or adults! Leaves 
no odor, taste or stain on grain or 


forms of insects, 


CORN DISTILLERS' GRAINS 
BUTTERMILK POWDER 


La Budde Feed & Grain Co. 


AT MILWAUKEE 
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insects in grain. (2) Removes musty or 
ground odors. (3) Lowers temperature of 
the grain, cuts danger of heat damage. 
(4) Retards damage from high moisture 
content. 


Does Not Burn or Explode Aah 
Tetrafume is safe and easy to use. It is 
sprinkled directly on the grain and re- 
leases a heavy gas which slowly settles 
through the grain, giving complete pene- 
tration. Safe to handle. Non-poisonous. 
= your Douglas salesman—or write 
irect. 


Fully explains how to protect 

our grain from damage by 
insects, heat, moisture, odors, 
rats and mice. Write today. 


1324-m-: West 12th St. Kansas City, Missouri 
BRANCH WAREHOUSES: INDIANAPOLIS, INDIANA; SPOKANE, WASHINGTON; 
MINNEAPOLIS, MINNESOTA; PORTLAND, OREGON 


4 
TRADE 
NANTS 
= FREE 
BOOK 
“PIONEER ES” 


— Carrick 
(Continued from page 15) 


that the long period of storage under either 
condition caused any deterioration in the 
growth promoting value of the solubles. 


It would seem that uniformity of high 
nutritional value in solubles should receive 
the careful ‘attention of processors. Any 
marked variation in the effectiveness of solu- 
bles could affect its demand. It is likely that 
new products having the unknown growth 
factor will soon be marketed. These B,, 
concentrates, as they are called, are now 
under experimental production and feeding 
trials are indicating that some of them at 
least will supply the unidentified growth 
factor found in fish solubles. As to how 
these products can complete in cost remains 
to be seen. There is reason to believe that 
you will soon be in competition with these 
new products. 

In a “mixed grain” chick ration, contain- 
ing 5 per cent each of ground barley, 
ground oats, wheat bran and 15 per cent of 
wheat middlings, the addition of the four 
previously mentioned vitamins and methio- 
nine gave a marked decrease in growth 
when compared with the corn and soybean 
meal ration with these same supplements. 
When a level of three per cent of condensed 
solubles was included in the mixed grain 
ration, a marked increase in growth resulted. 
Thus it appears that solubles has good sup- 
plementary value for other grain products 
than corn. 

In practical starting rations it may be 


advantageous to include some fish meal, or 
other product relatively high in methionine, 
as well as fish solubles, if maximum early 
growth is desired, as in the case of broiler 
production. However, for chicks that are to 
be grown for replacement stock, the extra 
cost is probably not worth while. 

The question often arises as to whether 
fish solubles will impart a fishy flavor to 
poultry meat. We have fed as high as 8 
per cent condensed solubles in chick rations 
for 8 weeks and found no detectable evi- 
dence of off flavor in the chicken meat. This 
level of solubles is much higher than would 
be used in practical feeding. 

In conclusion we may summarize by say- 
ing that the primary value of fish solubles 
for poultry feeding is in the one or more 
unidentified nutritional factors for growth 
and hatchability. The principal place of 
usefulness is in starting and breeding ra- 
tions. The future for this product like all 
others will depend upon its ability to com- 
pete in price with other products having 
similar nutritional values. 


@ JOHN LINARI, Mulberry, Kan., has 
opened the Linari Feed & Produce store. 


NEW DIXIE MIXER 

Greater uniformity and higher food value 
is claimed by the Dixie Machinery Mfg. Co., 
St. Louis, Mo., for its new Dixie Batch 
Mixer now on the market. An improved 
mixing arm, is said to provide the maximum 
in balance and nutrition. A bulletin describ- 
ing the new unit can be obtained by writing 
the company at 4109 Goodfellow ave., 
St. Louis 20, Mo. 


— All Family 


(Continued from page 39) 


location for the business. Wadsworth ave- 
nue is the main artery for all north-south 
traffic in the entire eastern end of Jefferson 
county. 

“We are in the center of the farming 
community, and our highway location, be- 
sides being convenient for our steady cus. 
tomers, brings us a lot of transient trade,” 
explained Mr. Wardle. 

In addition to the up-to-date methods 
now used by the Wardles, they expect to 
further modernize their business via the 
scientific methods offered by Colorado 
A & M. One of Mr. Wardle’s three sons is 
studying nutrition at the nearby college. 
Besides the “know-how” that he will be able 
tc furnish on feed mixing, he will be able 
tc supply the firm with promotional ideas 
that should increase the new-customer busi- 
ness considerably. 

The completeness of the Wardle service 
and the whole-hearted cooperation of a 
progressive family have paid rich dividends. 

“We will keep right on supplying the 
feeder with better feeds at fair prices. We 
will expand with Wheatridge, and we will 


do it ourselves,” Mr. Wardle emphasized. 


@ WESLEY JASPERING, Treloar, Mo., 
has purchased the Mittler & Voelkerding 


elevator business. 


@ C.M. HOLLEY, Waco, Tex., has opened 
the Holley Feed Co. 


‘ CALCIUM | 


top-notch results. 


Tests Prove ALDEN 
Pays off in Results 


Mixers of top quality feeds every- 
where use ALDEN Calcium Carbonate. 
Independent laboratory tests prove 

it has maintained uniform quality and 
purity for twenty years. Specify 
ALDEN ... for easy mixing and 


IOWA LIMESTONE CO. 
Des Moines, lowa 


COMPLETE SERVICE ON ALL 
FEED INGREDIENTS 


Jobbers and Wholesalers 


CARLOADS 
MIXED CARS 


Milwaukee Geed & Grain 
Company 


GRAIN EXCHANGE 
MILWAUKEE 2, WIS. 


of 


TRUCKLOADS 


BROADWAY 2-6289 
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Borden Appointment 


JAMES R. PENTIS 


James R. Pentis has been named manager 
of the Chicago, IIl., office of Borden’s Soy 
Processing Co., Waterloo, Iowa, according 
tc an announcement by the Borden Co. In 
his new capacity, Mr. Pentis will assist C. E. 
Butler, president of the soy processing firm 
in the sale of soybean meal and oil and in 
hedging operations. 

Mr. Pentis has been associated with the 
Glidden Co. for the past 14 years and has 
had experience in all phases of the soybean 
industry, particularly in the sale and pur- 
chase of soy meal and grains. He is a 
member of the Chicago Feed club and the 
Illinois chamber of commerce. 


Causes of Barley Damage 
Described in New Folder 


A new four-page folder on harvesting 
high grade malting barley has just been 
published by the Midwest Barley Improve- 
ment association, Milwaukee, Wis. 

The folder points out that maltsters are 
particular about the barley they buy and 
that the federal grain grades allow only 5 
per cent skinned and broken kernels to be 
graded malting. Three large photographs 
show the difference between undamaged 
barley and kernels that have been skinned 
and broken. 

Most damage occurs in threshing and the 
main reasons are: (1) too high cylinder 
speed; (2) concaves set too close to the 
cylinder; (3) bent or misaligned cylinder 
and concave teeth; (4) end play in the 
cylinder; (5) too little wind; (6) too heavy 
teturn; and (7) threshing too close. 

The folder also contains a number of 
Pointers on threshing barley that will bring 


the grower a better price if carried out. 


@ J. W. MILLER, Boswell, Ind., general 
Manager of the Corn Belt Feed Co. has an- 
nounced that the firm has purchased 210 
acres of farm land for an experimental farm. 
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1 = VITALITY 


PRE-STARTER 
—for the first 7 days 


2- VITALITY 
CHICK STARTER 


—from 2nd to 7th week 


3 GROWING 
RATION 


—4rom 8th to 20th week 


You can sell entire feeding programs with Vitality’s complete line of poultry 
_ turkey feeds, dog food, rabbit, pigeon, goat, horse and livestock feeds. 
Write for tonnage building facts. 


| 
VITALITY MILLS, Inc. cncaco 


STEADY BUSINESS 


FOR POULTRY 


Consumption of Pilot Brand Oys- 
ter Shell continues day in and day 
out every day of the year. It never 
stops, but increases steadily. 


Hens and turkeys, chicks and 
poults must have it, because cal- 
cium carbonate is as important to 
their life as water. Therefore, Pilot 
Brand Oyster Shell is an item as 
necessary to a feed store as salt 
or sugar is to a grocery store. 


Progressive dealers in every part 
of the United States stock Pilot 


Brand as a matter of course. 


OYSTER SHELL PRODUCTS CORP. 


New Rochelle, N. Y. 


St. Louis, Mo. 


PROGRAM WITH THE X 
F 
IX 
asx LPIA 
LC 
OYSTER SHELL | 
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Looking forward to a little vacation the 
balance of this month. Will probably spend 
it working at the cottage. There is no better 
place to enjoy a vacation than in Wisconsin. 

Harry A. Bullis, president of General 
Mills, Inc., Minneapolis, wrote the column 
for M. S. Rukeyser on August 3. Mr. Ruk- 
eyser is the leading business columnist of 
the country and his column is syndicated 
to many newspapers. 

J. O. McClintock, executive vice president 
of the Chicago Board of Trade, has been 
appointed to the agricultural committee of 


the United States Chamber of Commerce. 
This committee is concerned with promot- 
ing closer cooperation between agriculture 
and industry. Mr. McClintock is also a 
director of the Arcady Farms Milling Co. 

Ev Wheeler, sales manager for King 
Midas feeds, Minneapolis, is back on the 
job after a serious operation. He lost some 
weight but is picking up again rapidly, look- 
ing better every day. 

Conrad C. Kamm, P. C. Kamm Co., Mil- 
waukee, is able to get down to the office 
again after a “doctor's order” rest of six 
weeks. 

John Anderson, Maumee, Ohio, was re- 
cently elected to membership in the Toledo 
Board of Trade and at 27 is the board’s 
youngest member. He is a member of the 
Harold Anderson family which owns and 


P. O. BOX 1087 


Telephone: Albany 5-7308 


ACKERMAN-BEARDSLEY-BENNETT, INC. 


* FEED JOBBERS * 
Succeeding Jobbing Division of BARBER & BENNETT, INC. 


Merely a change in firm style name—no change in ownership, 
management or personnel. 


Albany I, N. Y. 


Teletypewriter AL 299 


511 E. Menomonee St. 


BiG CHIEF 
Meat Scraps and Tankage 


50% BIG CHIEF MEAT SCRAPS 
60% BIG CHIEF TANKAGE 


BADGER BY-PRODUCTS COMPANY, INC. 


Milwaukee 2, Wis. 


DAly 8-8448 


EAGLE ROLLER MILL CO. 


DANIEL WEBSTER and GOLD COIN 
Wheat and rye flours, Cereals, Corn Goods 
and a complete Line of 


EAGLE and GOLD COIN 


Poultry and Livestock Feeds 
New Ulm, Minn. 


Since 1856 


Manufacturers of 


operates the Anderson elevator, Toledo and 
the Anderson Truck Terminal, Maumee. 
His father, Harold, served two years as 
president of the board of trade and his 
grandfather, the late David Anderson, 
founded the National Milling Co. which js 
now a subsidiary of the National Biscuit Co, 

The Central of Georgia Railway Co. has 
established a new station named Glidden, 
near Macon, Ga., for the benefit of « new 
industrial development being constructed by 
the Glidden Co. The Glidden Co., with 
headquarters at Cleveland, operates several 
feed manufacturing plants throughou: the 
country. 

M. F. Brobst, former member of The 
Feed Bag staff, is now president of Gelatin 
Products, Ltd., Windsor, Ontario. Frank 
maintains his residence in the United States, 
however, at 19745 Blossom Lane, G:osse 
Point Woods, 30, Mich. In addition to his 
association with The Feed Bag, Frank is 
known throughout the feed industry be- 
cause of connections with the old Liadish 
Milling Co., Milwaukee; Kraft Cheese Co., 
Chicago, and White Laboratories, Newark. 

Friends of Wirt D. Walker, president of 
Arcady Farms Milling Co., Chicago, will 
be glad to know that he is gradually recoy- 
ering from the serious breaks in his hip and 
arm which have kept him down since he 
fell from a horse in April. Wirt is now walk- 
ing about with the help of a cane and hopes 
to really be able to get out among his 
friends again in the near future. 

If you missed the first National Feed In- 
dustry Show last June, you'll be glad to 
know that a second show will be held in 
Milwaukee in June of 1951. 

‘A new Polaroid camera has been added 
to the many cameras of various types now 
operated to take pictures for publication in 
The Feed Bag. Come and see us and we 
will take your picture with this new camera, 
delivering a finished print to you one min- 
ute later. Incidentally, the June issue of 
The Feed Bag featured 176 illustrations. 
Look, look to your laurels —D.K.S. 


Paul S. Farrington Wins 
Merck $2,500 Fellowship 


The first recipient of the $2,500 Merck 
graduate fellowship in analytical chemistry 
was named on Aug. 6 by the American 
Chemical society, New York City. The inan 
whom Merck & Co., Rahway, N. J., will 
finance in advanced study is Paul S. Far 
rington of the California Institute of 
Technology. 

The fellowship was established last year 
by Merck & Co. and is to be given annually 
to a student considered by the award com 
mittee of the ACS as the man most | kely 
“to contribute most to the advanceme:t of 
the theory and practice of analytical chem: 
istry during the tenure of the fellowship 
and the course of his future career.” The 
winner will be given a year’s work at a 
specified approved institution of hizher 
learning in the United States or Carada. 
The Merck award is the first industry 
financed fellowship ever administered by 
the ACS. 

@ H. R. WEBER CO., Paterson, N. J. 


has moved to a new location on Lehigh ave. 
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NEBRASKA GRAIN & FEED 
DIRECTORY 1949 


Nebraska Grain & Feed Dealers Association, 
1026 Trust bldg., Lincoln, Neb. 


* * * 


WORLD'S POULTRY SCIENCE JOURNAL 


April-June, 1949. Volume 5, No. 2, World's 
Poultry Science Association, Cornell Univer- 
sity, Ithaca, N. Y. 

* 
COMMODITY EXCHANGES AND 
FUTURES TRADING 


By Julius B. Baer and O. Glenn Saxon, 324 
pages, $5 Harper & Brothers, Publishers, 
New York, N. Y. 


* * * 


SOME ECONOMIC FACTS FOR FARMERS 


Circular 640. College of Agriculture, Uni- 
versity of Illinois, Urbana, Ill. 
SPRAYING AND DUSTING FIELD CORN 
FOR CORN BORER CONTROL 


Circular 642. College of Agriculture, Uni- 
versity of Illinois, Urbana, Ill. 
* * * 
ELEVENTH ANNUAL REPORT OF THE FEED 
CONTROL OFFICE OF ARIZONA 


Jan-Dec, 1948. Agricultural Experiment Sta- 
tion, University of Arizona, Tucson, Ariz. 
* * * 
SPIRALLY ARRANGED PLOTS IN A DESIGN 
FOR FIELD ASSAY OF FUNGICIDES 


Bulletin 530. Connecticut Agricultural Ex- 
periment station. New Haven, Conn. 
* * * 


NUTRICULTURE 


Agriculture Experiment Station, Purdue Uni- 
versity, Lafayette, Ind. 
* * * 

FIELD & VEGETABLE SEED PRODUCTION 

& DEMAND IN EUROPE 


Office of Foreign Agricultural Relations, 
U. S. Department of Agriculture, Washington, 


* * * 


FEEDING STUFFS REPORT FOR 1948 


General Bulletin 625, Department of Agri- 
culture, Commonwealth of Pennsylvania, 
Herrisburg, Pa. 

* * * 
AN EVALUATION OF CHEMOTHERAPY 
AND VECTOR CONTROL BY INSECTICIDES 
FOR COMBATING DUTCH ELM DISEASE 


Bulletin 531, Connecticut Agricultural Ex- 
periment Station, New Haven, Conn. 
* * * 
INSPECTION OF COMMERCIAL 
FEEDING STUFFS 


Agricultural Experiment Station, 


Purdue 
University, Lafayette, Ind. 
* 


* 
THE SCIENTIFIC FEEDING OF CHICKENS 
By Harry W. Titus, Ph. D. The Interstate, 


Danville, III. 

* * * 
THE INDIANA SEED LAW AND HOW 
TO COMPLY WITH IT 
Purdue Agricultural Experiment Station, 
Circular 313 Purdue University, Lafayette, Ind. 
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BRUCELLOSIS AND MASTITIS 
By J. F. Wischhusen, Research & Develop- 
ment Foundation, Cleveland 10, Ohio. 
* * * 
COMMERCIAL FEEDS IN KENTUCKY, 1948 
Kentucky Agricultural Experiment Station, 
University of Kentucky, Lexington, Ky. 
* * 


LAMB AND MUTTON FOR THE TABLE 
Circular 645. College of Agriculture, Uni- 
versity of Illinois, Urbana, Ill. 


@ CLARENCE BRATZKE, Edgerton, Wis., 
manager of the Rock County Farm Bureau 
Mill, presided at an open house for 500 
guests celebrating the opening of a mod- 
ernized feed mill on June 18. 


@ K. J. WILLIAMS, Palestine, Texas, has 
opened the K. J. Williams Feed & Grain Co. 


Des Moines Feed Outing 
Attracts Crowd of 200 


The annual field day of the Des Moines 
feed club was held at the Hyperion club, 
Des Moines, Iowa, on June 16. Approxi- 
mately 200 attended the meeting which was 
favored by perfect weather. 

Of the 80 members who played golf in 
the afternoon, George Whyte, Bemis Bag 
Co., St. Louis, Mo., made low score. At a 
buffet dinner in the evening, Peter Janss, 
retiring president, welcomed guests and 
introduced A. A. Cavey, the club’s new 
president. Marvin Narramore, chairman of 
the Field Day committee, introduced notable 
guests. A floor show and card games ended 
the evening. 


Frank Greutker 
Jack Bowlin 
Chris Greutker 
Burt Newell 


GREUTKER 


INCORPORATED 


Chamber of Commerce Building 
Buffalo 2, 


Specializing in 


FEED INGREDIENTS 
for the Mixing Trade 


OFFICE PHONES 
MOhawk 7766-7-8 
Teletype BU 209 


CALL 


New York 


MOhawk 6055 
MOhawk 6032 
MOhawk 2177 
MOhawk 7766 


We Take the PULSE of the FEED MARKET For You 


DAILY PRICES 


BOB DOYLE...JACK ANDERSON 


DeCeAe Inc., CHICAGO 4, ILLINOIS 
Teletype CG 1466 
PHONE: WAbash 2-0028 WAbash 2-0045 


NOEL 
BILL NOEL...BILL CASSELMAN 


G.W. NOEL & CO., KANSAS CITY 6, MO. 
Teletype KC 399 


PHONE: GRand 7363 GRand 6619 


BROKERS IN FEED INGREDIENTS 


e 
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& 
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Michenev Named Editor of 
Northwestern Miller 


Carroll K. Michener, managing editor of 
the Northwestern Miller since 1925, has 
been-named editor of the magazine to suc- 
ceed Robert E. Sterling who has resigned. 
Other staff changes include the appointment 
of Milton B. Kihlstrum, formerly news edi- 
tor, as managing editor and Harvey E. 
Yantis and Martin E. Newell as associate 
editors. 


Mr. Michener joined the staff of the 
magazine, published in Minneapolis, Minn., 
in 1917 after many years experience as a 
newspaperman. In his new position, he will 
retain executive editorial direction of the 


You Will 


These 
Profit-Making 
Products 


Poultry and Garden 


PEAT MOSS 
SQUIBB'’S . . . DICOCE 
J-MTC DRY D, 
Biologically Tested 
California Packing BIOTOL 
A&D VITAMIN OILS 
FISH MEAL & SOLUBLES 
World Products Corp. 
PROT-A ... PROT-D 
CARO-PROT..PROT-M 
FEED INGREDIENTS 


Soybean, Linseed and Cotton 
Seed Oil Meals; Hominy 
Feeds; Milk Products; Meat 
Scraps and Tankage; Fish 
Meal; Oat Goods; Millfeeds 


J-M 


TRADING CORP. 


John Mecking ... Geo. Barrett .. . Bill LeBlanc 


PHONE: WAbash 2-2065 
111 WEST JACKSON BLVD. 
CHICAGO 4, ILLINOIS 


Northwestern Miller and three other busi- 
ness journals issued by the Miller Publish- 
ing Co.: Feedstuffs, The American Baker, 
and Milling Production. 

Mr. Kihlstrum, whose assignment as man- 
aging editor covers all of the firm’s business 
journals, joined the staff in 1936. Mr. 
Yantis joined the Miller Co. in 1923 and 
Mr. Newell in 1928. 

Mr. Sterling, the retiring editor, con- 
tinues as director and chairman of the board 
of the Miller Publishing Co. 

William C. Nichols, who became a mem- 
ber of the firm’s business staff in 1899 has 
retired as business manager. He will con- 
tinue as a vice president and director. 


@ EDWARD SPRUNGER, Berne, Ind., 
has assumed the lease of the Berne Hi-Way 
hatchery from Gordon M. Liechty. 
@ RALPH BALKENOL, Adrian, Minn., 
is the new manager of the Adrian Co-op. 
@ GORDON F. MITCHELL, Marion, §$.D., 
has succeeded Walter Albrecht as manager 
of the Farmers Co-op elevator. 


lowa State Names Andre 


New Dean of Agriculture 


Dr. Floyd Andre has been named dean of 
agriculture at Iowa State college, Ames, to 
succeed H. H. Kildee who retired July 1 
because of the age limit rule. Dr. Kildee 
has been at Iowa State almost continually 
since he graduated in 1909. 

Dr. Andre received his master’s degree 
from Iowa State in 1932 and his doctor's 
degree in 1936, specializing in entomology 
and chemistry. He has done much teaching 
and extension work. For a time he served 
as administrator of the office of experiment 
stations, United States department of agri- 
culture. At the time of his latest appoint 
ment, he was a faculty member at the Uni- 
versity of Wisconsin, Madison, Wis., where 
he served as assistant director of the experi 
mental station, vice dean, and professor of 
economic zoology. 

@ GLEN JEWELL, Nebraska City, Neb., 
has been appointed manager of the Uhl 
mann Grain & Elevator Co.’s elevator. 


DEPENDABLE 
QUALITY 


\FLANSO/ 


Our Trade Mark 
or 
Your Trade Mark 
Accurately Compounded 


450 TONS DAILY CAPACITY 
CRUMBLES, PELLETS, CUBES, MEAL 


We specialize in Mixed Cars of Crimped and Pulverized Grains. 


FLAMBEAU MILLING COMPANY 
PHILLIPS, WIS. 


Teletype 14 


Phone 44 


COTTONSEED MEAL 


Phone: LD 271, LD 547 


COME TO HEADQUARTERS FOR 


PEANUT MEAL 
CAKE and PELLETS - - - COTTONSEED HULLS 


Domestic and Export 


THE BRODE CORPORATION 
Teletype ME 260 
On request, we will mail you our frequent market bulletins 


SOYBEAN MEAL 


Memphis, Tenn. 
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Heads Feed Department 


RALPH STRADER 


Van Waters & Rogers, Inc., Dallas, Tex- 
as, has announced the appointment of Ralph 
Strader as manager of the feed department 
of the firm’s Dallas branch. He succeeds 
Walter H. Kenlan who resigned effective 
July 31 to rejoin the Nopco Chemical Co. 
Mr. Strader who has had many years of 
experience in the feed business will handle 
sales of proteins, alfalfa meal, grain, Nopco 
and commercial solvents. 


Norris Grain Co. Names 
Three Vice Presidents 


Bruce A. Norris, Leo H. Wagner, and 
Orrin S. Dowse were recently elected vice 
presidents of the Norris Grain Co., Chicago, 
Ill., the board of directors has announced. 

Mr. Norris has been associated with the 
firm’s St. Louis office as assistant manager. 
Mr. Wagner has been with the head Chi- 
cago office for many years. Mr. Dowse has 
been vice president of Rosenbaum Bros., 
Chicago, Ill., and prior to that was manager 
of Salina, Kan., terminal elevator opera- 
tions of the Shellabarger Mill & Elevator 
Co. there. 

@ GEORGE RADER, Padua, IIl., has 
purchased the Padua Grain Co. from Alva- 
dore Dennis. 

@ J. N. STOTTS, Mahomet, IIl., is the 
new manager of the Farmers Elevator Co.'s 
elevator at Jamaica, Il. 

LARGEST MAGNET 

An Alnico magnetic pulley, believed by 
its manufacturer, Dings Magnetic Separator 
Co., Milwaukee, Wis., to be the largest in 
the world, was recently shipped to the Penn- 
sylvania Glass Sand Corp., Hancock, W. Va. 
The unit which weighs 2,200 pounds and 
contains 1,500 pounds of Alnico magnetic 
material will be used to remove iron impuri- 


ties from sand used in the manufacture of 
glass. 
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PREMIER|\ 


Sel PEAT MOSS 


Premier Litter — Absorbs Quicker 
PREMIER PEAT MOSS CORP., 535 FIFTH AVE., NEW YORK 17, N. Y. 


Two Words With More 
SQUEALER FEEDS 


® Better Results 
Extra Quality 


Feeder Acceptance 


Manufactured By 


HARLAN RENDERING CO. 


Manufacturers Wholesalers 
HARLAN, IOWA 


The Ideal Feed Ingredient 
GERBER'S SPECIAL PROCESS BREAD CRUMBS 


(Process Patented) 


NOT MERELY DRIED BUT TOASTED 


T. M. Reg. Pat. Off. 


Write for Sample & Prices 


CHAS. A. GERBER CO. BARTLETT, ILLINOIS 


GET YOUR 


PHENOTHIAZINE 
FROM US! 


Recommended for WORMS in 
Swine & Pigs Sheep & Goats 
Poultry, Chickens & Turkeys 


A crystalline powder which is 
profitable and tast-selling. Write 
for attractive dealer offer. 


VAL-A COMPANY 


100 W. Root Street 


Chicago 9, Illinois 


Wg 


be 


~ 


“QUIMICA SAN CARLOS, 
San Carlos No. 816 
Habana 
Cuba 
Cable Address: “SANCA” 


WHOLESALE PRO- 
DUCERS AND EX- 
PORTERS OF VI- 
TAMIN "A" OILS. 


Samples and information 


(Higher in Protein) 


TENNANT & HOYT Co. 


LAKE CITY, MINN. 


sent upon request 


Order a Mixed Car of 


Golden Loaf Flour 


(The Flour with the Vim and Pep left in) 


Bran Middlings 


1S NO ACCIDENT -iIT's 


FEEDS For LIVESTOCK and POULTRY 


 RUSSELL-MILLER MILLING CO. 


+ MINNEAPOLIS - 


EAST ST. LOUIS, ILL. + DES MOINES 
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Minneapolis Exchange Host 
To S. D. Ag. Instructors 


High school agricultural instructors from 
sixteen South Dakota high schools and 
their state’s supervisor of agricultural edu- 
cation were guests at a five-day grain mar 
keting seminar held in Minneapolis by the 
Minneapolis Grain exchange, July 11-15, 
The seminar, part of the exchange’s public 
relations program, enabled the teachers to 
study grain marketing right on the ex. 
change floor. 

Speakers who addressed the visitors in- 
cluded Arthur M. Hartwell, vice president 
of General Mills, Inc.; E. C. Hillweg, execu- 
tive vice president of the exchange; Robert 
C. Woodworth, assistant to the president, 
Cargill’s, Inc.; and many others prominent 
in grain marketing work. 


Besides actual observation of exchange 
operations and lectures, the course fea- 
tured visits to a number of processing firms 
and railway yards. A banquet was held for 
the teachers on the evening of July 14. 


Washington Poultry Show 
To be Held Oct. 18-20 


The fourth annual Washington Junior 
Poultry exposition will be held in the civic 
auditorium, Seattle, Wash., Oct. 18-20, it 
has been announced by John G. Wilson, 
exposition president and manager. 


The exposition will feature poultry feed- 
ing trials and principles, vitamin deficiency 
studies, culling for egg production, methods 
used to control cannibalism, marketing of 
dressed birds, principles of poultry breed: 
ing, incubation principles, and practices and 
models of poultry house construction. Con- 
tests will be held and prizes awarded. Side 
events will be the annual banquet and auc 
tion and tours of Seattle and Puget Sound 
industrial and business plants. 


Soy Corporation Merges 
With Continental Grain 


A merger of the Soy Extraction Corp. 
and the Continental Grain Co., both of 
Columbus, Ohio, has been announced by 
company officials. The soy corporation was 
dissolved and its operations will be carried 
on under the name “soy extraction division” 
of the Continental Grain Co. 


Combination of the two corporations, it 
is stated, is part of a long-range program 
made possible when the firms took posses’ 
sion of the former Gwimm Milling Co.'s 
plant. D. H. Wilson, vice president, and 
Raoul Levy, vice president and treasurer of 
the old soy corporation, will continue in 
charge of division operations. 

@ ROBERT HUNTON, Norfolk, Neb, 
has been named sales manager for the Nor 
folk Cereal & Flour Mills. 

@ ROLAND BAUMANN, Humboldt, 
Iowa, is the new manager of the Farmers 
Co-op association elevator. 
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Joins Larson Agency 


CLARENCE KLEPPER 


A new associate of Lloyd Larson & Asso- 
ciates, Chicago advertising agency, is Clar- 
ence H. Klepper, who joined the firm July 
1. Mr. Klepper is a graduate of the Uni- 
versity of Illinois and was connected with 
the Public Service Co. of northern Illinois 
before entering the army where he served 
44 years as a captain. Since November 
1946 he has been assistant executive secre- 
tary of the National Poultry, Butter & Egg 
association. 


Illinois Cash Grain Men 


Elect Moore President 


Herbert J. Moore, Herbert J. Moore & 
Co., Bloomington, IIl., was elected first 
president of the newly-organized Illinois 
Cash Grain Handlers’ association at an or- 
ganizational meeting of its board of direc- 
tors on June 4. Other officers named were: 
E. F. Kull, Baldwin Elevator Co., Decatur, 
Ill, vice president, and Howard Stotler, 
Champaign, Ill., secretary-treasurer. 

The directors, besides Mr. Moore and 
Mr. Kull, are: Kenneth Stotler, Stotler Grain 
Co., Champaign, Ill.; Sim Fernandez, Fer- 
nandez Grain Co., Springfield, Ill.; and Ray 
McCord, Gring & McCord, Inc., Farmer 
City, Ill. 

Fifty-two men, representing 34 cash grain 
merchandising firms, took part in the or- 
ganizing sessions. 

@ WILLIAM LEACH, Griswold, Iowa, has 
installed pellet feed manufacturing equip- 
ment in his feed store. 
MINNESOTA SHORT COURSE 

The annual short course in animal-poultry 
nutrition sponsored by the University of 
Minnesota in co-operation with the North- 
west Retail Feed association and the North- 
west Feed Manufacturers’ association will 
be held this year, Oct. 24-25, at the Uni- 
versity farm. 
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BONE PHOS 70% BPL 


Packed even weight paper 
100’s 
Prompt and future shipments 


WIRE — WRITE — TELEPHONE — for quotations 


Girard Trust Building 
Philadelphia 2, Pa. 


Locust 4-3688 


Teletype PH 109 


“ALL YOUR NEEDS IN GRAIN OR FEEDS” 


Sunset Feed & Grain Co., Inc. 


. FEED JOBBERS 


Distributors of: 


Hubinger (Keokuk) 
Corn Gluten Feed 


Hominy Feed 


CHAMBER OF COMMERCE 
BUFFALO, N. Y. 


CANE FEEDING 


MOLASSES Hercules Dried Whey SUNSET BRAND FEED 
Agents for Wheat Germ Oil (an exclusively milk product) 
Pacific Molasses Co., Ltd. Wheat G. High in flavin, milk albumen, 
Albany altimore e eames and milk minerals. 
Buffalo § New Orleans Calf Manna 


Stonemo Granite Grit 
WRITE US FOR FURTHER INFORMATION 


BRANCH OFFICE 
MIDDLETOWN, N. Y. 


OULTI 


HEALTH 


“VERTICAL FLED 


Z| 
Ze CORNCUTTEN 
GhADER 

One Machine or Complete 
Feed Mill Equipment 


© Kelly Duplex, with more than 


60 years’ experience, is well © 


equipped to help you plan and to 
build the mill machinery you need. 
They will be glad to help you with 
your problems. Whether you are 
purchasing only one machine or 
equipping a mill complete, get 
suggestions and esti- 
mates from Kelly 


The Duplex Mill and Mfg.Co. 


Springfield, Ohio 


ROM THE DEEP OF THE SEA 
and the scientist’s laboratory come 
the health- and production-promot- 
ing Vitamins A & D found in our [| 
guaranteed tested products for your 
Better Poultry Feeds. : 
Vitamine @ Brand Oils 
(Cod Liver Oil with added VitaminsA&D) 
2000A/400D, 2000A/800D, 3000A/400D 
Devold 
Vitamin A & D Feeding Oils 
1000A/100D, 1000A/400D, 2000A/400D 
Devold Dry D 3 
2000 A.O.A.C. D U/g 


Write for Folder & Prices 
147-P Varick 


PEDE 


DIVISION OF CHAS. L. HUISKING & CO, INC. 


— WOODWARD AND DICKERSON, INC 
a 
| 
DEVOLD OIL COMPANY 
Duplex. 
cATALO 
e990 


KNOW THEM BY THEIR BRAND 


ALFALFA 
MEAL 


Sun-Cured and 
Dehydrated 


"MEAT AND BONE SCRAPS 


DIGESTER TANKAGE 


BONE MEAL 


No matter how complex the feed 
formula or how simple the ration 
fed, these standard quality by-prod- 
ucts of the animal industry have a 
place and can be relied on to give ex- 
cellent results. The more corn of di- 
minishing protein content used, the 
greater the need for substantial sup- 
plemental protein—animal protein, 


rep W sranpd 
\ 
WILSON & Co. 


NATIONAL ALFALFA 
DEHYDRATING AND 
MILLING CO. 


LAMAR, COLORADO 
Merchants Exchange 
ST. LOUIS, MO. 


Chicago ¢ Kansas City * Los Angeles 
Oklahoma City ¢ Albert Lea © Omaha 
Cedar Rapids 


ATTENTION Feed Manufacturers... 


CANADIAN REFUSE SCREENINGS 
HALLET and CAREY CO. 


Grain Exchange Building 
Minneapolis 15, Minnesota 
Members: 


American Feed Manutacturers Association 
The Grain and Feed Dealers National Association 


VERLE 6. DOLLAHAN 
Vice Pres. 


SPECIALIZING IN 
COUNTRY RUN 


GRAINS..... 
CORN....... 
SOYBEANS ... 
OATS....... 
WHEAT...... 


TABOR GRAIN 


LOREN LARRICK 
Secy-Treas. 


SPECIALIZING 
MILL FEEDS 
SOYBEAN MEAL 
LINSEED MEAL 
HOMINY FEED 
BREWER’S GRAIN 


& FEED CO., SULLIVAN, ILL. 


GRAIN AND FEED Ca. 


WRITE, WIRE 
OR PHONE 
(2151-2161) 


Purdue Inaugurates New 
Poultry Market Service 


Melvin L. Wilson, a member of the Pur 
due university agricultural extension service, 
LaFayette, Ind., has been named to direct 
the new Poultry Market News Service, 
sponsored by the poultry and agricultural 
economics departments of Purdue and the 
United States department of agriculture. 

Mr. Wilson served as inspector of the 
Indiana state egg board for several years 
and has been an inspector for the National 
Poultry Improvement Plan project. His 
news service will start reporting broiler 
prices to Indiana farmers and hatcherymen 
on August 1 and on Oct. 1 will add turkey 
prices to the releases. Market egg prices 
will be added later. 

The aim of the Indiana program, one of 
the first of its kind in the nation, is to re 
port the market situation and the prices 
actually being paid to farmers. Prices will 
be reported according to areas or sections 
within the state. The information will be 
released by radio, direct wire and mail. 


lowa Firm to Build New 
Elevator in Florida 


An elevator modernly equipped to receive 
and distribute water-borne grain and grain 
products is being constructed on the water: 
front of Tampa, Fla., by the Grain Process- 
ing Corp., Muscatine, Iowa, according to an 
announcement by G. A. Kent, president of 
the concern. The elevator, which will handle 
grain shipments from the Midwest states, is 
designed to satisfy the need of Florida feed 
manufacturers and grain processors for a 
convenient and dependable source of sup: 
ply, Mr. Kent said. 

The plant is expected to be in operation 
sometime this fall. The firm will operate as 
the Tampa division of the Grain Processing 
Corp. Harold: Kent, son of the company’s 
president, will be office manager at the 
Florida plant. The local manager of the 
plant will be announced at a later date. 


THE FEED BAG 


"Lady, won't you please hurry and decide 
which pattern you want — there's |00 
pounds of feed in these bags!" 
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Cargill Editor 


RICHARD T. CLAYCOMB 


Cargill, Inc., Minneapolis, Minn., has 
announced the appointment of Richard T. 
Claycomb as editor of the Cargill Crop Bul- 
letin. Mr. Claycomb has been associated 
with Cargill since July, 1948, and has been 
assistant editor of the Crop Bulletin for the 
past six months. 

A native of Nebraska, he grew up on a 
farm and attended the Nebraska college of 
agriculture for two years. During three 
years of service in the army, he attended 
courses in agriculture work at Reading uni- 
versity in England. Upon discharge, he 
enrolled at Iowa State college where he 
received his degree in agronomy. 


Texas Nutrition Meeting 
Scheduled Oct. 20-21 


The annual Texas nutrition conference 
will be held, Oct. 20-21, at Texas A & M 
college, College Station, Tex. Among 
speakers will be Dr. L. A. Maynard, Cornell 
university; Dr. W. W. Cravens, University 
of Wisconsin; Dr. E. I. Robertson, Eshel- 
man & Sons, Lancaster, Pa.; and Dr. W. E. 
Sewell, Procter & Gamble, Cincinnati, Ohio. 

@ KIMBELL-GREENVILLE CO., Sher- 
man, Texas, is the new name of the former 
Kimbell-Smith Milling Co. 


@ FUNK BROS. SEED CO., Mason City, 
Ill, have installed a new 34 foot long scale, 
capable of weighing a 30 ton load. 
CHICAGO ELEVATOR SOLD 
The New York Central elevator, Chicago, 
lil, has been sold to the Farmers Grain 
Dealers association, Des Moines, Iowa, for 
$350,000. According to the Iowa co-op, 
the 1,000,000 bushel elevator will be used 
te handle grain shipped by Iowa elevators 
which are members of the association. The 
total capacity of the association’s elevators 
is now 2,700,000 bushels. 
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RICH NATURAL SOURCE OF 
ANIMAL GROWTH FACTOR 


EACH 50 LB. BAG CONTAINS 40 LBS. 
CONDENSED FISH SOLUBLES 
(REDEHYDRATED- 


D) 
Fish Liver and Glandular Meal 
Dried Whey Solubles 
Dried Butyl Fermentation Solubles 
Soya Carrier 
Low Fibre 


GUARANTEED AS FOLLOWS:- 
Crude Protein, not less than “3% 


Crude Fat, not less than........ 

Crude Fibre, not more than ............ 4% 

Nitrogen Free Extract, not less than 12% 

Riboflavin, not less than...50 micro per gram 
THE Giburgo 


PERSONALIZED FEED IMPROVEMENT 


THE BANKERS SECURITY BLD 
JUNIPER AND WALNUT STREETS 
PHILADELPHIA 7, PENNSYLVANIA 


THE FACT 
STILL REMAINS 


that 
SUPERIOR 
ELEVATOR CUPS 

are 

MADE STRONGER 
will 

LAST LONGER 
have 


GREATER CAPACITY 


and will operate more 
efficiently at less cost 
than other elevator 
cups. 
WRITE TO: 
K. I. Willis Corporation 
Moline, Illinois 


for names of a and capacity 
anal, form No. 20 


Brokers of ... 


205 W. WACKER DR. 


QUALITY FEED 


U. M. C. Calcium Carbonate — Feed Mixing Limestone 


INGREDIENTS 


Limestone Grit — Bentonite — Oil Meals 
Mill Feeds — Packing House By-Products 


UNITED FEED PRODUCTS CO. 


CHICAGO, ILL. 


TELEPHONE: 


CLEVELAND 5797 


. 
LINTON INDUSTRIES, INC. VAN CAMP LABORATORIES 
, 
CHAMBER OF COMMERCE BUILDING | be BUFFALO 2, NEW YOF 


RATS and MICE 


Rats — Mice Eliminated 
Monthly Service to Feed 
Industry. Standard Rates. 


300 Serviced in Wis. & Iowa. 
Write or Call—No Obligation 


HENRY TOWN LAB'S 
EXTERMINATORS & SUPPLIES 

715 SO. DICKINSON ST. 
MADISON 4, WIS. 

Telephone Fairchild 1031 


c= FO cé- FOR -BETTER - 
- FEED- INGREDIENTS 4 


518 CORN EXCHANGE, Minneapolis “_, 


INDUSTRY 


BRINGS YOUR ELEVATOR LEGS UP TO 
THEIR HIGHEST POTENTIAL CAPACITY 


PATENTED 
. The scientifically built 
“Nu-Hy” grain bucket bas won -~ 

enviable reputation among 

elevator operators. It has nee 
vital man hours, cut costs, 
cod bes increased capacities where- 
installed. 


Screw Conveyor Corporation 


CEREAL 


GRADING CO, 
MINNEAPOLIS 
Specialize in 
GOOD 
CORN and OATS 


For 


WISCONSIN TRADE 
Prices Right — Service Prompt 


CONSULTANTS 


TO THE 
FEED INDUSTRY 


You cannot AFFORD to 


be without our service 


C. W. Sievert and Associates 


12626 Ann St., Blue Island, Illinois 
Sh Soe Division of INTERNATIONAL MILLING CO. 
General Offices: Minneapolis : Mills: St. Paul 


MINNESOTA 
GIRL FLOUR 


and 


MILL FEEDS 


in 
:* MIXED CARS 
c apital Flour Mills 


MARDEN’S 


Genuine 
COD LIVER OIL 
With Vitamins A and D added 


POTENCIES TO FIT YOUR 
REQUIREMENTS 


MARDEN-WILD CORP. 
500 Columbia St. Somerville 43, Mass. 


BUYERS 


Bran, Shorts, 
Middlings, Red Dog 
and Mixed Feeds 


In Any Size Quantities 
Wire Us Your Offerings 


C. J. Martenis Grain Co. 


SWIFTIDE Blended Fish Oil 
Brewer's Dried Grains 
Linseed Meal © Malt Sprouts 


Ss Mill Feeds 

CORN OIL MEAL 
CORN GLUTEN MEAL 
CORN GLUTEN FEED 
SOYBEAN OIL MEAL 


A 
L 
E 
Y 
s 


Deutsch & Sickert Co. 


741 N. Milwaukee St., Milwaukee, Wis. 


Produce Exchange @® New York City 


FERTILIZER 


for the 
FEED TRADE 


write 


UNION SERVICE 
COMPANY 


117 E. Wilson Madison, Wis. 


LABORATORY 
SERVICES 


Vitamin Assays: including assays for 
Animal Protein Factor Activity as 
well as Vitamin D, by the A.O.A.C. 
Chick Method. 


WISCONSIN ALUMNI 
RESEARCH FOUNDATION 
P. O. Box 2059 Madison Wisconsin 


Fine for Starting Pigs and Calves 


DEMON 


Steamed 
Rolled Oats 


Des Moines Oat Products Co. 
Des Moines, Ia. 
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| CALL Lincoln 8858-9 | 
C. 0. (Chet) Severson 
pee Ivan Scanian 
4 
WOODBACH 
Mineral Determinations 
Commercial Feed and Fertilizer Full chy Oat 
Analyses Line of Products 
= 


RATES: 10 cents per word. Minimum 
charge $2.00. Positions wanted adver- 
tisements, not to exceed 25 words, 
$1.00, payable in advance. 


MACHINERY FOR SALE 


HAMMER MILL FOR SALE 
Has 50 HP motor—used only short time. 
Like new. Bargain for cash. Write BA~120, c/o 
The Feed Bag, Milwaukee 3, Wis. 


FEED MIXER FOR SALE 
One ton capacity—floor level feed has motor 
—latest style machine—used short time. Write 
K-D-15, c o The Feed Bag, Milwaukee 3, Wis. 


CORN CUTTER FOR SALE 
Cutter—grader—polisher—aspirator, 3000 Ibs. 
per hr. A-1 condition, guarantee. Write LE-21, 

c/o The Feed Bag, Milwaukee 3, Wis. 


Robinson Double head direct connected attri- 
tion mill two twenty-five horse power reversible 
motors two extra sets of plates. Farmers Grain 
& Milling Co., Inc., Wellington, Ohio. 


1—Complete Airveyor Grain Handling Sys- 

tem as manufactured by the Fuller Company, 
Catasauqua, Pa. Rated at 800 bu./hr. Write 
Box AG 5, The Feed Bag, Milwaukee 3, Wis. 
No. 7 Clipper Seed Cleaner complete with 
motor. $50.00 F.O.B. Arcadia. Write A-G 
Cooperative Creamery, Arcadia, Wis. 


Used 1% Ton Davis Horizontal Mixer; ™% 
Ton Howe Horizontal Mixer with 9 Foot eleva- 
Mor-Milk 


tor—% Ton Blue Streak Mixer. 
Company, Dixon, IIl 


HELP WANTED 


MISCELLANEOUS 


Hatching Year "Round — All Popular Breeds 
*** U.S. Approved—Pullorum Controlled, Re- 
liable Source For Nutritional Research Labora- 
tories. Morris Hatchery, 860 West Jackson St., 
Morris, Ill. 


UNIVERSAL YEAST 
Yeast enzymes are a great digestive aid in 


hog, poultry and dairy feeds. Rice Laboratories, 
Dassel, Minn. 


@ STERLING FEED & SEED CO., Ster- 
ling, Kan., has purchased the Bowerstock 
elevator. 


Fortify Your Feeds With 


YEAST FEED 


“Makes Goop FEeep 
for Livestock, CHICKENS, TURKEYS 
Live yeast enzymes and vitamins are 


an important aid to digestion and better 
health. 


Write for Full Information 


DIAMOND V MILLS, Inc. 


CEDAR RAPIDS, IOWA 


RICHARDSON BULLETINS 


Two new equipment bulletins have just 
been issued by the Richardson Scale Co., 
Clifton. N. J., manufacturers of machines 
for materials weight handling. Bulletin No. 
0549 describes their new V-Belt bag sew- 
ing conveyor for use with post-mounted 
bag closing machines. Bulletin No. 0649 
describes the firm’s new oscillating packer 
for bagging chemicals, feeds, meals and 
other similar materials. Copies may be ob- 
tained on request. 


JOBBERS AND DISTRIBUTORS 
CARLOAD or TRUCKLOAD 


(SINCE 1906) 


FARMERS FRIEND 


TRADE-MARK REG. U. S. PAT. OFF. 


all-purpose 


MINERAL FEED 


the economical source of 
high grade and well-balanced 
TRACE MINERALS 
UNIFORM MOLASSES CONTENT 
WRITE FOR PRICES 


FARMERS FRIEND MINERAL Co. 
NAPOLEON, OHIO 


Leading manufacturer of vitamin products sold 
direct to feed manufacturers, desires salesmen to 
cover Virginia, North Carolina, Iowa, Nebraska, 
Illinois, Indiana, Michigan. Salary, car mileage, 
expenses. Send complete details in first letter— 
age, experience, previous earnings. Write Box 
JU 1, The Feed Bag, Milwaukee 3, Wis. 


POSITION WANTED 


_FEED NUTRITIONIST many years expe- 
tience. Especially capable in practical feed for- 
mulation for poultry and livestock. Thorough 
scientific background. Write JN 6, The Feed 
Bag, Milwaukee 3, Wis. 


FEED MACHINERY WANTED 


Sprout-Waldron 36 inch Attrition Mill and a 
large scalping shoe. Harold N. -— om Co., 
818 W. Harrison St., Oak Park, IIl. 


Get a Cross-Section of the Best Prices Through 
Milwaukee's Only Feed Broker 


RODE FEED SERVICE 


2705 W. Lisbon @ Milwaukee, Wis. 
Kilbourn 5-0100 @ TeletypeMI-177 


WHEN IN THE MARKET FOR — Poultry Wheat, Feed 
Oats, Wheaty Barley, Feed Barley, Corn, Feeding Screenings, 
Ground Screenings — write or wire for quotations. 


HIAWATHA GRAIN COMPANY 


MINNEAPOLIS, 


MINNESOTA 


DAIRY FARM FOR SALE 


Dairy farm, Wood County, Wis., 11 miles 
from Marshfield, 4 miles from Arpin, 217 acres 
$90.00 per acre, 100 acres timber-pasture and 
over 100 acres under cultivation, 2 large barns, 
10 other building, new house, electricity, 5 wells, 
2 concrete silos. May have possession of house 
immediately, farm April 1. Inquire Weeks Farm, 
Arpin, Wis. 


FOR SALE 


Have available for immediate 
delivery rebuilt 30, 40, 50, and 
60 horsepower 1800 RPM Blue 
Streak feed grinders complete 
with or without motor equip- 
ment. Write for particulars. 


Address Box AG-89 


c/o The Feed Bag 
Milwaukee 3, Wis. 


SPECIAL TRUNK LINE 
MAIN 5065 


MINNEAPOLIS 15 
MINNESOTA 


KEN MILLER 


BECHER—BARRETT—LOCKERBY CO. EXCHANGE 


DURING TRADING HOURS 
MAIN 6212 


563 GRAIN 


1104 Board of Trade 
Phone: Webster 9-7730 


FOR QUICK SERVICE — CONTACT 


BOB WHITE & CO. 


FEED INGREDIENT BROKERS 


Chicago 4, Ill. 
Commodity Ticker Service 


JOBBERS OF FEED INGREDIENTS 
Distributors of Staley Soybean Oil Meal and Gluten Feed 


WILBER FEED CO., INC. 


46-48 MARKET ST. 
JAMESTOWN, N. Y. 
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Premier Peat Moss Corp. 97 
Ralston Purina Co. 37 


uaker Oats Co. 8 


A. Eugene Morris Co. 


FEED INGREDIENTS 
“Strictly Brokerage" 


Box 613 Decatur, Ill. 


3-7755 


SOYBEAN MEAL... MILLFEEDS 


LINSEED MEAL 
A. L. Stanchfield, Incorporated 


Wholesale Grain and Feed Merchants 
500 Corn Exchange Bldg. Minneapolis 


COVERS 
TWINES 


INDIANAPOLIS, IND. 


FEEDSTUFFS 


Both Cash and Futures 
DREYER COMMISSION CO. 
(At it since ‘92) 


414-415 Merch. Exch. Bldg., St. Louis 2, Mo. 
Board of Trade Bldg. Kansas City, Mo. 


uimica San Carlos 98 
‘ Walter Rice, Inc. 55 
ss 
- ley-B tt, Inc 94 ode Fee ervice 1 
13. Russell-Miller Milling Co. 98 
Amburgo Co. “tt Ryde & Co. 90 
illi Co. 
67. Dr. Salsbury’s Laboratories 30 
Ark Valley Alfalfa Mills, Inc 
Badger By-Products Co. 94 eley ; 74- 
Becher-Barrett Lockerby Co. .....-.--.---—----------- 103 . M. Shanzer Co. 29 
W. M. Bell Co. 54 Shellbuilder Co. : 12 
Bemis Bro. Bag Co. 60 C. W. Sievert & Associates 102 
Blatchford Calf Meal Co. -.....-.--------------------- 2 Silmo Chemical Corp. 6 
Brewers Yeast Council 33 W. J. Small Co. 24 
Brode Corp. 96 Sprout-Waldron & Co. 11 
Bunge Corp. = Inc 
Standar rands - 
L. Burmeister Co. 70-55-106 
i te Co. 18 St. Regis Paper Co. 
55 Strong-Scott Mfg. Co. 3 
Capital Flour Mills 102 Peet Grain Co. Inc... 99 
Cereal Grading Co. = Superior Packing Co. 104 
anda Tabor Grain & Feed 100 
D.C.A. Inc. <4 Tennant & Hoyt Co. 98 
Deutsch & Sickert Co. 102 Union Service Co. 
Diamond V Mills Inc. 103 Union Special Machine Co. 
Douglas Chemical Co. 91 Union Bag & Paper Corp. ....... 
E. F. Drew & Co. A 4 United Feed Products Co. 
Dreyer Commission Co. 
“ 9 Val-A Co. 98 
Duplex Mill & Mfg. Co. 9 ViD-Co. 
i 94 itality Mills, Inc. 93 
Rudy Eschenheimer Co. nd Vy Lactos Laboratories, Inc. ...W....-.-..-.-00--00 79 
illi 10. 
Excelsior Milling Co. Waterloo ‘Mills i 
i i 103 erthan Bag Corp. 81 
82 Bob White & Co. 103 
Flambeau Milling Co. 96 Whitmoyer Laboratories 16 
Franke Grain Co. 12 Wilber Feed Co 103 
Fredman Bag Co. Corp. 101 
illi 0. 
Fruen Milling Co. Woodhech, Jac. 102 
2 97 isconsin Alumni Research Foundation ........102 
ees. Company Ltd 65 Woodward & Dickerson, Inc. 89-99 
Greutker, Inc. 95 
Hallet & Carey Co. 100 
Harlan Rendering Co. 97 B. F. Gump Co. Introduces 
Henry Town Lab’s. 102 
Hiawatha Grain Co. 
agngttieing New Type Draver Feeder 
T. E. Ibberson Co. 80 


International Dairy Exposition 
Iowa Limestone Co. 92 


Jacobson Machine Works 46 
J-M Trading Corp. 96 
Johnstone-Templeton Co. 54 
P. C. Kamm Co. 54 
Kasco Mills 78 
Max Katz Bag Co. 104 
Kellogg Miliing Co. 7 
Spencer Kellogg & Sons, Inc. ............-...----- 53 
Percy Kent Bag Co. 59 
King Midas Flour Mills 108 
Kraft Foods Co. 38 
La Budde Feed & Grain Co. ...............-.....--- 54-91 
Lattin Co., Inc. 101 
Leary Grain Co. 104 


Mallinckrodt Chemical Works ....... 
Maney Bros. Mill & Elevator Co. 
Marden-Wild Corp. 
C. J. Martenis Grain Co. 
McMillen Feed Mills 
Merchants Creamery Co. 
Merck & Co. 
Milwaukee Feed & Grain Co. ... 
Minnesota Linseed Oil Co. ........... 
Mohr-Holstein Commission Co. 
A. Eugene Morris Co. 
Morton Salt Co. 
Murphy Products Co. 


Herman Nagel Co. 56 
National Alfalfa Dehydrating & Milling Co. -...100 
National Distillers Products Corp 73 
National Food Co. 71 


National Ideal Co. 105 
New England By-Products Corp. ................ 65 
G. W. Noel & Co. 95 
North American Trading & Import Co......... 68 
North East Feed Mill Co. 104 
Northrup, King & Co. 77 
Oyster Shell Products Corp. -.-...2....-.-.-.ee--- 93 
Pacific Processing Co. 74 
Chas. Pfizer & Co. 9 
Pillsbury Mills 26-27 
W. C. Pratt Co. 12 
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The B. F. Gump Co., Chicago, IIl., has 
announced the introduction of a new Draver 
““Micro-Master”™ feeder, series 380. The new 
unit differs from the over 100 other types 
of Draver feeders in its drive motion. The 
usual double-acting ratchet drive mechanism 
has been replaced with a continuous rotary 
motion device, employing infinitely variable 
speed drive with a controlled speed range 
from zero to maximum r. p. m. Capacity 
is controlled by micro-meter adjustment. 

The company claims that with this 
smoother type of drive improved accuracy 
in the feeding of ingredients and in making 
percentage tests is possible. Literature, spe- 
cifications and detailed information on ap- 
plications of the unit are available on re- 
quest from the B. F. Gump Co., 431 S. 
Clinton st., Chicago 7, Ill. 

@ JOHN T. SHIVELY, Kentland, Ind., 
has purchased a half interest in the Kent- 
land Feed Co. from Charles Martin. 


HEADS PMA BRANCH 

Martin J. Hudtloff has been appointed 
director of the production and marketing 
administration's shipping and storage branch, 
it was announced on July 22 by Ralph S. 
Trigg, PMA administrator, in Washington. 
The appointment was effective July 25. Mr. 
Hudtloff who has been controller of the 
Commodity Credit Corp. since April, 1947, 
succeeds H. O. Warlick in the PMA post. 


NOW!-Buy SUPERIOR’S-PURE 


Digester Tankage 
Bone Meal —Blood Meal 


Superior Packing Co. 
St. Paul, Minn. 


MARION, IND. 


DRY VITAMIN 
D 


Fortified With Amazing New 


ANI-PRO: 


A powerful new vitam! 
concentrate with AP 


Many Dealer Franchises Op 


HONEGGERS’ & CO. 
Fairbury & Forest, Ill. —— Mansfield, Ohie 


Feed Ingredients 


of all Kinds 
North East Feed Mill Company 


Minneapolis 13 Minnesota 


LEARY 


GRAIN COMPANY 
1023 GRAIN EXCHANGE, Minneapolis 
Bridgeport 1231 
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“Branding” is generally reserved for range 
stock but Ervin Burkholder, a director of 
the American Dehydrators association, Chi- 
cago, Ill., found himself a marked man, as 
shown above, during high jinks following 
an ADA directors’ meeting at Colorado 
Springs, Colo., July 7 

Mr. Burkholder’s time of trial came dur- 
ing a chuck wagon dinner, sponsored by 
the Colorado Springs Junior Chamber of 
Commerce. The dinner followed the meet- 
ing which saw 12 of the association’s 15 di- 
rectors present to review the research pro- 
gram inaugurated by the ADA this year. 


Lincoln Scott Installed 
As President of SOGES 


Lincoln Scott was installed as president 
of the Chicago chapter of the Society of 
Grain Elevator Superintendents when the 
executive board, of the group met, July 12, 
in the Spur room of the Atlantic hotel, 
Chicago. Also installed were the other in- 
coming officers: Harry S. Hanson, vice 
president, and Dale E. Wilson, secretary. 

Members discussed the matter of location 
for the coming year’s monthly meetings and 
strong support was given to a proposal to 
hold the meetings in various other com- 
munities. Members would then be able to 
combine chapter business with an inspection 
of out-of-town elevator and processing 
plants. President Scott was presented with 
a teakwood gavel by E. R. Anderson, retir- 
ing president. 

HOLD DEALERS' MEETING 

Dealers and sales representatives of the 
Hoosier Mineral Feed Co., Greenwood, 
Ind., met with officials of the company in 
Indianapolis on June 24 for the firm's an- 
nual dealers’ meeting. Several hundred 
dealers from six states were on hand. A 
banquet presided over by Dr. Clore, pres- 
ident of the company, and presentation of 
sales awards were the main features of the 
gathering. 
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CAMEL 


WHEAT MIXED FEED 


for 


“All in 


Poultry-Dairy Cows-P igs one bag” 


EXCELSIOR MILLING COMPANY 
Minneapolis e Minnesota 


_A New Quality Line of 


Dry Vitamin Products 


Atkins & Durbrow 
Standard Dry D 
2,000 D3 per gram 
900,000 D3 per pound 
with a Farina base 
Atkins & Durbrow 
DeLux Dry D 
2,000 D3 per gram 
900, 000 D3 per pound 
with a Middlings base 


Atkins & Durbrow 
Dry A 
3,000 A per gram 
1,362,000 A per pound 


in practically any 


combination of potencies WHEAT, RYE, CORN and OATS 
Fortified Sardine Oils FEED WHEAT and FEED BARLEY 


General Mills, Inc. 
Arpro Wheat Germ Oil 
Barrett Division 


Allied Chemical & Dry Corp. 
Niacin 


Sperti, Inc. 
Brewers’ Dried Yeast 


ATKINS & DURBROW, INC. 
165 JOHN ST., NEW YORK 7, N. Y. 


CHICAGO MINNEAPOLIS KANSAS CITY 
OMAHA DETROIT BOSTON 


“Top Luality.. 


PREMIER GALVANIZED STEEL HOG TROUGHS 


a ate: Sizes—24” and 48’’ length i in 24 gauge, 20 gauge, 16 gauge 


Premier Hog Troughs are built to last! 
Add to your profits... stock fast moving 
Premier Hog Troughs now! Bodies are 
flanged, seams welded. Edges are turned 
for greater strength. Ask your distributor 
or write us for full details. 


The NATIONAL. IDEAL Co. 


TOLEDO 4, OHIO 


ADA High Jink | 
igh Jinks 
: 
Atkins & Durbrow Shippers 
Dry A & D 
| 
ESOT 
| 
| | 
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UNION 
SPECIAL 


@ No matter what your bag closing needs may be, you get more efficiency when you 
use Union Special equipment. Each Union Special is engineered to do a specific bag 
closing job on a high production basis. You also get longer, more dependable 
operation, because each machine is built to stand up under the special operating 
conditions of the job for which it is designed. 

Take advantage of the complete Union Special line and be sure of getting the right 
machine for every bag closing job! Ask for a copy of new Bulletin No. 200. 
UNION SPECIAL MACHINE CO., 448 N. Franklin St., Chicago 10, IIL 


BAG CLOSING MACHINES 
0URGO YEAR 


We are Proud to ~Cusouuce... 


Our Appointment as Wisconsin Distributors by 


MAYO SHELL CORPORATION 
of 


BAGS. 


BURLAP AND COTTON 
VACUUM CLEANED FOR 
ECONOMY .. . PRINTED 
FOR INDIVIDUALITY. 


a= KILN DRIED = 
| nly === MAYO SHELL CORP. 
HOUSTON, TEXAS 


OQ 

m 
oom 


SNOW FLAKE Oyster Shells have long enjoyed 
a reputation for quality. A favorite with poultry- 
men and dealers everywhere, Snow Flake shells 
mean more profits for both. We will appreciate 


an opportunity of serving you. Be sure to call us 
when you need a car. 


STRATTON GRAIN COMPANY 
MILWAUKEE 2, WISCONSIN 
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DONT LET GRAIN 
OFF YOUR FEED SALES 


NOW you can have the answer for the farmer who says, ‘“‘Look at 
my big grain crop—why should I buy feed?’’ For no matter how big 
the supply of corn, wheat and oats, these still do not provide all the 
nutrients livestock and poultry need for good health, steady 
development and profitable production. 

_ That’s where your sales of MURPHY’S HEART OF THE 
RATION—Murphy’s Cut-Cost for livestock, Murphy’s Vig-O-Ray 
for poultry—come in. 

With the HEART OF THE RATION feeders can provide the 
protein, mineral and vitamin substances needed to bolster up farm 
grains—and you profit by having Murphy’s on hand to sell for this 
purpose. And for those customers who want formula feeds ready- 
mixed, you profit by selling these too, ground and mixed right in 
your own mill with MURPHY’S HEART OF THE RATION. 


€ YOU'LL SELL the farmer who self-feeds and the farmer 


who mixes his own rations. 


é YOU'LL SELL the farmer who brings in his grain to be 
, mixed with MURPHY’S HEART OF THE RATION. 


¢ YOU'LL SELL the farmer who wants ready-mixed feeds 
, by using MURPHY’S HEART OF THE RATION 
Mixing Permit. 


MURPHY’S HEART OF THE RATION Con- A profitable feed business is ‘‘in the bag’? when 


centrates now supply added amounts of the you have MURPHY’S HEART OF THE RATION 
Animal Protein Factor. on hand. 
C A Bi 


Write us today for full information on the exclusive Murphy’s Mixing Permit that enables 
you to supply your customers with formula feeds mixed with HEART OF THE RATION. 


URPHY 


"BURLINGTON, WISCONSIN 
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Good profits or better profits, the milk pail tells the story ... winter or summer. Your customer's 
dairy herds need a balanced ration the year round. They can't afford that usual summer slump in 
milk flow ... milk checks are smaller and once a cow's milk flow 

slumps, it takes a long time to get her back to normal. It's cheaper 

and better business to keep milk flow up. 


Properly balanced King Midas Dairy Feeds fed during the late summer 
when most pastures are dry will mean more summer milk for your 
customers to sell. More winter milk, too, because King Midas Dairy 
Feeds fed regularly help keep dairy herds on a high producing level. 
So for greater net profits for your customers the year round, 
recommend King Midas Dairy Feeds. 


KING MIDAS FEED MILLS. 


FREER 
Vaur cuctamar’e nraftii 3 
/ 
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